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CONQUERING A GIANT 


THE giant of destruction on the highways faced its first 
adversary in the insurance companies of America. 

It was uphill work and the companies knew it. Persistently they 
continued their attack in the face of steadily mounting totals of death 
and injury, in the absence of tangible evidence of the effectiveness of 
their labors. 

Years of effort have finally touched off the spark of public opinion. 
On all sides we see it flaming into action against a condition which 
last year resulted in over 36,000 deaths and nearly one million in- 
juries. 

The vision and the patience of the companies are being justified, as 
what was once the concern of a single industry becomes the call to 


action of an aroused nation. 
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MEN DRIVERS BEAT WOMEN 


“Etna Casualty Tests Reaction 


As a contribution to the campaign being waged against 
automible accidents, the A<tna Casualty & Surety Company 
has developed and is sponsoring an ingenious device known 
as the Attna Reactometer. This apparatus measures in eighths 
of a second the time which it takes a person to move his 
foot from the throttle to the brake after seeing a danger 
signal. The Reactometer arouses keen interest wherever it is 
shown and clearly de monstrates the fact that no one can act 
instantly. In each case it is explained to the person taking 
the test what his individual reaction time means in terms of 
road distance at varying automobile speeds. 

Just on this score alone the Reactometer justifies the time, 
money and effort that has been necessary to produce it and 
demonstrate it, but the A*tna is attempting to approach this 
problem as scientifically as possible and so records are being 
kept of all persons tested, not by name but by age, sex, height 
and weight. The time of day when the test is taken is also 
noted. Out of the mass of figures thus accumulated it is 
hoped to reach some reasonably definite conclusions which 
will prove helpful in the interests of highway safety. 

Fur instance, at the Food Show recently held at the State 
Armory in Hartford, 1136 persons were tested on the Reacto- 
meter. Of these 803 were men and 333 were women. The 
results, which have been carefully compiled on tabulating ma- 
chines, show that the average reaction time of the women 
taking the test was .535 of a second, while the men reacted 
in .5112 of a second. This is a similar conclusion to that 
reached at the Illino:s State Fair where 3,800 persons were 
tested, the men there showing also a faster reaction time 
than women. 

Breaking down the figures obtained into age groups, we 
find the following interesting tabulations: 


Women 


Age Group Number Tested Reaction Time 
83 


15-25 Years 507 of a Second 
36-35 123 — “ 
36-49 “ 90 . oan . 
— 36 a " 
Men 

15-25 years 245 505 of a Second 
26-35 “* 248 ; Fide 

36-49 “* 218 —_— * 9 
50-73 “ 9] _: ™ 


From these figures it would appear that one’s muscular and 
reaction time increases with the years. 

The Aftna has six reactometers in almost continuous use in 
various parts of the country and it will be very interesting 
to see if subsequent tabulations agree in the main with those 
already recorded. Many motor vehicle commissioners are 
watching these tests to try to determine the relation between 
reaction time and accidents and to decide whether or not a 
person’s driving privileges should be modified by his or 0 
ability to respond to danger signals. At Washington, D. C., 
instance, complete tests are being made of every applicant for 
a driving license and these records will be compared with the 
applicant's subsequent experiences to try to discover what, if 
any, is the relation between accidents and reaction time. 
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A FRAUD UPON POLICY HOLDERS AND A THREAT TO PUBLIC CONFIDENCE IN THE 


Arric_e Ill 


Epitor’s Note: Jn our 
first article we charged that 
a number of financially un- 
sound or actually insolvent 
life insurance companies 
throughout the country are 
continuing to collect pre- 
miums and to solicit new 
business though their con- 
dition 1s known to their 
officers and directors, and ts 
known, or should be known, 
to the Insurance Depart- 
ments under which they op- 
erate. We emphasized, and 
repeat, that less than four 
per cent. of the life insur- 
ance in force is in com- 
panies ranging from slightly 
below to very far below 
reasonable standards of 
safety; but so vast is the life 


GREATEST BUSINESS IN THE WORLD 


a. 2S 


This is the third of a series of articles the purpose 
of which is the correction of an intolerable condition 
existing in the life insurance business. Numerous weak 
or insolvent life insurance companies operating under 
licenses issued by certain State Insurance Departments 
and taking advantage of the prestige and good name 
of the life insurance business, a sold and are selling 
life insurance" by misrepresenting their financial con- 
dition. Although these companies singly or in the ag- 
gregate are of small importance in relation to the vast 
life insurance business as a whole, yet their condition 
jeopardizes the savings of hundreds of thousands of 
policyholders, and hundreds of millions of "life insur- 
ance," purchased for the protection of their depend- 
ents. 

Throughout this entire series of articles we will con- 
stantly remind the reader of the vitally important fact 
that 96°, of the life insurance in force in this country 
is in companies of unquestioned solvency and strength, 
located in all parts of the United States. This well- 
known condition and the inaction of certain insurance 
departments enable the irresponsible companies to 
prey upon the uninformed public. 


x * * 


AN AMAZING 
INCIDENT 
In this, the third article 
of our series, it is neces- 
sary to discuss a strange 
incident in the planned at- 
under- 


tempt to suppress 


standable information re- 
garding the condition of a 
number of companies still 
selling “life insurance’”’ to 
the public by means of mis- 
leading financial statements. 
It constitutes another effort 
cloak this 
with an appearance of re- 


to movement 
spectability. 

At the last annual Con- 
of the insurance 
commissioners held at 
Seattle, Washington, — in 
July, 1935, a_ resolution 
was favorably voted upon 


vention 


insurance business that one 
per cent. of the insurance in force represents one billion 
dollars, and affects hundreds of thousands of policy- 
holders. We contrasted two schools of thought—one 
advocating concealment, and the other full publicity— 
and listed thirty-six legal reserve companies which re- 
tired in one way or another between January, 1930, 
and August, 1935, with losses to policyholders currently 
estimated at one hundred and eighty million dollars. 
In our second article we pointed out that the unre- 
liable companies still operating out-number the thirty- 
six already closed; that the blame for the present con- 
dition rests in part upon certain Insurance Departments 
and in part upon incompetent company officials; that 
the bad conditions are found in several States; that the 
argument to “Save the home companies” is fallacious, 
because it considers the welfare of stockholders, offi- 
cers and employees rather than policyholders; and that 
a life insurance company, if permitted by the supervis- 
ing officials, can operate for a long time though utterly 
insolvent. We illustrated how annual statements can be 
manipulated ; discussed the situation of honest and dis- 
honest agents of unsound companies, and outlined in 
considerable detail the ramifications of the plot to con- 
ceal the truth and permit the deception of the public 
to continue. 





by nineteen insurance com- 
missioners condemning “the practice of grouping, rat- 
ing, comparing or recommending of insurance com- 
panies by private agencies.” 

This resolution was general in its terms, but was in 
fact directed at us. It is therefore unavoidable that 
we include in this article comment regarding certain 
of our activities. We believe that, all other efforts 
having failed, the bad conditions discussed in this 
series of articles can be cured only by full publicity. 

The resolution referred to “private agencies,’’ and 
stated that “There has been a rapid increase in agencies 
engaged in rating and comparing companies.” This 
statement is untrue. One insurance journal during the 
past year or so “rated” a large number of insurance 
companies, but, regardless of their condition, assigned 
to all of them the same high rating! One individual 
has published ratings of about forty life insurance 
companies. Diligent inquiry has failed to reveal any 
other organizations or individuals rating or pretending 
to rate insurance companies. 

The resolution, as will later be shown, contains sev- 
eral other misstatements. It was adopted on the report 
of four, (McClain of Indiana; Sullivan of Washing- 
ton; Daniel of Texas; Johnson of Mississippi), out of 
a committee of seven commissioners appointed to study 
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the question of company ratings ; two of the committee 
(Gough of New Jersey and O’Malley of Missouri) 
refusing to sign and one, Heltzen of Rhode Island, be- 
ing absent, but who, we are informed, is opposed to the 
resolution. It condemned, without justification, a method 
of indicating the comparative reliability of insurance 
companies which has been developed over a period of 
three decades, which is relied upon by tens of thousands 
of policyholders and others throughout the country, and 
which unbiased observers consider highly beneficial to 
policyholders and companies alike. This action con- 
demning us was taken without giving us an opportunity 
to be heard. The most astonishing thing about it is the 
fact that the resolution was adopted by an organiza- 
tion theoretically devoted to the protection of policy- 
holders. Analysis shows it to be untruthful, contradic- 
tory and grossly unfair. 


PLAIN TALK 

Before proceeding to an analysis of the resolution, 
some consideration must be given to the composition 
of the organization which adopted it. The insurance 
commissioner of each state, regardless of its importance 
to the insurance business as a whole, has an equal voice 
when a vote is taken, although no action of the Con- 
vention 1s binding on any individual state. The most 
important committees are the Executive Committee, 
Committee on Examinations, the Committee on Valua- 
tion of Securities and the Committee on Blanks—the 
last named determining what information is to be re- 
quired from insurance companies in the annual state- 
ments. It is not unreasonable to take the position that 
in such an organization those states having the most 
competent staffs and adequate funds for carrying on 
their work should be strongly represented in the make- 
up of the official roster and the most important commit- 
tees. As a rule, those states in which are located numer- 
ous large and important companies necessarily have 
correspondingly large appropriations for the mainte- 
nance of their respective insurance departments, and 
correspondingly large, well-trained permanent staffs, 
often protected by civil service regulations. Such states 
are very poorly represented in the dominant units of 
the Convention, and, where they are represented on 
committees, they are uniformly out-numbered by com- 
missioners from other states whose departments are less 
adequately equipped, as will be shown later in this arti- 
cle. The disbursements of many of the insurance de- 
partments range from as little as $4,500 to $25,000 per 
annum, including the salary of the commissioner and 
all other expenses ; fees of examiners charged to com- 
panies examined may not be included in some cases. 
No serious and effective supervision of insurance com- 
panies operating in such a state can possibly be accom- 
plished by a commissioner whose funds are so utterly 
inadequate. 





Again reverting to the fact that each commissioner 
has an equal vote in the Convention, it is interesting 
to note that in thirty states the domestic insurance com- 
panies have in force less than one per cent. of all the 
life insurance business of the country ; the figures range 
from one one-thousandth of one per cent. upward. In 
contrast, the companies domiciled in the most impor- 
tant state carry thirty-eight per cent. of the business. 

Considerable political adroitness was exhibited by 
those successful in engineering this resolution so that 
nineteen insurance commissioners favored it. It is prob- 
able that unfair advantage was taken of the fact that 
more than half of all the commissioners in the United 
States had recently been appointed to office, affording 
them little opportunity to become acquainted with the 
broad relationship between the public, the insurance 
business and state supervision. 

Because of our deep interest in the life insurance 
business and our knowledge, gained from contact with 
it for nearly forty years, that it is generally adminis- 
tered honorably and efficiently, and supervised fairly 
and intelligently in the public interest by the majority 
of state insurance departments, we regret this action 
by a comparatively few members of the Insurance 
Commissioners Convention, who have either been mis- 
led or, knowing the truth, went ahead despite it. 
Nevertheless, they must assume responsibility for this 
action, which compels us again to focus attention on 
the inadequate protection afforded the public by the in- 
surance departments of a number of states. It is nec- 
essary to dwell upon this more fully than has been done 
heretofore, and by an aroused public opinion force the 
corrective action which in many cases should have been 
taken long ago. 

We repeat that, as a whole, the life insurance busi- 
ness is in thoroughly sound condition and entitled to 
the complete confidence and respect of the public; and 
that the companies which are not so situated, while 
numerous, are of relatively small importance and ac- 
tively operating in a comparatively limited number of 
states. Yet in the aggregate these “life insurance” com- 
panies are collecting from the public annually many 
millions of dollars on the strength of misleading state- 
ments indicating solvency. 


CAUSE FOR CONCERN 

The existence of a bad condition in any industry, 
however unimportant in relation to the whole, gives 
the opportunist a chance to make political capital. Such 
selfish exploitations are not characterized by any re- 
gard for the good name of the industry, or those af- 
fected by it, but are rather deliberately intended to 
undermine public confidence in the whole structure. 
This possibility should cause concern to every friend 
of the life insurance business, which should itself re- 


Continued on next page 
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PHANTOM LIFE INSURANCE—Continued 
move any condition that would give excuse for any 
such attack, 


AN OLD Story WITH A NEw ANGLE 
Other than new faces and facts there is nothing new 
in the picture. Fifteen years ago a bad condition ex- 


isted in the casualty business and thirty years ago the . 


country was plagued by a horde of fire insurance com- 
panies selling “phantom” fire insurance to an unsus- 
pecting public. A vigorous campaign of publicity by 
us cleaned them out—and there were more than two 
hundred of them! To-day it is the life insurance busi- 
ness which requires a “house-cleaning,” although for 
more than fifty years, until recently, there were very 
few failures of legal reserve life insurance companies. 

As compared with the bad conditions just mentioned, 
there is one strange difference in the present situation, 
namely, that for the first time in the history of the 1n- 
surance business a number of state insurance depart- 
ments are permitting, knowingly or not, this deception 
of the public. 


AN UNTENABLE POSITION 
The resolution advocates the discontinuance of any 
part of a report which “groups, rates, compares or rec- 
ommends” an insurance company. On the same theory 
it would be reasonable to suggest that well-known statis- 


tical and advisory organizations should no longer 
“group, rate, compare or recommend” bonds or other 
investments, or the financial standing of business and 
industrial organizations, but should rather give each 
inquirer a mass of statistical data and expect him to 
determine the reliability of each investment or concern 
from such information. Do these Commissioners know 
that Federal government regulations for banks provide 
for the use of bond ratings by “private” agencies, and 
that Insurance Departments supervising more than 
half of the life insurance business have made such 
“private” ratings a part of the valuation requirements? 
The words “group, rate, compare or recommend” col- 
lectively include the customary means by which sum- 
mary facts can be presented in a form understandable 
by the public. For all practical purposes the resolution 
says, “We condemn the practice of permitting the pub- 
lic to have any understandable information that will 
enable it to know that one insurance company is sound 
and well managed and another is not.” It means just 
this: that it is the opinion of those responsible for this 
resolution that all the public is entitled to, in a business 
so highly technical as life insurance, is a mass of be- 
wildering, and in some cases wholly unreliable, statisti- 
cal data, and that from such “factual” information the 
public must draw its own conclusions. It implies that if 





a life insurance company is granted a license by any 
one of forty-nine insurance departments, it must there- 
fore be solvent and safe for the public, and that all 
companies are equally good, equally well managed and 
equally sound. It implies in effect that the public has 
no right to any information other than that issued by 
the companies themselves, and should implicitly rely 
upon it. Yet every life insurance company that failed, 
up to the moment of its failure, issued a financial state- 
ment indicating a solvent condition; and it is well 
known among informed insurance men that many life 
insurance companies are operating to-day which use 
similar deceptive statements, and are licensed as sol- 
vent and sound by some insurance departments, al- 
though in a dangerously weak or insolvent condition. 

Concern is expressed regarding “unscrupulous 
agents” whose actions have “damaged the institution 
of insurance.”’ Let us be honest about that. Is it be- 
lieved that there is any impropriety in an agent calling 
the attention of a prospect to an unsound condition ex- 
isting in a company, which would seriously jeopardize 
his investment? In fact, the agent would be derelict in 
his duty to the public and to the insurance business if 
he failed to do so, because the continued operation of 
unsound companies is unquestionably detrimental to 
the life insurance business as a whole, as well as to the 
policyholders affected. Sooner or later such companies 
fail, with loss to policyholders ; and, even though such 
losses are localized, a certain amount of doubt regard- 
ing the life insurance business is unavoidably raised in 
the minds of those who suffer the loss. Moreover, if 
an agent could or would mis-use a rating, a classification 
or a recommendation, what could be expected of him if 
“information” more susceptible of misuse were given 
to him, such as detailed data respecting assets of 
doubtful character or unfavorable operating results? 

The average prudent business man before making 
an investment or extending credit investigates the re- 
liability of the security or firm in question. He con- 
sults an organization in which he has confidence, and 
finds that the security or firm under examination is rated 
excellent, good, fair, poor, etc., and is governed accord- 
ingly. He is now told, in effect, that he has no moral 
right to obtain a similar opinion from an agency in 
which he has confidence respecting the standing of any 
insurance company, although he depends upon it for 
the protection of his property or of his dependents 
after his death. He is in effect told that he should 
assemble all possible information on each insurance 
company, take the time necessary to study the insurance 
business in order properly to analyze and understand 
the statement, employ special investigators to determine 
the truthfulness and accuracy of the information and 
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figures obtained, and then, and only then, determine 
for himself whether the insurance company is safe to 
deal with! Is this exaggeration? Let us see: 

“Group, rate, compare or recommend” is all-embrac- 
ing language. The dictionary defines the word “recom- 
mend” as “To commend to the favorable attention of 
another.” Here is the incongruous spectacle of some 
public officials who doubtless gained their offices be- 
cause of the privilege of free speech and free press, 
saying that these rights should be denied the public 
seeking an opinion as to the reliability of an insurance 
company. No one should be permitted to “recommend” 
such an institution—or to say that he cannot honestly 
do so. 

The dictionary defines the word “rate” as “To 
reckon the value or rank of—rate or value as deter- 
mined by comparison with a standard.” The resolu- 
tion says that no one should “rate’’ an insurance 
company—this despite the fact that 96% of all life in- 
surance in force is entitled to and receives from us the 
highest endorsement. Js it fair to ask whether the 
solicitude shown ts for the remaining 4%? 
us believe that the public is entitled to know what life 
insurance is sound, what is doubtful, and what is 
definitely bad. Some criminals escape punishment by 
clever twisting of the law, which is clearly a misuse 
of its true intent; but does any sane man recommend 
that we should therefore abandon all law? 


Some of 


The dictionary defines the word “compare” as: “To 
compare one thing with another—which it is believed 
to resemble.” This gets close to the heart of the subject. 
Thirty-eight legal reserve life insurance companies 
either failed, merged or retired for one reason or an- 
other during the past five years with tremendous loss 
to the public. Receivers have been applied for or ap- 
pointed for three companies since the passage of this 
strange resolution. These companies published financial 
statements which made them “resemble” solvent life 1n- 
surance institutions. We state with knowledge that a 
large number of companies are still selling “life insur- 
ance” to the public although insolvent by any reasonable 
and sane analysis, and a still greater number are in a 
dangerously weak condition. But they all “resemble,” 
to the uninformed public, solvent life insurance com- 
panies. 


MIssTATEMENTS AND INCONSISTENCIES 
The resolution contains important misstatements, 
and is carelessly and loosely drawn. To illustrate: it 
refers in part to all insurance and in part confines itself 
entirely to life insurance. 
It condemns one of the most effective instruments 
for preventing weak “life insurance companies” from 


masquerading as solvent and reliable. 





The resolution commences as follows: “Your Com- 
mittee has made a careful investigation of the question 
of rating and comparison between insurance companies. 
... The words “careful investigation,” coming as a 
written statement from a group of men attempting to 
sit in judgment on any question could fairly be inter- 
preted as meaning that every reasonable effort had 
been made to obtain information on the subject from 
every reliable source; that hearings had been held and 
all those interested given an opportunity to be heard; 
that all of the facts and arguments, both pro and con, 
had been carefully investigated and considered, and 
a decision arrived at only after complete consideration 
of all the facts. This opening sentence of the resolu- 
tion we brand as false. Although a committee was 
appointed some months prior to the meeting of the 
Convention, no hearing was ever given us, despite the 
fact that representatives of this company had promptly 
visited every one of the committee members and vol- 
unteered to give any facts and information that might 
be desired. 

Mr. William A. Sullivan, Insurance Commissioner of 
Washington, now president of the Convention, and a 
member of the special committee, was personally in- 
formed by officials of this company three days before 
the resolution was introduced that they were prepared 
to give to him and to the other members of the com- 
mittee any information that might be desired on this 
subject, and requested a hearing before the committee. 
No such opportunity was afforded. At 1.00 P. M. on 
the day the resolution was introduced our officials 
were informed by Mr. Harry McClain, chairman of 
this particular committee, that no meeting had been 
held; that the matter was too important for hasty ac- 
tion, but that we would be called for a hearing before 
any definite conclusion was reached by the committee. 
Within a matter of minutes thereafter a written reso- 
lution, signed by Mr. McClain and three other mem- 
bers of the seven of that committee, was introduced at 
a closed session of the whole Convention. We state 
with knowledge that no meeting was ever held until 
a few minutes before the resolution was introduced. 
“Careful investigation !” 

The incident serves to illustrate what has been gener- 
ally characteristic of the campaign to “muzzle” fair and 
honest comment concerning the condition of a number 
of life insurance companies. 

The resolution further states: “Such ratings and 
comparisons made without supervision of State Au- 
thorities are frequently misleading and inaccurate.” 
This statement is definite proof that not even the 
slightest attempt at “a careful investigation” was made, 


at least as to us. The trouble is that our reports and 
Continued on next page 
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PHANTOM LIFE INSURANCE—Continued 
the information conveyed to the public through them 
have been too accurate to suit our critics. 

Visualize an insurance department attempting to 
supervise the activities of any publisher reporting upon 
insurance companies, which is suggested by the words 
above quoted. Imagine the furore which would be 
raised by some companies not obtaining the highest 
grading, regardless of their condition, in their at- 
tempts to influence the respective insurance depart- 
ments to bring pressure to bear on the publisher! 


THE REAL DANGER 
The agitation against ratings did not arise until the 
failure of many life insurance companies, practically 
all carrying low ratings, or none at all, clearly demon- 
strated their accuracy, reliability and value to the pub- 
lic. Nothing is said of the vast amounts which un- 
doubtedly were saved by those who might have been 
victims of these deceased companies had they not 
heeded our now condemned reports and ratings. The 
real danger to the life insurance business is not ratings, 
but the attempt to suppress honest comment and infor- 

mation to which the public ts entitled! 


STRANGE IMPLICATIONS 

The resolution also says: “Your Committee further 
finds that agencies engaged in issuing such ratings and 
comparisons depend for their information upon pub- 
lished statements of the companies only, and cannot 
obtain the complete details of the companies’ affairs 
that insurance commissioners obtain by regular, thor- 
ough and periodical examination.” Yet later the reso- 
lution says that the Commissioners believe “in the 
widest publicity of statements of insurance companies.” 
The absurdity and inconsistency of the resolution 
are shown by this plain implication that the statements 
furnish inadequate information, followed by the recom- 
mendation that they be given “the widest publicity”. 
As to the “regular, thorough and periodical” examina- 
tions, it must be remembered that they are usually 
made at three year intervals. In contrast, we deal 
with the complicated annual statements, and by analy- 
sis develop facts not apparent to the uninformed 
reader. Further, the implication is plain that the facts 
brought out by the periodical examinations are not 
necessarily reflected by the annual statements upon 
which the public is asked to rely! 

Life insurance companies are required to file their 
statements in such great detail that it is possible for 
one properly informed and with sufficient knowledge, 
experience and time for analysis to arrive at a very 
clear understanding of the position of the company. 
The information available from the extremely detailed 





—— 


annual statements is supplemented, if necessary, by 
additional information furnished by the companies. \Ve 
keep in very close touch continuously with the official 
activities of all insurance departments, obtaining and 
studying all reports of official examinations (except 
those made by the three states which suppress them), 
giving them wide publicity, as has been our practice for 
more than thirty-five years. 

This statement also implies that every insurance de- 
partment has an organization capable of fully and 
completely analyzing insurance statements for the pur- 
pose of safeguarding the public. The fact is that in 
many states the insurance departments are granted 
such small appropriations for their operation as to 
make adequate supervision not only difficult but vir- 
tually impossible. 


INTERESTING Facts AND FIGURES 

From figures compiled by the United States Cham- 
ber of Commerce showing the expenses of all insurance 
departments, including that of the District of Colum- 
bia, for the year 1933 we find some very interesting 
facts. There were twenty-four states in which the total 
expense of the insurance departments was $25,00U a 
year or less; there were seven states where the total 
insurance department expense was less than $10,000, 
and four states where it was less than $7,500. These 
figures probably exclude, in at least some cases, ex- 
penses of examinations charged to the companies ex- 
amined. Considering only the means with which to 
analyze and investigate insurance company conditions, 
it is a startling fact that our clerical salaries alone are 
more than the entire appropriation of the insurance 
department of any one of thirty-six states, and, if we 
add the cost of our statisticians and reporters, the total 
exceeds the appropriation of any one of forty-three 
states. 

The resolution further states: “Such ratings and 
comparisons have been widely used by unscrupulous 
agents to solicit policies, to create excessive and un- 
usual demands by policyholders for cash surrender 
values... .” 

This statement is based on incomplete and erroneous 
information. Life insurance companies having our 
recommendation carry more than 96% of all the life 
insurance in force in this country. How, then, can the 
above quoted allegation be true? We recognize that a 
low rating, or lack of a recommendation, however well 
deserved, creates sales resistance for the company re- 
ceiving it. It is, however, true that such comment fairly 
reflects the position of those companies, and the well 
established rule of conduct that the general good must 
be the controlling consideration justifies the issuance 
of accurate comment for the protection of the public. 
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The resolution further states: “There has been a 
rapid increase in agencies engaged in rating and com- 
paring companies (which) may cause the whole rating 
business to degenerate into a racket.” 

This statement is not only untrue and misleading, 
but was apparently designed so that those life insurance 
institutions whose position is such that they cannot 
stand fair analysis and comment might be able to com- 
bat such information by terming it “misleading,” ‘“‘in- 
accurate” or a “racket.” No attempt to be fair was 
made in drafting the above by pointing out that this 
generalization was not true of all. Moreover, diligent 
investigation discloses only two other organizations 
purporting to rate insurance companies, and it is an 
ironic fact that one of those organizations has been 
largely encouraged and supported by that very element 
in the life insurance business attempting to suppress 
the truth regarding their condition. 


“PUFF SHEETS” 

Certain elements in the life insurance business, as 
in most other large industries, resort to the use of so- 
called “puff sheets.” Every honest publisher despises 
the “puff sheet” editor who preys upon all classes of 
business and people by “cashing in’’ on egotism and 
flattery. The “puff sheet” intrenches itself behind a 
high-sounding title, preferably one with a familiar 
ring to it, that creates the appearance of prestige and 
public confidence. Further prestige is sought for the 
“puff sheet” by prominently displaying a date of 
organization going back many years, which impresses 
the average reader. With this fake “window dress- 
ing” the “puff sheet’? editor can issue a report on 
an insolvent life insurance company and its officials 
which would make the uninformed reader believe it 
to be strong and reliable, and its officials of outstanding 
ability, experience and character. 

These “puff sheets” are very useful to those life 
insurance companies in dangerous or insolvent condi- 
tion. By distributing them in large quantities to their 
policyholders and agents they can allay suspicion as 
to their actual condition, knowing that some will believe 
the “puff” report. The law is adequate to stop such 
fraud, but, so far as we know, only one official effort to 
do so has been made. 

Is it not significant that this resolution was advo- 
cated by the officials of certain life insurance com- 
panies who purchase and use the “puffs” in their sales 
work? Is it not also significant to observe that this 
resolution is of particular advantage to the “puff 
sheet” and the unsound or weak life insurance com- 
panies? Is it not significant to note that proper en- 
forcement of state laws by insurance departments in a 
number of states would result in the elimination of 
many weak or insolvent life insurance companies, and 





immediately remove the best customers of the “puff 
sheet”’? 


Nos_e Worps 

There is a high-sounding and familiar phrase in- 
cluded in the resolution : “Your Committee believes that 
the widest publicity of statements of insurance com- 
panies should be given because such statements are pub- 
lic documents and should be available to everyone. We 
favor the publication of all factual information per- 
taining to companies.” (The italics are ours.) It is 
adroit strategy to draw this strongly scented “red her- 
ring’: across the trail. No one can quarrel with that 
statement ; no one would have the hardihood to do so; 
and it serves to give an air of respectability to the whole 
proceeding. Let us, however, look behind these noble 
words and examine some of the deeds. It is interesting 
to note that Mr. Harry McClain, Insurance Commis- 
sioner of Indiana, who was Chairman of the Commit- 
tee, and who signed this remarkable document, and 
Mr. R. L. Daniel, Life Insurance Commissioner of 
Texas, who also signed it and was very active in press- 
ing it, represent two of a total of three states where 
the law or departmental rules deny to the public access 
to reports of examinations of insurance companies. 
One insurance commissioner informs us that he re- 
quested and was refused such an examination report 
upon a company operating in his state, concerning 
which he was in doubt. 

What does this statement mean? Are we to believe 
that all life insurance companies will hereafter be com- 
pelled to present truthful factual information to the 
public indicating that they are in a dangerously weak 
or insolvent condition? Does the declaration that “such 
statements are public documents and should be avail- 
able to every one” mean that statements of unsound 
life insurance companies are to be made available to 
inquirers by every insurance department, although a 
few of them have resorted in the past to fantastic 
excuses to avoid giving them out? Does it mean that 
all insurance departments, charged with the protection 
of the public, are now going to demand that these 
companies show their true position, and that they will 
no longer be licensed if in an insolvent or dangerously 
weak condition? We know, and they should know, that 
deceptive and misleading statements are being issued 
for the purpose of selling the public “life insurance ;” 
does the resolution mean that this deception is now 
going to be stopped? 


“FACTUAL INFORMATION” 
Let us analyze what has been given in the past and 
is still being given to the public as “factual informa- 
tion.” We show on the next page a statement of 


Continued on next page 
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PHANTOM LIFE INSURANCE—Continued 
assets and liabilities taken from a sworn statement of 
a life insurance company, whose name we have pur- 
posely removed. Study this statement carefully. 
knowing that it was sworn to by the responsible offi- 
cers of the company; knowing also that it was audited 
and accepted by a number of insurance departments. 


It will be noted that this company reported approxi- 
mately a quarter of a million dollars of cash on hand; 
bonds owned were $10,000,000 ; mortgages owned more 
than $10,000,000; and total assets more than $37,- 
000,000. A bulwark of strength evidenced by “factual 
information!” Notice the conservative accounting prac- 
tices, with reserves set up for dividends, for taxes and 
even the special contingency reserve, (just to be ultra- 
conservative). In addition, over all liabilities and re- 
serves, it showed capital and surplus of $1,000,000. 
Splendid! Would not any policyholder who examined 
this sworn statement of “factual information,” issued 
with knowledge of a number of insurance departments, 
be justified in believing that here was a sound, well-man- 
aged and conservative life insurance company, to which 
it was perfectly safe to entrust his funds and the wel- 
fare of his dependents? Of course he would, and many 
did, but the truth is that the statement was deceptive and 
misleading, for the company was actually insolvent, and 
failed, with heavy loss to its policyholders. (On this 
statement we reported that the company was below the 
lowest rating published by us). Yet up to the very 
day it closed its door it solicited and collected pre- 
miums from trusting policyholders by means of this 
statement of “factual information.” Policyholders in 
nine states were involved in this tragedy, only one of 
many such. 

Is this what is meant by “factual information,’ con- 
cerning which “we believe in the widest publicity’? 
This kind of “factual information” is the very imstru- 
ment that enables some life insurance companies, with 
the tacit consent of some insurance departments, 
to deceive an unsuspecting public. To be sure, those 
receiving salaries from this company were quite 
willing to be permitted to publish this “factual 
information,” and thus enabled to continue to sell 
“life insurance” to the citizens of nine states, who de- 
pended upon their insurance departments to protect 
them. 

About $175,000,000 of insurance was in force at the 
time this company failed. Is this just? Must the pub- 
lic expect a continuation of this deception in a business 
the nature of which demands the exercise of the high- 
est degree of trusteeship by all connected with it? 





—_—— 
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Apparently some believe that this “factual informa- 
tion” is all to which the public is entitled, for we find 
this strange resolution in effect condemning honest and 
understandable information, and offering as a substi- 
tute the continuation of such viciously misleading “f{ac- 
tual information.” 


Who Is REspPonsis_e?P 

What interests have been fomenting the controversy 
resulting in this resolution? The mere statement of 
the question suggests the answer. 

There is one phase of the matter that is refreshing. 
It is particularly significant that three of the seven 
insurance commissioners on this committee did not 
sign the report. Insurance Commissioner O’ Malley of 
Missouri and Deputy Commissioner Gough of New 
Jersey refused to sign it. The third, Commissioner 
Heltzen of Rhode Island, was absent, but, we are in- 
formed, would have refused to sign if present. Of 
the four who did sign, one later wrote us in terms in- 
dicating that he thought his action was a compliment to 
us! Nothing could better illustrate the total absence of 
proper understanding and deliberation which charac- 
terized this action. Undoubtedly many of the newer 
commissioners to whom the matter was misrepresented, 
and who did not realize its deceptive nature nor the 
real objective of those sponsoring it, were included 
among the nineteen favoring it. 


RESOLUTION INDEFENSIBLE 

The resolution is utterly indefensible, and attempts 
to commit the insurance commissioners of the United 
States to a policy of approving concealment of under- 
standable information to which the policyholders of this 
country, (whom it is their duty to protect,) are en- 
titled. It is not the duty of an insurance commissioner, 
under any guise, to protect the officers, stockholders or 
salaried employees of weak or insolvent life insurance 
companies, but rather to prevent their preying upon 
the public. Honest and well-informed constructive 
criticism is a good thing for any business, and no 
properly managed insurance institution fears such 
criticism, but welcomes it. 


Would it not have been more in the public interest 
for the insurance commisisoners to have directed their 
efforts toward the suppression of bad conditions, than 
toward the suppression of honest and reliable comment 
and criticism of those deplorable conditions? 


Editor's Note: The next article of this series will 
deal with specific existing conditions, 
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COMPANY AND INFLATION” 


By Dr. Walter S. Landis, Vice President of the American Cyanamid Company, New York, N. Y., at the annual joint convention 
of the International Association of Casualty and Surety Underwriters and the National Association of Casualty and 
Surety Agents, White Sulphur Springs, West Virginia. 


OME twenty-one years ago sev- 
a of the nations of Europe dis- 
agreed among themselves and started 
a war. Additional countries were 
dragged into the conflict until it 
had extended beyond the confines 
of Central Europe and _ ultimately 
embraced twenty-seven nations. We 
all are familiar with the central 
figures in this conflict and there is 
no need to repeat their names. None of these principal countries had 
an accumulated war chest of any moment and in consequence the ex- 
penses were borne through borrowings and only to a small part through 
increased taxation. Most of the principal countries had outstanding 
debts of some considerable amounts at the outbreak of the war, Ger- 
many probably being the best off since her national debt was only about 
one billion marks, or say 250 million dollars. The French national 
debt at the outbreak of the war was somewhat heavier amounting to 
approximately 35 billion francs or 7: billion dollars. Even Great Britain 
was burdened with a debt of 700 million pounds Sterling, or 3'% 
billion dollars. 

The war actually broke so suddenly that funds could be made avail- 
able only rapidly enough in these countries to meet the emergency 
expenditures through borrowing, in part from the central banks and in 
part from the general public through the sale of bonds. In short we 
might say that the war was fought almost entirely on borrowed money, 
for England was the only one of the European countries that attempted 
a measurable increase in taxes during the period of hostilities. 

In our own country we did increase taxes quickly but the increase 


through government deficits. 


was not particularly effective during the 1'2. years in which we were 
actively engaged in the war, the tax receipts only reaching their maxi- 
mum im 1920. 

These borrowings to meet government deficits continued throughout 
the period of actual war. At the close of 1918 the French national debt 
had risen to 173 billion francs, of which some considerable proportion 
was owed outside the country. The German national debt at the close 
of her fiscal year which included the armistice, totalled 105 billion 
marks of which about 97 billion marks were represented by long term 
bonds sold to the public and the rest by short term notes. Measured 
in terms of dollar exchange at the close of the statistical year, the 
Frech debt would have equalled approximately 32 billion dollars and the 
German debt about 10 billion dollars. 

The German debt based on the rate of exchange on Armistice day 
would have been about 15 billion dollars. 

The French on the winning side of the war faced the future quite 
optimistically, expecting to collect a large indemnity from Germany. On 
the strength of this expectance, the armies were demobilized, pensions 
adjusted and the devastated regions reconstructed upon a rather liberal 
scale, all of which required considerable sums and which were not sup- 
plied at prewar tax rates. These postwar deficits continued at high 
level for some years being met in the early stages by domestic and 
foreign borrowing. The debt structure showed continual increment hav- 
ing doubled between 1918 and 1922 and by 1926 had reached a total 
of 500 billion francs, of which more than 300 billion francs had been 
added after the armistice. 

The fixing of the indemnity was complicated, and it was not accom- 
plished until some years after the close of the war. The long, slow 
negotiations disturbed somewhat the confidence of the people in the 
whole indemnity question and they began to get suspicious of French 
credit. Subscription to the continued flood of bonds became more and 
more difficult and finally in 1923 the public refused to be attracted even 
at interest rates as high as 7'4 per cent. While previously a very con- 
siderable amount of short term Government paper had been discounted 
at the Central Bank for paper currency to supplement the declining 
bond subscriptions, from this point on practically all of the deficits had 
to be financed by the discount method, or had it occurred in our country 
we would have said by the “Greenback System.” 

In 1913 France used about 6 billion francs of currency of which half 
was actual gold. At the outbreak of the war the gold disappeared from 
circulation and was replaced by paper. In 1927 when the budget had 
been balanced through increase in taxes and curtailment of expenditure, 
the circulation of paper currency amounted to over 50 billion francs, 








many times the prewar volume of 


This article will be found of intercst by our subscribers, paper. 
and is a complete answer to those who think inflation is good 
for life insurance. If the dismal forebodings at the end seem 
too pessimistically drawn, remember that they are only too of this flood of paper currency 
well supported by both facts and history. A balanced budget is 
the only way to prevent inflation, as it can be produced only 


It is but natural that under such 
circumstances the purchasing power 


should decline materially, and ac- 
tually internal prices reached a peak 
of about eight times the 1913 level 
in 1926, and then slowly receded 
to six times that level in 1927. For 
comparison our corresponding price level in the United States reached 
a peak of 2% times the 1913 level in 1920, and in the year 1927, 
was 1.4 times the 1913 level. 

In Germany a civil revolution occurred following the armistice and 
for a year there was uncertain Government. Funds necessary for de- 
mobilizing the army, restoring industry to peace time basis and clearing 
up war expenditures, all called for large sums. The uncertain Govern- 
ment destroyed any possible hope of meeting the expenditures through 
further public borrowing for no bonds could be sold by the German 
Government. In consequence postwar German deficits were met wholly 
by the discount of Government paper in the Central Bank and the 
issuance of paper currency. 

At the outbreak of the war Germany had use for about 6 billion 
marks of currency of which half was actual gold in circulation and the 
other half Central Bank notes. By the close of the war the borrowings 
from the public had been supplemented by the issuance of paper cur- 
rency of which there were nearly 50 billion marks outstanding. At the 
end of 1923 the outstanding paper currency of all kinds has been esti- 
mated at 800 quintillions of marks of which approximately 500 quin- 
tillions of marks had been issued by the National Government. It would 
not be unusual to suppose that this enormous issue of paper currency 
somewhat reduced the value of the Mark in trade and that prices rose 
accordingly. 

Actually at the end of 1923 the German commodity price index stood 
at 1 trillion 200 billion times that of 1913, and this was not the peak 
which had occurred a month earlier. 

May I summarize here and point out that for the two countries chosen 
as examples, the financing of Government deficits through continued bor- 
rowing resulted both in an extraordinary increase of paper currency 
and a corresponding increase in prices. We had somewhat this situa- 
tion in the United States following our entry into the war when our 
borrowings, which with us supplied all the Government needs, resulted 
in a price increase, our commodity prices rising to 2% times the pre- 
war level. But note that our public continued throughout this period to 
subscribe to the several bond issues and we were not forced to the 
issuance of undue quantities of paper currency, at least to an extent 
that we were unable to permit redemption in gold. This same character 
of price advance is noted in all the other countries that covered their 
deficits by borrowing and/or the issuance of inconvertible paper cur- 
rency. It may be taken as a general rule applicable to such financing. 
An increased tax burden acts just the opposite, or if only partly cover- 
ing deficits, acts to restrain a price increase. 

One might be tempted to say that a price increase is a welcome event, 
but it must be remembered that there are two points of view, namely, 
the buyer and the seller and their interests are not alike. What is to 
the advantage of one may be decidedly to the disadvantage of the other. 
Again the price increase may not be uniform throughout all industry 
and for all materials and service and, in fact, is not and cannot be 
under the circumstances. There are portions of the population that are 
dependent upon a more or less fixed income and any considerable price 
increase results in a reduced consumption. These, for example, are the 
institutions whose funds are tied up in the so-called “legals,” the bene- 
ficiaries of trust funds, and annuitants. Then there is the salaried 
worker, in particular the Government employees whose salaries are fixed 
by statute not quickly or easily changed. Government incomes are 
seriously affected since the machinery by which the taxes are regu- 
lated and collected is not flexible. The wage earner himself occupies a 
difficult position in that his wages must of necessity lag behind a 
generally rising price structure if his employer is to remain solvent 
and continue in business. I wish I had the time to demonstrate that to 
you as a basic law governing wages. In consequence of the reduced 

Continued on next page 
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INSURANCE COMPAN Y—Continued 
purchasing power or the inability of purchasing power to keep pace 
with the price structure, there is curtailment of buying, not because 
of lack of the will, but rather lack of the means. This, of course. 
reflects itself both in agriculture and in manufacture. A curve of busi- 
ness activity as measured in quantity of production for either Franc. 
or Germany during this period under discussion, shows a more or less 
regular drop. It is particularly marked in Germany, less so in France 
because of the influence of the postwar reconstruction of the devastated 
area which continued until 1924. This drop in activity is lessened some. 
what through hedging of any available liquid capital. 

I know that you are interested more particularly in just how did 
such a situation affect the insurance companies. I regret to state that 
my investigation was directed only toward a study of insurance port- 
folios and I paid more attention to the life insurance companies only 
because their type of portfolio more nearly matched that in which I 
was interested here in America. 

I, therefore, ask you to bear with me in this analysis of the history 





of the foreign insurance companies and forgive me if I bear more 
heavily upon life and fire imsurance companies than upon casualty 
companies. 

Supposing we take the easiest disposed of country first—namely, 
that of Germany. Here is a case where the unit of paper currency 
became worthless, and the impossible situation of trying to conduct 
business with such a unit forced a change. Under the regulations of 
the German Government, all business had to be conducted in the Ger. 
man Mark as far as satisfaction of engagements was concerned. As 
of January 1, 1924, the old currency was outlawed and a new unit 
called the Rentenmark established with an exchange value of 1 trillion 
of the old marks for one of the new. One and one-half years later 
the Rentenmark was replaced by the Reichsmark in the ratio of one 
to one, and the new Reichsmark was placed on a gold basis being equiva- 
lent to 0.358 grams of pure gold, which in terms of our dollar would 
have been 23.8 cents. This happened to be the 1913 gold value of the 
old German Mark. Inasmuch as the old German Mark was outlawed 
as of January 1, 1924, obligations payable in terms of the old Mark 
could not be met except through legislative decree. Such legislation 
was slow to come into being and there were many law suits instigated 
to determine the new equity, but passing over the intermediate stages, 
the revaluation of obligations was somewhat on this basis: 

The Government bonds were revalued at 2% per cent. of their face 
value, with a contingent revaluation up to 12% per cent. effective 
about 1950. I will not go into all the details. Mortgages were ultimately 
revalued at 25 per cent. of their face value. Almost all corporations 
went through a reorganization in transferring from the old Mark balance 
sheet to the new one, which changed the character of their capital 
set-up. Some of them issued new shares for the old. Others went through 
an enormous shrinkage, that is a negative form of stock dividend, 
frequently of the ratio of 1,000 of the old shares to one new share. 

Now how did this revaluation affect the insurance companies? There 
were two kinds of German life insurance companies, the private stock 
companies and the Government companies. The private stock companies 
were by far the larger group in terms of assets. Under the German 
law such life insurance companies could hold only Government bonds, 
first mortgages limited to 50 per cent. of the value of the prop- 
erty, and certain bonds which we might class as municipals. They were 
restricted to real estate holdings only to property used in their busi- 
ness, and could hold only a very limited amount of miscellaneous other 
securities when approved by the finance office of the German Govern- 
ment. In 1913 a summation of all the portfolios of all the German 
life insurance companies showed their assets to be represented by 83 
per cent. in first mortgages, 2 per cent. in real estate, 4 per cent. in 
Government bonds, 2 per cent. in miscellaneous securities and 8 per 
cent. in policy loans. Following the armistice the Mark declined rapidly 
in value in foreign exchange and in purchasing power internally, al! 
as I have indicated. Mortgages and other indications of fixed indebted- 
ness could be paid off during this period at face value with the de- 
preciated marks. In short, the whole mortgage holding of all these in- 
surance companies at one time could have been paid off with a dollar 
bill, speaking figuratively and based on the assumption that they were 
not fixed term securities. On course, with such a situation no such 
institution could possibly survive. 

This situation was recognized in 1923 and a new regulation was issued 
governing life insurance and trust investments. Under this new regula- 
tion they could hold a larger proportion of real estate and could invest 
up to as high as 60 per cent. of their premium reserves in common 
stocks and short term commercial paper but by this time a dollar would 
buy several million marks and the insurance companies were in such bad 
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fnancial situation that they could not take advantage of the new regula- 
tions. 

The new Rentenmark came into being in the Fall of 1923 and was 
looked upon as a transition between worthless paper marks and a new 
currency. While not a gold mark in the true sense of the word its 
value was established as the equivalent of 0.358 grams of pure gold, 
or approximately 4.2 to the dollar. As of January 1, 1924, every cor- 
porate institution in Germany was ordered to cast a new balance sheet 
in terms of a fictitious gold mark of the above value, and all transactions 
were to be carried out in terms of the Rentenmark. This necessitated 
some revaluation scheme for the commercial paper reading in terms of 
the old mark which was now obsolete. While the exchange equivalent 
was one trillion of the old marks to one of the new marks, there was 
very considerable opposition to writing down fixed interest bearing 
securities in anything like this ratio, and the Government, therefore, 
heeding these objections proceeded through a revaluation commission to 
determine a satisfactory relationship between the old and the new units 
of currency. They rather quickly determined on revaluing bonds at 
2% per cent. of their face value and in the case of the Government 
obligations provided for an ultimate revaluation effective about 1950 at 
12% per cent. To prevent throwing large blocks of such securities on 
the market they established a lottery scheme whereby a certain number 
of bonds are to be drawn each year and which thereupon take upon 
themselves the 12'4 per cent. value as of the date of the drawing, and 
provided they are in the hands of the original purchasers. This led 
to some very curious results in the study of the portfolios. Some of 
them after revaluation showed a considerably higher percentage of 
recovered value than others and which we afterwards traced back to the 
fact that some had been particularly lucky in the drawing. You can 
imagine the shape of a corporation wnder such a situation, yet we 
apparently are driving into somewhat the same position with our sliding 
scale corporation taxes. 

First mortgages were originally revalued at 15 per cent. of their face 
value but there was so much objection on the part of the holders of these 
mortgages that the matter was reconsidered, and the rate set at 25 per 
cent. and made retroactive. While I have covered briefly these revalua- 
tions, I might add that there are 60 voluminous laws and regulations 
covering them. They required nearly two years for their formulation 
and the courts were literally choked with suits for five years after they 
became effective. This also did not lend itself very well to very accurate 
appraisal of the revalued assets of any company whose principal holdings 
were securities. 

As an example of the working of these revaluation laws, I might call 
attention to the fact that the 1913 assets of all the private life insurance 
companies totalled about 6 million marks. The gold mark balance cast 
January 1, 1924, was only 145 million marks. These portfolios subse- 
quently recovered some additional values but only slight in proportion 
to the face value of the reported holdings. 

Of course, no corporation could stand such a shrinkage and the 
companies went into reorganization transferring their assets to a new 
corporation frequently of the same name, and which immediately com- 
menced to write business on a new basis and proceeded with the liquida- 
tion of the old accounts. While our studies wer: not extensive and 
represent more particularly specific examples, we have estimated that 
the old policyholder may recover around 5 per cent. of the face value 
of his policies. 

The fire insurance companies were not so limited in their investments 
and fared slightly better. In 1913 the total assets of the Mutual Fire 
Insurance Companies of Germany totalled 232 million marks. They did 
not attempt to throw together their revised balance sheet until the re- 
valuation laws were further developed but at the end of 1925, two years 
after the stabilization of the mark, their assets were only 92 million 
marks. The 1925 portfolios carried about the same value in real estate. 
The mortgage account was about 1/5 of what it had been in 1913. The 
fixed interest bearing paper had shrunk from 134 million marks to 8 
million marks although I question whether they had not disposed of 
much of this paper and that the difference is not entirely a loss. 

The Casualty Companies had assets of 1 billion 600 million marks in 
1913 and the first gold mark balance sheet on January 1, 1924, showed 
785 million marks. It is interesting to notice that they had turned their 
investments quite materially into real estate during this period, real 
estate values representing only 4 per cent. of their portfolios in 1913 and 
16 per cent. in 1924, Correspondingly there was a very large reduc- 
tion in their holdings of mortgages and fixed interest bearing paper. 
Their business improved materially with the stabilization of the mark 
and by 1927 their assets very nearly equalled those of 1913. The 
lessons taught by the inflation are shown in their 1927 portfolio. In 
percentage they were holding twice as much real estate as in 1913 and 

Continued on next page 
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ARE MY ADVANCE SALESMEN 


HE tearful little fellow in this advertisement is 
‘an of Union Central Life’s best salesmen. Every 
father who noticed him in the Saturday Evening 
Post and Time Magazine last month instinctively 
put his own child into that photograph. He realized 
that someday—-perhaps—his little boy might face 
the same situation. 

R. P. MacDermott, one of Union Central Life’s 
agents in Worcester, Mass., paid for $312,714 of new 
business in the first six months of 1935. 62% of this 
was the Multiple Protection offered in the adver- 
tising. 

Mr. MacDermott said: 

“The children used in our advertising are my 

advance salesmen. They get into my prospect’s 

home and tell him my story. That cuts down 
selling time . . . means more commissions for 
me.” 

It means the same for other Union Central agents, 
too. Of the total new life insurance business paid- 
for in the first six months of this year, 44% was 


Multiple Protection. 


UNION CENTRAL 


Life Insurance Company 
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After All is SAID and DONE! 


(Our results—First Six Months) 


After all is said and done, results count—results that mean a 
broader spread of insurance protection for the American home; 
a high level of income for the life insurance agent; further evidence 
of increasing public preference for the Shield Company. 


We are happy therefore to announce that in the first six months 
of 1935, the National Life and Accident Insurance Company, Inc., 
showed an increase of $29,951,954 in the volume of life insurance 


This increase is at a rate greater than any in our history, and 
brings the total volume of life insurance outstanding to $427,114.,- 
429, the largest amount of business in force in the thirty-four years 
experience of this Company. 
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INSURANCE COMPANY—Continued 


the bulk of their portfolio was invested in miscellaneous securities of 
which we have no specific description. Their 1927 portfolio carried 
five times as much in common stocks as in 1913. 

Social insurance was very largely controlled by the State and in- 
cluded sickness and accident insurance as well as old age and service 
pensions. The total assets of the social insurance group were 3 billion 
165 million in 1913, which on January 1, 1924 in the new gold bal- 
ance totalled only 319 million, or a loss of 90 per cent. Approximately 
50 per cent of the 1913 assets were invested in first mortgages, and 
40 per cent in fixed interest bearing securities, both categories suffer- 
ing a tremendous devaluation. 

One striking lesson is brought out in this German situation and 
that is that legal restrictions on investment portfolios during a period 
of extreme inflation are bound to cause enormous losses. The machinery 
for revising such restrictions is so slow and cumbersome that the 
portfolio may be completely wiped out, or there may be little left to 
take advantage of the more liberal provisions of revised regulations. 
This applies also to the so-called “‘Legal” trust. 

In France the currency did not reach anything like the low value 
of the German mark. The French currency was ultimately revalued in 
1927 and placed on a gold redemption basis, the new value of the 
French franc being fixed at 0.059 grams of gold or equal to 3.9 cents 
in American money. The old parity was 19.3 cents. In other words the 
new French franc in terms of gold was approximately % of the old 
one. France did not establish a new unit of currency and, therefore, 
obligations could be paid off and satisfied by the new franc. In terms 
of purchasing power and related to price level in our country, which 
had been on a gold basis all through this period, one might say that 
the new French franc was worth about % as much as the old one. 
A mortgage could be satisfied by paying its face value in the new 
francs. The owner of a bond could collect only its face value in the 
mew francs. He could buy approximately % as much through this 
payment as he probably anticipated when he purchased the bond in the 
earlier years. 

Again returning to our life insurance companies none of the French 
life insurance companies went bankrupt. The limitation on their port- 
folios was. more liberal than that of Germany and they could hold a 
large proportion of real estate. The French inflation proceeded more 





slowly than in Germany and the laws and decrees governing investment 
were more promptly issued and had a better chance to operate than in 
Germany in which latter country liberalizing decrees were issued so 
late as to be ineffective since the companies were insolvent and had 
no assets to take advantage of them. In France this was not the 
case. The large holdings of real estate by the French companies gave 
them an asset which slowly appreciated in value and while it had not 
reached a gold parity in 1927 when the franc was stabilized, it had 
increased to about three times its prewar gold parity, and in a year 
or two later it practically reached full gold parity. The conservative 
companies lost more heavily than the less conservative ones. One of 
the younger French life insurance companies invested under the liberal- 
ized decrees in speculative foreign bonds and made a handsome show- 
ing. This particular company was a private stock company whose 
shares sold on the market in 1929 at 35 times the 1913 price, whereas 
gold parity would have been five times. A mutch larger and older and 
more conservative company sold at only twice the 1913 price in 1929. 
I chose this date to give benefit to the improvement of real estate 
values which lag somewhat behind actual stabilization for reasons too 
complicated to go into here. You might be interested in the market 
price of the shares of a group of French insurance companies at near 
the close of inflation. 

Assuming a base value of 100 for the 1913 value of the shares of 
the life insurance group they sold at 58 in 1926 when the franc was 
worth only 2% cents, against a parity of 19.6 cents for 1913. This is 
only 7 per cent. In 1930 three years after stabilization these shares 
sold at 1132 which would mean about doublé the gold parity of the 
1913 price. Of the fire insurance companies, again assuming the 1913 
price of 100, the 1926 price was 151, less than 20 per cent of gold 
parity, and the 1929 price 679. The fire insurance companies did not 
bear up as well as most groups other than insurance, because during 
this period of inflation fire losses rose to an inordinate degree for 
reasons which you might well assume. Of the casualty company group 
again assuming a price of 100 for 1913, the 1926 price was 279 and 
the 1929 price 1479. The dividend ratio based upon the market price 
in 1929 for all groups was below that for 1913. 

I presume you are interested in this extraordinary increase of share 
value of the casualty companies. Inasmuch as fire and casualty risks 
are of short term and their business of a recurring nature as com- 
pared to life insurance, one would have supposed that the two groups 
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of fire and casualty insurance would have run essentially parallel. 
However, it must be remembered that due to rent restrictions and 
ether costs, property values lagged far behind the general price level 
and, therefore, the business of the fire insurance companies did not keep 
up with the depreciation of the franc. The casualty and accident 
insurance companies, however, had no such handicap and the growth 
ef the business of these companies not only kept pace with the deprecia- 
tion of the franc but actually ran well ahead of it. For example the 
casualty companies received premiums of 103 million francs in 1913. 
In 1922 this had grown to 386 million francs, practically the same 
as the general price level which measured the franc depreciation. In 
1926 at stabilization the premiums received had gone up to 708 million 
francs and in 1930 had risen to 1270 million francs. On a gold 
parity basis between 1913 and 1930 the premium received by the 
casualty companies had more than doubled. The reason is found in 
the wages of industrial workers which had increased in paper francs 
during this inflationary period, as well as the general development of 
automobile transport. The companies were not correspondingly pros- 
perous and returns to stockholders declined as in all industry. 

There are phases of insurance administration during inflation that 
may interest you. One of the great difficulties with insurance in 
Germany was the maintenance of adequate coverage. This is only an- 
other way of stating the problem of hedging against the declining value 
of the currency unit. In the case of life insurance coverage was 
attempted in the early stages of inflation by the addition of new 
policies. In the case of fire insurance dozens of ingenious methods 
were worked out to maintain coverage but none of them proved satis- 
factory. The rapidly declining mark caused equally great changes in 
the cost of replacement, there were times when even with the most 
rapid progress of adjustment there was such a rise in building costs 
that the presumed coverage came nowhere meeting the replacement. 
Where there was difficulty with adjustment there were times when the 
supposed coverage amounted to practically nothing by the time the 
payment was made. The problem of surety bonds was equally difficult. 
I could spend an hour reviewing the various devices employed at one 
time or another to solve this problem. It was tangled up by legal 
dificulties in that while the dollar possessed gold redemption value 
throughout all this period, legally it could not be used for part of 
the time. A fictitious gold mark was established to be evaluated in 
terms of foreign exchange, of the official purchasing price of gold, 
or of commodities as of a stated date and on a stated market, such 
as for example potatoes, coal, potash and grain. 

Then came the additional problem of hedging the premiums against 
a gold or commodity principal. This had to be done by finding proper 
securities evaluated in terms of this same gold or commodity. 

For one period there was an index type of insurance applying par- 
ticularly to fire and losses from the natural elements. These indexes 
were designed to compensate for time of settlement, increased costs of 
reconstruction or replacement and other changes either of value or of 
money. 

Actually the insurance business came very largely to a _ standstill 
during 1923 when the costs of administration caused the closing down 
of great numbers of German offices and finally of the companies them- 
selves. It must be remembered that the expense of conducting the 
ofices such as salaries, supplies and the like continued to increase as 
the mark fell in value. In particular the life insurance companies with 
long term contracts at fixed premiums were quite out of luck. The 
premium on an average small life insurance policy was so small in 
many cases that there was no currency in circulation small enough to 
pay it and there were times when the postage on a letter carrying 
the annual premium of possibly 100 marks, cost hundreds of millions 
for the stamp. People finally did not even try to pay their premiums. 

In France coverage was more easily maintained by taking out ad- 
ditional insurance as the franc dropped in value and our records note 
a continued increase in the amount of life insurance carried. New 
annuities were written throughout the inflation period, strange as it 
may seem. I have already called attention to the increase of premiums 
collected by the casualty companies. 

The French insurance companies carried considerable quantities of 
real estate, particularly the life insurance companies. This was owned 
outright, free and clear. In practically all the European countries 
shortly after the outbreak of the war rentals were fixed by decree, 
particularly on apartments and residences. In France these laws do 
not finally disappear until 1939. They were taken off the City of 
London only in 1933. In consequence of this fixing of the rental the 
real income from real estate affected by the rent laws is seriously 
affected. The costs of maintenance follow the rising costs of all ser- 
vice. I must admit that the taxing authorities did recognize fixed rental 

Continued on next page 
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in New York 


& for RECREATION...69 fine thea- 
tres within 6 blocks. 1 block from 
Broadway...4 short blocks to 
Madison Square Garden. 

& for QUIET SLEEP... Our 32 sto- 
ries of fresh air and sunshine as- 
sureyou quietcomfortatall hours. 
%& for BUSINESS...1 block from 
Zimes Square, 3 blocks from Sth 
Ave. Underground passageway to 
all subways. 

& for DINING...3 fine restaurants 
to choose from—coffee room, 
tavern grill, main dining room. 


Breakfast from 30c Luncheon from 65¢ 
Dinner from 85 


tl LINCOLN 


44TH TO 45TH STREETS AT 8TH AVENUE - NEW YORK 


1400 large rooms...each with 
bath {tub and shower} servidor 
and radio. Single from $2.50. 
Double from $3.50. Special Rates 

for longer periods. 


JOHN T. west, Manager 





INSURANCE COM PANY—Continued 


and did not increase taxes on such property. In consequence values 
of real estate did not follow the general price level, generally lagging 
far behind. 

The result of this investment in real estate, therefore, depended 
somewhat upon the character of the property. Commercial properties 
not affected by the rent laws showed greatly increasing values over 
residential property. However, these laws, which are quite complicated, 
slowly worked themselves out either through expiration, decree or other- 
wise and at each stage of their lessened application property values 
rose in consequence. 

1 have shown you that Government spending involving the creation 
of deficits brings on a depreciation of the purchasing value of the 
currency and if continued may cause complete collapse of the monetary 
system. The only correction for this is to bring the budget into bal- 
ance, either by reducing expenditures or by increasing taxes. An ex- 
amination of the records of all the European countries showed that 
both methods were employed. Since the politician prefers to raise 
taxes rather than cut expenditures the burden of correction of the 
deficit falls on the tax payer. In consequence corporations like insur- 
ance companies were greatly affected in France by the increased taxes 
inasmuch as real estate bound by the rent laws could not assume a 
greater tax burden. 

I have a record of the largest of the French life insurance com- 
panies showing that for three years in succession this corporation paid 
out more taxes than the total of premiums received. The same insur- 
ance company while most conservatively administered, found its ad- 
ministrative expenses equalling the premiums for two years in succession. 
If this company had not been very old and holding a very large 
amount of hidden assets it would not have survived. Remember that 
the commonly accepted belief that banks and insurance companies are 
not affected by inflation since they merely trade dollars, is not borne 
out by a study of the real facts in the case. The dividend record of 
large groups of insurance companies which we have studied shows 
that the stockholder certainly paid his share of the cost of inflation. 

To give you some real specific examples of this tax burden in 
France, let me cite from the annual report of a well established fire 
insurance company. In 1913 this company collected 19,656,000 francs 
in premiums and paid out 1,134,000 francs for administration expenses 
and 2,766,575 francs in commissions to agents. The taxes for 1913 on 
this company amounted to 2,645,000 francs. The record for the year 
1925 which was just before even the earliest rumblings of real stabili- 
zation, are as follows, and we should remember that the 1925 franc 
varied from 18 to 26 to the dollar. Premiums collected 67 million 
francs about 3% times what they were in 1913, although the franc 
was only worth about 4% as much. The administration costs, how- 
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ever, had amounted to 5% million francs or 5 times what they were jn 
1913. Notice that administration costs mounted faster than premiums 
in spite of greatly increased business. In 1925 the taxes amounted to 
15 million francs or 6 times what they were in 1913. Notice that 
taxes went up faster than anything else. 

Turning now to a recent report, that of 1932, and far enough after 
the stabilization date to be free from immediate disturbing influences. 
The premiums received amounted to 122 million francs of which 25 
million francs were collected from the policyholder as excise tax. In 
addition to that the company itself paid 29 million francs direct taxes. 
In other words, for 100 million francs premiums actually received by 
the company, there was a tax of more than 50 million francs paid by 
the policyholders and the company. The administration costs for this 
year were up to 11% million francs. We might say the net premiums 
over 1913 were approximately five times the former level, the taxes 
both corporate and excise were up 20 times and the administration 
costs ten times. The franc now stabilized, was %& the value of the 
1913 franc. Here is a case where inflation was not in any sense a 
blessing since it increased several items of business expenses far faster 
than the gross business. It also gives you some good idea of what 
happens to taxes when one has to balance a budget that has been 
running wild for some years. 

With respect to the outlook in this country, I presume your views 
are probably worth more than my own. Our budget has been unbal. 
anced for some years past. There is no indication that it is going to 
be balanced in the near future. So far, therefore, we can look forward 
to an inflationary price rise and that is true even though we postpone 
the printing of greenbacks for some time to come. As a matter of 
fact, in view of the present state of our currency all of our money 
can be classed as greenbacks since it is backed only by the Govern- 
ment’s credit. The mere possession of gold is meaningless in this 
situation for France did not lose gold during her inflation period. 
In 1913 France held 33 million ounces of gold and in 1927 at stabili- 
zation she had 48 million ounces of gold. She lost no gold throughout 
her inflationary period, it was simply sterilized just as ours is today. 
The mere possession of gold is not an insurance against an inflationary 
price rise. 

For my own satisfaction I applied such knowledge as I gained from 
a study of European inflations to our own situation and arrived at 
a projected price curve covering a limited period of time. For the 
two years that this curve has been in existence I find it to be sur. 


prisingly close to our actual price indexes. Apparently one can draw 
the conclusion that not only is inflation to be expected but that it 
is actually here and is well along its course and true to form. It, 


therefore, behooves all of us to set our house in order if we are to 
protect and preserve the funds placed in our care to insure the exist- 
ence of our corporations, a livelihood for our employees, and I much 
regret to say a probably smaller return to our stockholders. To struggle 
for mere existence is going to take our every effort and many of us 
are going to fall by the wayside. The record of insolvencies in Cer. 
many and in France during the inflation is appalling. 

Many of us are prone to believe that a quick change in the Adminis- 
tration will solve all our difficulties. I would like to disabuse your 
mind. A recent appraisal of the cost of the New Deal, and assuming 
it were thrown out of power tomorrow and corrective legislation im- 
mediately applied, shows that there will be a charge carried over 
amounting to between 2 and 3 billion dollars per year of extraordinary 
expense and for at least the next five years. It is to be presumed 
that in the second five year period this can be appreciably tapered off. 
In addition to that charge, however, there will fall approximately an 
equal amount of 2 to 3 billion dollars upon the states and communities 
and which must either be assumed by them or thrown back on the 
Central Government. The increased debt burden will call for ap- 
proximately 2 billion dollars for interest and sinking fund with better 
than even chance that this may be even increased. 

If now I were to further assume a tax burden equalled to the 
highest wartime rates and on top of this add the increased burden 
as imposed by the Senate bill which was discarded in the last legis- 
lative session, I would fall very far short of the funds needed to 
cover the expenses of Government. In fact, business would have to 
increase to over 100 billion dollars a year gross against which I must 
apply the highest wartime schedule, plus the onerous terms of the 
discarded Senate bill, and then I would still be 1 or 2 billion short 
of meeting the national budget, and all this with the New Deal 
completely out of office as of today. If the present Administration is 
continued in power it means ultimately the ten cent dollar. It is my 
impression, therefore, that the New Deal is going to more than double 
our present national taxes and nearly double the local taxation to clear 
up the mess. Processing taxes do not enter into these calculations. 
We face a dark future for the next generation or two. 
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Organize—Definitize—Supervise! 


Success is not an accident. It is opportunity followed through by a definite proc- 
ess or program. We are indebted to Lynn S. Broaddus, Washington, D. C., for 
the creed of the successful salesman which he presented to the Annual Convention 
of the National Association of Life Underwriters, at Des Moines, lowa. 


CREED OF THE SUCCESSFUL SALESMAN 
A. [Pm my own MANAGER: 


. | know how to use information. 

. | pick out Life Insurance situations. 

. | can use the telephone to advantage. 

. | manage my working day properly because my only in- 
vestment is time. 


my own SECRETARY: 


"m 
|. | can prospect successfully. 
2. | am name conscious always. 
3. | use my eyes, ears, brain. 
4. 
5. 
6. 


>wWh— 


B. I 


| make a friend of everyone | meet. 
| build centers of influence. 
| have over 100 suspects on file always. 


CG. [I’m my own TREASURER: 
l. 
2. 


| regulate my own budget first. 

Then | can regulate the other fellow's. 
3. | prevent lapses at all costs. 
4. | try for cash with every app. 
5. | place my policies the day they arrive. 


D. Pm my own SALES FORCE: 


1. | have an organized sales talk. 

2. | sell policies that fit the need. 

3. | use lots of “parable illustrations.” 

4. | sell benefits and not price, and | sell the: 

No. |. Prospect—Earns $100.00 x his age per year. 

No. 2. Prospect—Earns $75.00 x his age per year. 

| avoid the No. 3 types who earn $50.00 or less x age per 

year. 
“MEN"—That's why—''l'M SUCCESSFUL UNDER PRESENT DAY CONDITIONS." 
Signed: Mr. Successful Salesman. 

The Ohio National Life Insurance Company is prepared to cooperate with all of its Field Staff in 
the carrying out of the foregoing creed. 
General Agent wanted at Rockford, Peoria and Springfield, Illinois . . . Marion, South Bend, 
Kokomo and Indianapolis, Indiana. 


To the successful applicant the Company will furnish personal assistance in the Field, Direct Mail 
Service, Home Office Briefing Service, and a tool kit of policies and sales helps that have made 
men successful. 

| 


For General Agent's contract write—John H. Evans, Vice President. 


The Ohio National Life Insurance Co. 
CINCINNATI, OHIO 
T. W. Appleby—President 
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LAPSES ON VARIOUS SIZED POLICIES 


Some Remarks on Overselling 
BY VICE PRESIDENT HAROLD F. LARKIN OF THE CONN. MUTUAL IN THAT COMPANY’S “CONMUTOPICS” 


RECENTLY completed persistency study pre- 

sents an instructive lesson worthy of our thought- 
ful consideration. All will recognize that the agent 
determines what prospects he will solicit, and so he 
largely controls the type and calibre of his pro- 
duction. It rests with him to influence the character 
of the business issued. His efforts, if directed along 
certain lines, may be expected to yield satisfactory re- 
sults from the persistency standpoint. If he overlooks 
or disregards these important aspects of his job, his 
persistency record will suffer. 


Some investigation into, or reasonable knowledge 
of, the financial status of his prospects is of the utmost 
value to the agent. Fortified with the facts, the agent 
is enabled to estimate the buying capacity of his pros- 
pects. He will then know which prospects are really 
worth while to cultivate, and which have such a slender 
margin of income that any insurance issued could be 
maintained only with the utmost of sacrifice, and would 
in all probability result in an early lapse. 


In Constant Jeopardy 


Such impecunious individuals may have heavy family 
responsibilities ; they may stand in utmost need of 1n- 
surance coverage; they may earnestly desire to pro- 
vide some protection, if only a $1,000 policy; and they 
may be induced to make the effort to carry such a con- 
tract. From the persistency standpoint, a policy issued 
to such an applicant is in constant jeopardy from the 
outset. Early lapsation is almost inevitable. Constant 
follow-up, as each recurring quarterly premium falls 
due, becomes necessary. This burden on agency cashier 
and soliciting agent represents an expenditure of time 
and effort out of proportion to the returns from the 
business. The expense to the Company in issuing the 
policy and in keeping the necessary records is not com- 
pensated for out of the limited number of premium 
instalments received. Such early lapses represent a 
real monetary loss to the Company, even though no 
surrender value is allowed. 


What action should the Home Office take when it 
receives an application from some one whose weak 
economic condition foretells a speedy termination of 
any policy that may be issued? Should it subject its 
membership to the costs of underwriting and issuing 
the case with a full realization that the outlay so in- 
curred will never be recouped? Ought not such appli- 
cations, if received, to be declined outright ? 
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LAPSE RATIOS OF VARIOUS SIZED POLICIES BY 
NUMBER AND AMOUNT 


The paid for issues during a 24 month period (November 1932 to 
October 1934) were divided by 4 to secure an average 6 months’ ex- 
posure against which to measure the lapses in the first 6 months of 
a — on which less than two full annual premiums had 

Some companies, doing an intermediate or industrial 
business, recognize the difficulties in effecting premium 
collections from applicants of this type. They load 
their premiums accordingly to make an adequate pro- 
vision for the resulting expense, and they may thus 
successfully handle such business. We do well to allow 
business of that calibre to go in that direction. It 1s 
unfair to burden our persistent policyholders with such 
added costs. It is unwise for the agent to dissipate his 
time in soliciting such cheap business when there 1s 
open to him a great field of more substantial classes 
among whom to work, promising more remuneration 
for his efforts. 


Occasionally applications are submitted from persons 
in receipt of welfare relief from public authorities. Ke- 
gardless of how worthy such an individual may be, his 
unfortunate plight makes it unjustifiable to grant the 
requested insurance. Not only is its continuance most 
uncertain, but diversion of funds from public aid to 
the purchase of a new insurance is a questionable pro- 
ceeding. Solicitation of such business represents wasted 
effort. 

The Chart 


The accompanying chart classifies business by the 
size of policy. The high percentage of lapsation in case 
of policies of less than $3,000 is noteworthy, both in 
numbers and amounts. The improvement in this lapse 
ratio for the policies of larger size clearly reveals the 
benefits to agent and company of securing business from 
applicants enjoying a stable financial position. Such 
individuals with a larger margin for saving do not feel 
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Toward Bigger Achievement 


Next year this Company will celebrate its first quarter-century of service. 
It has won the confidence and good will of westerners. It reviews a record 
of steady, conservative progress, yet constant modernization of views and 


*Direct liberal home office contracts for fieldmen. *Non-forfeitable re- 
newals. *A complete line of policies. *Juvenile, women, group, wholesale, 
accident and health. *Proven organized selling plans. *Dynamic presenta- 
tions. *Sales aids for every situation. *Understanding home office co- 
operation. *Really helpful instruction and supervision for new men. Write 


Ray P. Cox, Vice President and 
Manager of Agencies 


California Western States Life Insurance Company 


:: CALIFORNIA 











the pinch of financial distress to the same degree. They 
have equities available to tide them over, which are lack- 
ing in case of the smaller buyer. The more favorable 
persistency experience resulting, contributes to the agent 
an increased renewal income, and to the Company a 
lessened operating expense. A careful study of this 
chart, with some serious reflection on the lessons it con- 
veys, will well repay everyone. 
Overselling 

Overselling contributes to lapsation. While under- 
selling probably occurs more frequently than oversell- 
ing, yet overselling does take place as this chart defi- 
nitely evidences. Oftentimes a prospect may be urged 
to make it a five or a ten, when perhaps a slightly 
smaller policy would be more nearly in keeping with 
his ability to pay. The effects of this strain on his 
pocketbook show up in the higher lapse rate for polli- 
cies of exactly $5,000, than for policies of $4,000- 
$4,999, and for policies of exactly $10,000, than for 
policies of $7,500—-$9,999. 

Earnest thought devoted to the improvement of his 
persistency record will add dollars to the agent’s in- 
come. In solicitation of quality prospects lies the an- 
swer. Let every agent endeavor to achieve the honor 
of membership in the newly formed President’s Club. 





BOOK REVIEWS 


C.L.U. Questions and Answers 


We have compiled in separate pamphlet form, the complete 
C. L. U. Questions and Answers, together with an index, for 
the convenience of our subscribers. Copies of this have already 
been furnished gratis to our regular subscribers; additional 
copies may be had on request at 78c each, postage included. 


ESTATE TAX BOOKLET PUBLISHED 


The Union Central Life Insurance Company has just pub- 
lished a newly revised edition of its popular booklet “The 
Exacting Demands of Inheritance and Estate Taxes”. The 
new edition includes complete tables of tax rates, both Fed- 
eral and State, on the basis established by the Revenue Act 
of 1935, and the new laws enacted by many state legislatures. 
In its introductory paragraphs the brochure points out the 
tremendous increase in the scale of Federal Estate Taxes, ris- 
ing on an average of 400 per cent above those charged under 
the Revenue Act of 1926. Illustrative cases are shown, reveal- 
ing the shrinkage in large estates recently probated. The book- 
let also includes a list of prominent Americans, showing the 
value of their estates at death, and the shrinkage experienced 
as a result of forced liquidation of assets. 

Twenty-eight pages are given over exclusively to a statement 
of the requirements of the Federal Estate Tax and State 
Inheritance Taxes. A complete calculation is presented, reveal- 
ing the steps that must be taken to arrive at the amount of 
the taxes, and tables are included showing the Inheritance 
Taxes imposed by each of the 48 States and by the Philippine 
Islands, Hawaii, Porto Rico, Alaska and the District of Co- 
lumbia. 
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THE 1935 REVIEW ACT 


By F. P. McGuire, Attorney, from the Connecticut General “Bulletin” 


HE new tax law, like each of the preceding acts, has 

greatly increased the tax burden. This has resulted in 
the past in a great increase in the purchase of life and 
annuity contracts for the purpose of easing to some extent 
this tax burden and the 1935 Act should stimulate such sales 
to an even greater extent. The following information is 
offered with this in mind: 

Income Taxes. There has been no important change in so 
far as income taxes on individuals are concerned except for 
‘a substantial increase in the surtaxes on incomes in excess 
of $50,000. This increase, however, applies only to incomes 
earned after January 1, 1930. 


The man with a large income is naturally anxious to reduce 
his income tax wherever possible. The following is an ex- 
ample of one way in which this can be accomplished: Let us 
assume the case of a man with a wife and two children and 
with an income of $50,000 a year. He pays an annual income 
tax of $8,800. In order to effect a tax saving, he can set 
up three irrevocable trusts, one for his wife and one for each 
child and we will assume that he thus sets off property pro- 
ducing an annual income of $30,000 ($10,000 to his wife and 
$10,000 to each child). As a result, each child will pay an 
income tax of $560 on his share and this, you will notice, 
falls in the lower brackets of the income tax. The remaining 
income to this man—that is, $20,000—and his wife’s share 
produce a total joint income of $30,000. The tax on this 
would be $3,500; total tax (including the tax on the shares 
of the children) $4,620, a saving of slightly over $4,100. In 
other words, by ‘adopting this plan he could cut his income 
tax in half. There will be a gift tax on the money he puts 
in such trust funds, but this will be materially less than the 
estate taxes which would be payable if he retained control 
of these funds. Bear in mind that the income from these 
trust funds set off for the wife and children can be used for 
their maintenance and support, thus relieving the individual 
of the necessity of providing for them out of his own in- 
come, which in the case illustrated is $20,000. For instance, 
tuition expenses, clothes, etc., can be paid for out of each 
child’s trust fund rather than out of the father’s income. 


The plan suggested above m‘ght also be followed to ad- 
vantage on smaller incomes, as low even as $20,000. Of 
course, the greater savings will be realized on the large in- 
comes reaching into the higher brackets. The alert under- 
writer who can point out a savings of this type to a wealthy 
client should be able to benefit materially as such savings can 
well be applied toward the purchase of additional life insur- 
ance or annuity contracts. 

Due to the present method of taxing income from annuities, 
it is possible for a man to reduce materially his income tax 
by transferring some of his property—that is, stocks and 
bonds—into an annuity contract. Let us assume, for example, 
that a man has an estate of $80,000 which produces an in- 
come of $4,000 a year. By putting this into an annuity, 
which will in most cases pay him at least 5%, he can reduce 
his taxable income from $4,000 to $2,400 for a_period of 
from fifteen to twenty-five years and, in the case of a_married 
man, thus be entirely exempt from any income tax. For men 
of advanced age who have large incomes it is possible, even 
though annuities are now subject to tax in part, to effect 
substantial savings through the purchase of such contracts. 
There are, in addition, other benefits arising out of such con- 
tracts, such as freedom from investment worry, regularity of 
income, etc. 

Federal Estate Tax. The federal estate tax has been ma- 
terially increased under the 1935 Revenue Act. While much 
publicity was given to the effect that this act was designed 
to bear most heavily on the wealthy individual, in actual 
application it results in a terrific increase in the tax burden 
of the so-called middle class. In the first oo the exemption 
has been reduced from $50,000 to $40,000. In the second 
place, taxes on the smaller estates have been practically 
doubled. For example, under the 1934 Act an estate of $100,- 
000 paid to the federal government a tax of $1,500—under 





the present law it will pay $4,200; an estate of $200,000 paid 
$10,400 under the 1934 Act and now pays $18,600; an estate 
of $500,000 paid $49,100 and now pays $70,400. While to be 
sure taxes in the millionaire class have also been increased, 
the burden on the middle class man has been increased com- 
paratively more—as much as 75% and 100% or more in the 
case of the smaller estates. 

The new estate tax rates are effective on all estates where 
death occurs on or after August 31, 1935. The need for 
insurance to mect estate taxes is greater than ever before 
and even the man of moderate means now needs this pro- 
tection. 

The proposal to tax life insurance regardless of whether 
the insured gave up the incidents of ownership was defeated 
and the 1935 Act makes no changes from the previous rulings 
and decisions relative to life insurance. 

The following table shows the federal estate tax on estates 
ranging from $50,000 to $5,000,000 as it has been increased 
from the tax in effect in 1926 by the Acts of 1932, 1934 and 
1935. The figures in the left hand column represent the net 
estate before deducting the specific exemption. 





Net Estate 1926 1932 1934 1935 
$50,000 $000 $O00 $O00 $200 
100,000 000 1,500 1,500 4.200 
200,000 300 8,300 10,400 18,600 
300,000 900 15,900 22,000 35,000 
400,000 1,700 23,700 34,800 51,800 
500,000 2,500 32,500 49.100 70,400 
700,000 4.500 51,500 80,600 110,200 

1,000,000 8.300 84.300 135,900 177,800 
2,000,000 24,900 215,900 361,500 444,000 
3,000,000 45,500 371,500 631,100 754,200 
5,000,000 97,000 757,900 1,301,000 1,509,800 


Now, how can a man reduce his estate taxes? The out- 
standing way of doing this is by giving away his money 
prior to his death, with the result that at the time of his 
death his estate will fall into the lower brackets rather than 
into the higher ones. For example, if a man dies with an 
estate of $1,000,000, there will be assessed an estate tax of 
approximately $177,800. Were he to give away half of this 
amount and die with a taxable estate of only $500,000, the 
tax would be approximately $70,400, the procedure resulting 
in a net saving to his estate of $107,400. To be sure, he will 
have to pay a gift tax, but this will amount only to about 
+ ’ 

A man need not be a millionaire to take advantage of this 
plan of reducing estate taxes. For instance, a man with an 
estate of half a million dollars will pay an estate tax of 
approximately $70,000. If he gives away $100,000, his tax 
will be approximately $52,000. Gross saving will be about 
$18,000. The gift tax on this will be approximately $3,000. 
Net saving will therefore be $15,000. Bear in mind that, in 
addition to the savings shown here, a similar saving is effected 
in the inheritance tax imposed by the individual’s state of 
domicile. Most states have as yet imposed no gift tax. 

Gift Taxes. The gift tax rates have been materially in- 
creased and the exemption has been reduced from $50,000 to 
$40,000. In the lower brackets the gift tax has been more 
than trebled and in the intermediate brackets it has been 
increased approximately 50%. For example, a gift of $70,000 
under the old law was taxed $225—under the new law $900; 
a gift of — formerly taxed over $44,000, will be taxed 
over $60,000 

These new gift tax rates do not apply to gifts made prior 
to January 1, 1936. The delay is a direct invitation to indi- 
viduals to take advantage of the situation and make gifts, 
wherever possible, prior to that date. The following table 
shows the tax imposed on gifts (before deducting the ex- 
emption) under the 1934 Act and the tax which will be in 
force on and after January 1, 1936: 
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Amount of Tax under Tax under 

Gift 1934 Act 1935 Act 
$40,000 Exempt Exempt 
50,000 Exempt $150 
60,000 $75 450 
70,000 225 900 
80,000 450 1,500 
90,000 750 50 
100,000 1,125 3,150 
200,000 8,700 14,850 
300,000 19,200 28,950 
400,000 31,200 43,950 
500,000 44,325 60,300 
700,000 73,950 96,150 
900,000 108,075 136,500 
1,000,000 126,825 158,250 
2,000,000 345,825 407,700 


It should be borne in mind that a substantial saving is 
made by reducing taxes by means of gifts because the prop- 
erty comes out of the highest brackets of the estate tax and 
is taxed in the lower brackets of the gift tax. There is 
considerable advantage to be gained by a man’s paying a gift 
tax during his lifetime and at a time most convenient for 
him. One never knows when death duties are going to be- 
come payable. These may become due at a time of depressed 
financial and economic conditions and it may be particularly 
dificult for the estate to meet the obligation. By making 
gifts of his property during his lifetime, an individual can 
decide what securities should be sold to pay the gift tax and 
avoid the possibility of having his executors sell securities 
which he would prefer to have held for his heirs or of 
having them sell securities at a terrific loss on a depressed 
market. As indicated above, it would be advantageous for 
a great many men to pay gift taxes during their lifetime and 
thus assure that some of their property will go to their heirs 
rather than to take a chance of having estate taxes wipe 
out the entire estate. The latter has happened in the case 
of some large estates in recent yars. 

The exemption of a gift of not to exceed $5,000 to any 
one individual in any one year still remains. An individual 
might put $5,000 a year into a single premium annuity or 
income policy for each of his children. He would pay no 
giit tax on this and, of course, his estate would pay no 
estate or inheritance taxes. In other words, if an individual 
has in mind leaving some specific sum to his children, he 
could put away $5,000 a year for each child in a contract 
such as is referred to above and each child would thereby 
get that exact amount of money and not that amount reduced 
by estate and inheritance taxes. 

Insurance and Annuity Contracts as a Form of Property. 
One should not lose sight of the fact that a life insurance 
or annuity contract can and should be considered as property, 
as are stocks, bonds, real estate, etc. A man with a sizeable 
estate represented by stocks and bonds can well afford to 
consider converting part of his estate into insurance and thus 
pass on a substantial amount of his property free from the 
costs of probate, free from inheritance taxes in most states, 
and free from the federal estate tax to the extent of $40,000, 
or in excess of that amount if incidents of ownership have 
been given up by the insured. In this latter connection sup- 
pose, for example, a man with an estate of half a million 
dollars converts $100,000 of it into insurance and that this 
is made payable irrevocably to his wife. The estate tax on 
an estate of half a million dollars is approximately $70,000. 
By converting $100,000 of his property in the form of stocks 
and bonds to, say, a single premium life insurance contract, 
he then has an estate of only $400,000, which is subject to a 
federal estate tax of approximately $52,000, and he has made 
a net saving of about $18,000. To be sure, there might be a 
small gift tax levied, due to the fact that the wife is named 
as irrevocable beneficiary, but the amount of this gift tax 
would be very insignificant in comparison to the savings 
effected on estate and inheritance taxes. Of course, a man 
if insurable can always convert any of his assets into life 
insurance to the extent of $40,000 and escape all federal estate 
and state inheritance taxes and, if he has not used up his 
Original exemption under the gift tax, pay no gift tax. 

For the wealthy individual, the combination life and annuity 
contract offers a splendid opportunity to reduce taxes. These 











contracts are issued in units of $1,085. Suppose, for example, 
a man put $27,125 into such a contract. This will guarantee 
$25,000 cash, which may be used for the payment of death 
duties on his estate or may be set up under an insurance 
trust for the care, support and maintenance of his dependents. 
The annuity feature of this contract will give him a return 
of approximately $810 a year (a yield of about 3%) during 
his lifetime. For wealthy individuals who are holding cash 
or government securities for the payment of so-called death 
duties and who are receiving little income from such funds, 
this comb‘:nation of contracts offers a most attractive form 
of investment. Likewise, for the individual who desires to 
leave certain sums of money to his heirs but wishes to make 
gifts and thus escape heavy inheritance taxes and who at the 
same time needs to retain some income during his lifetime, 
such a combination of contracts offers an investment par 
excellence. Due to the present method of taxing annuities 
he will, in addition to all the other savings, save something 
on his present income taxes 


The tax burden is constantly becoming heavier and with 
the passage of each new tax law the man a little further 
down the financial scale has been made increasingly conscious 
of taxes. Life insurance and annuity contracts can and do 
play an important part in reducing the tax burden of the 
individual. The Government, by means of permitting a man 
to make a gift and pay a gift tax rather than wait until he 
dies and pay an inheritance tax, directly invites a reduction 
of the tax load in exchange for payment of the tax im- 
mediately. Likewise, by deferring the increase in gift taxes, 
the Government encourages taking this advantage and reduc- 
ing the tax burden by making gifts prior to January 1, 1936. 
When it is possible to reduce taxes in a way recognized by 
law and encouraged by the legislatures, it is up to the indi- 
vidual to take advantage of this. The underwriter who is 
familiar with the tax laws and able to advise his clients intel- 
ligently is bound to have a source which will produce con- 
siderable business. 
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FARM RETURNS—GROSS AND NET 
STATEMENT OF RENTAL INCOME 
Crop Year July 1, 1934 to June 30, 1935 
Of Fifty Iowa and Nebraska Farms Managed by The Farmers National Company, Omaha 


The expenses liste o not includ 
? dd e capital expenditures for major improvements, nor the insurance, which w j 
, ome ony wee . . . as partly attende 
by the owners direct and their records unavailable, nor the management service charges made by the Farmers National Company. ” 


Appraised Valuation 








within the Last Year 1934 Rental Income _— 1934 Ex penses——————- Net 
S : Per Acre Total Farm Gross Clover Income Net 
State Acres Value Value Income Gross % Taxes Repairs Seed, etc. Amount “4 c 
Nebraska ........ 412 $34.00 14,000.00 $909.34 6.5 28 4% r sr 4s 
PS rege 400 80.00 yy ey ot 2,023.80 6.3 vy 38 ar 71 > ry vase ; ‘* 
A tepanpepe  patatigs 240 75.00 18,000.00 1,132.5 6.2 cc fe 33.15 "864.49 18 
ST sinasescnsees 433 75.00 32,475.00 1,583.18 4.8 403.14 68.80 109,23 1,002.01 30 
Nebraska ........ 160 44.00 7,040.00 486.61 6.9 161.22 8.45 29 11 4.83 11 
pic aaa 160 70.00 11,200.00 612.48 5.4 148.34 69.20 35.55 359.39 9 
SE tisknassidess 160 80.00 12'800.00 603.38 4.7 Ee pe 51.05 403.99 3.1 
ST Lal nite a pedean 160 65.00 10,400.00 703.65 6.7 148.34 19.00 35.55 500.76 18 
gp ee 160 70.00 11,200.00 688.61 6.1 148.34 80.89 36.62 422.76 a9 
teases cinngaale 287 70.00 20,090.00 1,451.38 7.2 178.51 17.77 33.89 1,221.21 6.0 
EN Al ia Oa ie 453 100.00 45,300.00 2,815.47 6.2 599.08 174.52 31.21 2'010.66 4.4 
ST allt, daick cderes 409 100.00 40,900.00 2153.14 5.2 273.24 86.58 32.40 1,760.92 43 
BOWS «apo ccccccnces 160 75.00 12,000.00 689.90 5.7 164.74 1.02 27.85 496.29 4.1 
Nebraska ........ 320 60.00 19,200.00 2,841.07 14.7 117.52 30.80 68.68 2,624.07 13.8 
Dh csécebaaltdidn 195 60.00 11,700.00 619.87 5.2 nS” * ot ieee 68.07 397.36 3.3 
NP RE aRE iy he 160 100.00 16,000.00 729.64 4.5 Exempt 187.65 37.97 504.02 * 
CS i ie tl 320 80.00 25,600.00 1,564.09 6.1 288.47 307.54 191.94 776.14 3.0 
I ol dattine cae 455 74.00 33,670.00 3,175.92 9.4 498.88 228.31 108.79 2,339.94 6.9 
RN andl 160 90. 14,400.00 659.91 4.5 163.48 39.92 25.42 431.09 2'9 
SD cilliinéieheaad 599 100.00 59,900.00 3,994.15 6.6 481.52 213.04 67.14 3,232.45 5.3 
I de a ae 505 35.00 20,825.00 2255.90 10.8 ee  : fo 61.18 ‘754.76 a4 
DE  asbssessshbee 320 70.00 22,400.00 2,371.03 10.5 116.10 111.08 39.48 2 104.42 9.3 
Ral ee oe 240 75.00 18,000.00 1,395.76 7.7 260.47 298.60 76.81 759.88 4.2 
eR ae 315 75.00 23,625.00 1,241.31 5.2 316.90 123.70 72.07 728.64 0 
iin as ctkenence 320 75.00 24,000 1,071.03 4.4 278.96 68.30 33.48 690.29 2.8 
ie ek an 640 65.00 41,600.00 1,782.73 4.2 277.72 148.33 26.40 1,330.20 1 
EE Mite h aes cue 276 80.00 22,080.00 1,649.15 7.4 279.56 143.30 21.60 1,204.69 5.4 
Nebraska ......... 350 75.00 26,250.00 1,354.92 5.1 254.96 55.04 33.14 1,010.88 :.8 
Minnesota ........ 320 50.00 16,000.00 1,193.6 7.4 396.12 137.50 98.10 561.91 3.5 
Ee cn acincuee 269 110.00 29,590.00 1,485.78 5.0 455.5 94.01 57.44 878.79 2.9 
I i iia 1 100.00 16,000.00 1,332.33 8.3 112.54 126.01 49.12 1,044.66 6.5 
BOW. ccccoccccsecse 155 45.00 6,975.00 751.78 10.7 139.78 36.60 25.29 550.11 7.8 
tie chen eh eae 400 100.00 40,000.00 2,331.97 5.8 ges 121.90 1,706.26 1.2 
BOE coccccccceces 227 85.00 19,295.00 890.59 4.6 200.06 213.80 30.91 4236.82 2 9 
BOE. esccccccccces 240 80.00 19,200.00 1,223.88 6.3 935 86 50.01 50.39 &X7.62 46 
Dn. <<, ccckheeadeee 230 90.00 20,700.00 1,083.40 5.2 on? GS 93.17 26.64 780.91 a7 
DE acesessocececs 240 120.00 28,800.00 1,513.42 5.2 297.68 98.30 85.63 1,081.81 3.5 
a Sea 240 100.00 24,000.00 967.52 4.0 214.88 80.74 44.85 627.05 2.6 
Ee 311 125.00 38,875.00 2,088.2 5.3 388.76 102.67 42.12 1.4.74 4.0 
| TR ee Sepa 290 100.00 29,000.00 1,648.98 5.6 205.64 15.74 31.44 1,395.16 4.8 
ihe el 320 100.00 32,000.00 1,427.25 4.4 225.08 107.78 19.86 1,074.56 3.3 
ill SIRS 320 125.00 40,000.00 2,262.12 5.6 480.5 124.34 38.82 1,618.42 4.0 
DE wedecoovessos 320 100.00 32,000.00 1,818.64 5.6 230.46 57.22 £2.20 1,448.76 4.5 
NI 312 120.00 37,440.00 1,960.30 5.2 206.98 95.34 65.65 1,592.33 +.2 
iti oeeahe 200 80.00 16,000.00 860.19 5.3 143.31 31.11 39.49 646.28 4.0 
i 400 80.00 32,000.00 1,910.61 5.9 273.72 131.30 52.37 1,453.22 4.5 
A Su Véseccoecess 640 75.00 48,000.00 2,359.99 4.9 450.99 48.91 85.94 1,774.15 3.6 
at pecans 200 60.00 12,000.00 659.92 5.4 148.98 41.14 43.66 426.14 3.5 
St csiabapenesee 320 87.5 28,000.00 1,196.55 4.2 271.84 37.93 100.65 786.13 =-9 
SEE. kd assebsovess 160 70.00 11,200.00 859.34 = 7.6 233.9 41.69 S16 coe SI 
Total, 50 Farms... 15,133 $1,223,730.00 $74,386.49 6.0 $13,340.05 $4,408.57 $2,659.57 $53,978.30 4.4 
Total Valuation ......ccccscccccees $1,223,730.00 
Total Gross De heh ae wae 6 74,386.49 6.07 
Total Gross Income $ $53,978.30 4.4 


Total Net IMCOME 2... ccccccecseces 











THE HOME LIFE INSURANCE COMPANY OF AMERICA 


Protects The Entire Family 
Home life agents are equipped to serve every need for life insurance. Modern 
policies are issued, on both Industrial and Ordinary plans, from birth to 65 
next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


John J. Gallagher 
Treasurer 
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Basil 8S. Walsh Joseph L. Durkin 
President Secretary 


Philadelphia, Penna. 
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1, 1935 November 1, 1935 
LIFE INSURANCE SALES $361,301,000—an increase of 44.5 per cent. 
September Shows 4.0 Per Cent Gain Details of Ordinary life insurance sales by districts 
New life insurance production for September | Te 5 follows from the Sales Research Bureau: 
showed a gain of 4.0 per cent, in comparison with Sept. 1935 as % of 
September of 1934. For the first three quarters of this District Sept. 1934 
—— year, the total was 3.3 per cent greater than the amount New England 98% 
~~ for the corresponding period of last year, according | Middle Atlantic 105 
to The Association of Life Insurance Presidents. East North Central 103 
: 2 All classes contributed to the increase, the summary | ‘West North Central 100 
of shows. New Ordinary insurance amounted to $360,- ~ agra sa a 
8 936,000 against $359,534,000—an increase of 4/10ths a ses “ Sian vie so 
: of 1 per cent. Industrial insurance amounted to $190,- Me - . a aw 7 ae 
: 044,000 against $170,935,000—an increase of 11.2 per p sores 
: acific 114 
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cent. Group insurance was $22,501,000 against $21,- 
087,000—an increase of 6.7 per cent. 

For the first nine months, the total new business of 
these companies was $6,605,344,000 this year against 
$6,395,381,000 last year—an increase of 3.3 per cent. 
New Ordinary insurance amounted to $4,191,115,000 
against $4,168,626,000—an increase of 5/10ths of 1 per 
cent. Industrial insurance amounted to $1,892,012,000 
against $1,865,454,000—an increase of 1.4 per cent. 
Group insurance amounted to $522,217,000 against 








LIFE INSURANCE BUYERS 


According to the Lincoln National Life, retail dealers bought 
more large life insurance policies during the month of Sep- 
tember than any other occupational classification. Other leaders 
were brokers, wholesale dealers, lawyers, automobile dealers, 
real estate men, druggists and farmers. It is noteworthy that 
these classifications are chiefly people in business for them- 
selves, and not people on salaries who used to be the largest 
buyers. This is no doubt a result of somewhat improved busi- 
ness conditions throughout the country. 
































During the first eight months of 1935 the National Life 


Insurance Company, exclusive of annuities, had an in- 





crease of twenty-two per cent in new paid-for life in- 
surance over the same months of 1934. Each month 


of 1935 has shown an increase. 





(Eighty-fifth annual statement on request} 
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All policies issued by good 
companies are good. 


THE DIFFERENCE TO THE AGENT 
is that one of them has a more aggressive 
Agency Spirit, and a real desire to do more 


than just exist. 


THE SHENANDOAH LIFE INSUR- 
ANCE COMPANY is a sound life insur- 
ance company, with an Agency Spirit, and 
an earnest desire to help YOU make good. 


CHAS. E. WARD 
Vice-Pres. in Charge of Agencies 


Shenandoah Life Insurance Co. 


E. Lee TRINKLE, President 
ROANOKE, VIRGINIA 















































SALES TRAINING 


... THE KIND THAT 
NEVER STOPS 


The trained man wins in insurance selling and 
Reliance does everything to give its salesmen this 
advantage. 


The branch office system used by Reliance gives it 
close constant contact with agents and permits training, 
individual instruction and other assistance. 


Sales training courses; schools in many of the 
agencies; the Reliance. Bulletin which provides a 
constant stream of sales ideas and helps; business- 
getting plans; Lead Service, and many other necessary 
features help train and inspire Reliance men to sell. 
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INSURANCE 
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DISABILITY INCOME BENEFIT 


Lists of companies writing disability waiver of premium with 
monthly income. 


Monthly Monthly 

Income per Income per 

Company $1,000 Ins. Company $1,000 Ins, 
SEE sasesantedees *$10.00 Mass. Mutual ....... 5.00 
Bankers (lowa)..... 75, 110. Minnesota Mutual .. $5.00 
Business: Men’s ..... 10.00 Mutual Benefit ..... $10.00 
california-Western National L& A .... **10,00 
EEE 10.00 National (Vt.) ..... 5.00 
Central (Iowa)..... 5.00 Northwestern Nat. .. 5.00 
Columbus Mutual ... 5.00 Occidental (Cal.) .. 410.00 
Conn. General ...... 5.00 Pacific Mutual ..... 410.00 
Equitable (lowa) 5.00 Pan American ...... 10.00 
Fidelity Mutual .... x10.00 Penn Mutual ....... 5.00 
Franklin (Ill.) ..... 10.00 Phoenix Mutual .... 5.00 
Guardian (N. Y.)... 10.00 Provident Mutual... 5.00 
yeh ag Ph pide cine 5.00 Southwestern ( Tex.) 5.00 
incoln Nat'l ....... 5.00 United Mut. (Ind.). 5.00 
Manhattan (N. Y.).. 5.00 . Western & Southern 10.00 


* For Ist 50 payments, $5.00 per $1,000 thereafter. 

+ Waiting period 6 months. 

t Waiting period 1 year. 

§ Special supplemental agreement, $5.00 per $1,000 for 
women. 

** For Ist 30 months, $5.00 per $1,000 for additional 60 
months. 

4 $10.00 per $1,000 to age 60, $5.00 per $1,000 thereafter. 

A $10.00 per $1,000, up to $100.00, then $5.00 per $1,000. 

x On insurance for life plan only; no other monthly income 
issued. (Old $5.00 benefit discontinued. ) 





NATIONAL ASSOCIATION OF 
LIFE UNDERWRITERS 


Committee Heads 


Lester O. Schriver, President of The National Association 
of Life Underwriters, announces the appointment of the 
Standing and Special Committees for the year 1935-30. 

Two new Special Committees are announced this year, the 
Women’s Program Committee, to prepare and present a special 
program for women producers in connection with the Annual 
Convention to be held at Boston, beginning September 21, 1930, 
and the National Safety Committee, to put into execution the 
purposes of the resolution adopted at the Des Moines Conven- 
tion, advocating more effective cooperation in the national 
movement for accident prevention. 

The chairmen of each of the committees are as follows: 

Finance—Robert L. Jones, Chairman, State Mutual, New 
York. 

Business Standards—L. D. Fowler, Chairman, Conn. Mutual, 
Cincinnat’. 

By-Laws—Ernest A. Crane, Chairman, Northwestern Mu- 
tual, Indianapolis. 

Conservation—James G. Callahan, Chairman, Metropolitan, 
St. Louis. 

Convention Program—Chester O. Fischer, Chairman, Mass. 
Mutual, St. Louis. ) 

Education—Holgar J. Johnson, Chairman, Penn Mutual, 
Pittsburgh. 

International Counctil—Ernest \W. Owen, Chairman, Sun 
Lite, Detroit. 

Law & Legislation—Theodore M. Richle, Chairman, Equi- 
table Society, New York. 

Membership—Alexander E. Patterson, Chairman, Penn Mu- 
tual, Chicago. 

Publications—Charles J. Zimmerman, Chairman, Conn. Mu- 
tual, Newark, 

Past National Presidents—C. Vivian Anderson, Chairman, 
Provident Mutual, Cincinnati. 

Cooperation With Trust Officers—Franklin W. Ganse, 
John Hancock, Boston. 

Cooperation With U. S. Chamber of Commerce—Julian 5. 
Myrick, Chairman, Mutual of New York. 
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Cooperation With Attorneys—George E. Lackey, Chairman, 
Mass. Mutual, Detroit. 

Conference Committee on Local Association Problems— 
Ralph E. Talley, Chairman, Pacific Mutual, Knoxville. 

State & Regional Assoctations—F. Wallace Darling, Chair- 
man, Bankers Life of lowa, Cedar Rapids. 

- Woman Underwriters—Miss Sara Frances Jones, Chair- 
man, Equitable Society, Chicago. 

Credentials—Martin L. Seltzer, 
Moines. 

Resolutions—John A. Witherspoon, Jr., Chairman, Pacific 
Mutual, Nashville. 

Elections—Frank B. Summers, Chairman, New York Life, 
Omaha. 

p gency 
Peoria. 


Chairman, Aetna, Des 


Practices—Lester O. Schriver, Chairman, Aetna, 


SPECIAL COMMITTEES 
National Safety Committee—O. Sam Cummings, Chairman, 
Kansas City Life, Dallas. . 
Women’s Program Committee—Miss 
Penn Mutual, Philadelphia. 


Sophia W. Bliven, 


=-— —_—- 


PENNSYLVANIA INSURANCE 
DEPARTMENT 


New Annuity Regulations 


All annuity and pure endowment contracts issued in Penn- 
sylvania after next January Ist must be approved by the State 
Insurance Department and placed on file there, Insurance Com- 
missioner Owen B. Hunt pointed out in a notice forwarded 
to all life insurance companies operating in the State. 

The new requirement is set up by an act passed by the Legis- 
lature this year. The act also defines certain uniform provi- 
sions with which all contracts of this kind must comply. 


——_—_—____ 


ASSOCIATION OF LIFE INSURANCE 
MEDICAL DIRECTORS 


Newark, New Jersey 


The Association of Life Insurance Medical Directors of 
America held its 46th annual meeting at the Waldorf-Astoria 
Hotel, New York, beginning Thursday, October 17th and ex- 
tending through two days. 

More than 150 physicians, representing companies whose 
home offices are located in all sections of the United States 
and the Dominion of Canada, participated in the deliberations. 


ee ee ee 


LIFE UNDERWRITER’S ASSOCIATION N. Y. 


The Life Underwriter’s Association of the City of New 
York held its first monthly dinner of the season on October 
10th at the Hotel Pennsylvania. It was attended by over 650 
of the leading life insurance men from the various agencies 
in the metropolitan district. 


The guests who were invited to sit at the dais were the 
leading men in the volume of business written this year o 
date, these men forming the Sales Promotion Committee. They 
are as follows: Messrs. Harry Phillips, Jr., Chairman of the 
Engelsman Agency of the Penn Mutual; Daniel Auslander, 
Mass. Mutual; F. Ellsworth Baker, National Life of Ver- 
mont; I. Hirschfeld, Equitable Life; Matthew Lauer, Conti- 
nental American; Felix U. Levy, Penn Mutual; Maurice Lin- 
der, Travelers; Leonard L. Rothstein, Home Life; Herman 
Stark, Union Central. The following men were invited but 
were unable to attend: S. J. Aronson, Berkshire Life; S. E. 
Diamond, Metropolitan; William W. Luman, Aetna; Rowland 
F. Mellor, Mutual Benefit; Riccardo SanZenero, Fidelity Mu- 
tual, and Charles Selig, Provident Mutual. 


The speaker of the evening was Frank W. Lovejoy, Sales 
Director of the Socony Vacuum Oil Company. 













Optimism 


high in the Northwest. 
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Provident 


Life, 


born and nurtured to success in the 


Northwest, is alert to every trend of the territory, and 
prepared to serve wisely and widely in the inevitable 
demand for more insurance. Provident’s firm founda- 
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reserves, symbolize SAFETY, and 


SAFETY is the first interest of every economic recovery. 
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. Attractive General Agent's Contract 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street 
Philadelphia, Pa. 


YOU Asm — aero 


Y if oul enjoy your Los Angeles visit so much 
more if you stay at Hotel Clark. Convenient 
fo every business and pleasure center with a 
luxury and a comfort that will 
surely please you. The Clark 
Coffee Shop and Grill offer 
unusual food at low prices. 


P G B. MORRISS..... Manager 
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LIFE INSURANCE SALES RESEARCH BUREAU 
ASSOCIATION OF LIFE AGENCY OFFICERS 
Annual Joint Meeting 


The Annual Meeting of the Life Insurance Sales Research 
Bureau and the Association of Life Agency Officers will be 
held November 11-13 at the Edgewater Beach Hotel, Chicago. 
There will be an outstanding group of speakers on significant 
topics at this year’s gathering. The program includes three 
company presidents: M. A. Linton, of the Provident Mutual: 
George W. Smith, of the New England Mutual, and E. A. 
Olson of the Mutual Trust. 

An outside feature of the meeting will be the presentation 
by Professors Borden and Busse of New York University of 
a dialogue on “How to Make a Presentation Stay Presented.” 

The program as announced at the present time 1s as follows 


November 11 


Opening Remarks by A. L. Dern, Chairman, Research Bureau Board of 
Directors; Vice President and Manager of Agencies, Lincoln Na 
tional 


“How Can the Agency Officer Know How Much to Pay for Business?”, 
L. S. Morrison, Research Bureau 
E. McC onney, Actuary, Bankers of lowa 


“Where Have Good Agents Come from and How Did We Get Them?” 
. G. Kenagy, Assistant Manager, Research Bureau 
“Work of the Bureau During 1935—Plans for 1936" 


November 12 


Opening Remarks by W. W. Jaeger, Chairman, Research Bureau Execu- 
tive Committee; Vice President, Bankers of Iowa 


“The Agent’s Part in Improving the Quality of Business”, Kenneth R 
Miller, Research Bureau 


“Working the Planned Estates Program”, 
William Pe Worthington, Assistant Superintendent of Agencies, 
Home of New York 


eee my Between the Underwriting and Agency Departments”, 
erome Clark, Vice President, Union Central 


“The Effect of the Investment Situation on Agency Operations”, 
E. A. Olson, President, Mutual Trust 


Group Sessions 
Meeting of Signatory Companies of Agency Practices Agreement 
November 13 


Opening Remarks by Henry E. North, Chairman, Executive Committee, 
Association of Life Agency Officers : Second Vice President, Metro 
politan Life 


Report of Replacement Committee, 
Frank L. Jones, Chairman of the Committee; Vice President, Equi 
table of New York 


oat} of 1935 Life Insurance Week 


. Linton, Chairman, 1935 Life Insurance Week Committee; 
President, Provident Mutual 


Plans for 1936 Life Insurance Week, 
S. 


Whatley, Chairman, 1936 Life Insurance Week Committee; 
Vice President, Aetna Life 


Report of Agency Practices Committee, 


rank H. Davis, Chairman of the Committee; Vice President, 
Penn Mutual 


“The Agency Year’ 


ohn Sorehenl ‘Holcombe, Jr., Manager, Research Bureau; Secre- 
tary-Treasurer, Agency Officers 


“How to _Make a Presentation Stay Presented” 
R 


Borden and A. C. Busse, Associate Professors of Public 
Speaking, New York University 


Closing Address--—“‘The Relation of the Agency Department to the 


_ _. Progress of the Company”, 
George W. Smith, President, New England Mutual 


ACTUARIAL SOCIETY OF AMERICA 





Fall Meeting 
The Fall meeting of the Society was held at the Royal 
York Hotel in Toronto on October 3rd and 4th. About 
200 attended the meeting, and a number of papers 
were presented. 
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LIFE OFFICE MANAGEMENT 
ASSOCIATION 


Syllabus Issued 


The 1935-36 Syllabus for the educational courses of the 
Life Office Management Association Institute is now being 
issued to member companies and others interested. The wide- 
spread acceptance of this program is evidenced by the fact 
that already over one hundred companies have indicated their 
intention of registering students this Fall, according to Frank 
L. Rowland, Executive Secretary of the Association. A num- 
ber of universities, the most recent being New York Univer- 
sity, have adopted the L. O. M. A. Institute curriculum as the 
basis for undergraduate courses in life insurance. 

The Syllabus now being distributed sets forth ten compre- 
hensive courses in “Life Insurance” and “Advanced Life In- 
surance”. A Syllabus for the graduate courses will be issued 
later. 


LIFE ADVERTISERS ASSOCIATION 
Fall Meeting 


D. Bobb Slattery, assistant to the agency vice president of 
the Penn Mutual Life Insurance Company, was elected presi- 
dent on Sept. 30th of the Life Advertisers’ Association at the 
association’s annual convention. 

Mr. Slattery succeeds Stephen A. Swisher of the Equitable 
of lowa, who will remain on the Executive Committee of the 
Association. Other officers elected were: Charles C. Fleming, 
Life Insurance Company of Virginia (Richmond), Vice Pres- 
ident; Troy N. Rodlun, Acacia Mutual of Washington, D. C., 
Secretary; and Richard N. Budlong, Northwestern National 
of Minneapolis, Treasurer. Executive Committeemen elected 
were: Cyrus T. Steven, Phoenix Mutual of Hartford; C. I. D. 
Moore, Pacific Mutual of Los Angeles; John H. McCarroll, 
Bankers Life of Des Moines; Karl Ljung, Jr., Jefferson 
Standard of Greensboro; E. Morton, North American Life of 
Toronto; and Douglas J. Murphey, General American Life 
Insurance Company, St. Louis, Mo. 

“It is a mistake to say facts speak for themselves,” Mr. 
Slattery declared in reference to life insurance advertising. 
“Facts speak only as they are made known and understandable. 
The record of life insurance during the depression years has 
provided convincing proof of the security it offers, but the 
influence of this record would have been far less if the facts 
had remained buried in a mass of statistics. It is the adver- 
tising of the life insurance companies that has made the record 
known in terms of human and individual welfare.” 





ACTUARIAL-AGENCY GROUP FORMED 


At the first monthly meeting of the newly formed Cincinnati 
Actuarial Club, Tuesday, September 24, Arthur J. Koeppe, 
Assistant Actuary of Union Central Life, was elected presi- 
dent. E. E. Hardcastle, Vice President of Union Central Life, 
was elected vice president of the Club. R. L. Learson, Asso- 
ciate Actuary of Western and Southern, was named secretary. 

While known as the Actuarial Club, the organization’ s mem- 
bership will include Home Office underwriters, the aim being 
to bring the theoretical (Actuarial) phase into closer contact 

with the practical (underwriting) side of the business, on 
points of mutual interest. 

Meetings will be held eight times each year, on the fourth 
Tuesday of the month, except during the summer. The subject 
to be discussed at the October meeting will be “The Effect 
of Social Security Legislation on Life Insurance Companies.” 
A paper on the subject will be presented by Mr. Learson. 

ha a companies will be represented in the membership of the 
ub. 





INSTITUTE OF ACTUARIES 
Fall Meeting 


The Fall meeting of the Institute is being held at the Edge- 
water Beach Hotel, Chicago, Illinois, October 3lst and No- 
vember Ist. 
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DISABILITY 

is 

PUBLIC ENEMY No. l 
and 
DISABLED MEN FACE 
FOUR PROBLEMS 


I—They need a definite, guaranteed income, 
supervision free, about which there is no 
worry. 


2—They need this income regardless of the 
cause or type of disability. 


3—The basis for payment must be inability to 
work, rather than house confinement. 


4—It must be theirs irrespective of physical 
condition. 


THE NEW 
PACIFIC MUTUAL 
Non-Cancellable Income 
Policy 


SOLVES ALL FOURS 
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MUTUAL TRUST 


LIFE INSURANCE =... SOMPANY 
TOWIN A OL1S08 =—6~ CHICAGO 
PRESIDENT tLirnors 





“aS FAITHFUL AS OLD FAITHFUL 





FULL LEVEL PREMIUM 
THREE PERCENT RESERVES 





PARTICIPATING INSURANCE FOR 
MEN, WOMEN AND CHILDREN 





PIONEER IN JUVENILE 
INSURANCE POLICIES 
“JUST LIKE DAD'S" 





OPERATES EAST AND WEST 





Maine Wisconsin 
Vermont Minnesota 
New Hampshire lowa 
Massachusetts Illinois 
Connecticut Nebraska 
Rhode Island North Dakota 
New Jersey South Dakota 
Ohio California 
Michigan Oregon 
Washington 


Men who believe they have General 
Agency qualifications may obtain 
full particulars by addressing the 
Agency Department. 
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THE AMERICAN LIFE CONVENTION 


Annual Meeting in Chicago 


Gerard S. Nollen, president of the Bankers Life of Iowa, 
was elected president of the American Life Convention at the 
annual meeting in Chicago, Oct. 7-11. 

The new Convention Executive Committee consists of Her- 
bert K. Lindsley, president, Farmers & Bankers Life, Wichita, 
Kan., retiring president of the Convention; Francis V. Kees- 


‘ting, vice president and general counsel, West Coast Life, San 


Francisco; U. S. Brandt, president, Ohio State Life, Colum- 
bus, O.; T. A. Phillips, president, Minnesota Mutual Life, St. 
Paul; W. T. Grant, president, Business Men’s Assurance Co.. 
Kansas City, Mo., and Harry R. Wilson, vice president, 
American Central Life, Indianapolis. 

The Chicago meeting attendance was about 650. One of 3 
highlights of the program was the scholarly paper of M. 
bert Linton, president, Prov ident Mutual Life, on “The F eden 
Old Age Security Program.” He was concerned over politic x 
possibilities revolving around the huge reserve fund to be piled 
up, and expressed hope that the plan would be revised soon 
to make it safe and sane. 

The Social Security Act also was vigorously scored by Silas 
H. Strawn of Chicago, past president, U. S. Chamber of Com- 
merce and American Bar Association, who characterized it as 
“economically preposterous and legally indefensible.’ 





INSURANCE ADVERTISING CONFERENCE, 
NEWARK, NEW JERSEY 


Members of the Executive Committee of the Insurance Ad- 
vertising Conference met at the Hotel New Yorker, New York 
City, October 23rd, at the call of Clarence Palmer, president 
of that organization. 

The purpose of this meeting, the first of the 1935-36 admin- 
istration, was to formulate plans and a program for the year 
and to coordinate the activities of several new committees 
which have been appointed since the annual conference at West- 
chester, N. Y., in mid-September. 

The I. A. C. will participate actively in several of the organ- 
ized efforts to advance the cause of life insurance. 

Associated with President Palmer, who represents the Insur- 
ance Company of North America, are the following officers: 

Vice-President—Arthur A, Fisk, Prudential Insurance Co. 
of America; 

Secretary- Treasurer—Arthur H. Red: all, Equitable Life As- 
surance Society of the U. S.; 

Executive Committee Members—Ray C. Dreher, Boston In- 
surance Co.; Stanley F. Withe, Aetna Casualty and Surety 
Co.; W. Leslie Lewis, Agricultural Ins. Co., and C. J. Fitz- 
patrick, United States Fidelity & Guaranty Co. 

The following committees have been named for the ensuing 
year: 

Preparation of Programs—W. Leslie Lewis and David C. Gib- 
son, of the Maryland Casualty Company; 

Frontier Safety Committee—Robert G. Richards, Atlantic Life 
wear Co., Chairman Joint Committee representing the 

_C. and the L. A.; 

Public Relations—Chairman, Frank J. Price, Jr., Prudential 
Ins. Co. of America; David C. Gibson, Maryland Casualty 
Co., and William J. Traynor, North British & Mercantile 
Ins. Co.; 

Membership—Chairman, Jarvis W. Mason, The London As- 
surance, and J. A. Peirce, John Hancock Mutual Life Insur- 
ance Co.; 

Street and Highway Safety—Chairman, Stanley F. Withe, 
Aetna Casualty and Surety Co., and C. S. Crummett, Amer- 
ican Policyholders Ins. Co.; 

Standards of Practice—Chairman, Henry H. Putnam, John 
Hancock Mutual Life Ins. Co.; Frank Ennis, America Fore 
group, and E. C. Smith, Western & Southern Indemnity 

O 

Promotion of 1936 Accident and Health Week—Stanley F. 

— I. A. C. Representative, Aetna Casualty and Surety 


One of the first functions to be sponsored by the I. A. C. 
will be a luncheon meeting in December, which all members 
of the I. A. C. will be asked to attend. 
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INSURANCE DECISIONS DISCUSSED 


Courtesy of Robert A. Adams, Esq., of the firm of Denny, Adams, Baker and Orbison, 
Indianapolis, Indiana. 



































LIFE INSURANCE—LIABILITY FOR DELAY IN 
ACTING ON APPLICATION 


E CANNOT be unmindful of the limitations upon proper 

functions in declaring the unwritten law of this state. 
That law can never be static but it must be everlastingly de- 
veloping to meet the changing need of a changing civiliza- 
tion.” 2 

To the lawyer whose interests are largely directed to the 
defense of life insurance litigation, any trend is interesting 
which evidences a movement away from the tendency to hold 
any insurer liable even by the application of shadowy pre- 
sumptions, well hidden ambiguities, or the discovery of the 
existence of possible jury questions. Such trend has been ob- 
served recently in the matter of the liability of an insurer for 
delay in acting upon an application. It is the purpose of this 
brief exposition of the development in the law on this point 
to limit discussion very largely to life insurance cases and to 
the single proposition of a tort liability of the insurer as a 
result of such delay. The subject has been considered by schol- 
arly papers and well prepared annotations in which the back- 
ground may be found. ? 

In order to cut away certain closely related questions with- 
out the citation of authority or extensive discussion of deci- 
sions, certain dogmatic conclusions will be expressed: First, 
the law is settled that delay in acting upon an application for 
life insurance does not give rise to an implied contract of 
insurance. Practically every case cited herein expresses the 
conclusion so expressed and is authority for that principle. 


Despite this thoroughly established rule, however, a recent 
case has upheld a verdict for plaintiff upon the theory of an 
estoppel on the part of the insurer to deny the issuance of a 
policy.2 In the same jurisdiction, an earlier accident case, pro- 
ceeding upon a strict theory of an action on contract, deter- 
mined, in holding for a plaintiff, that there was such delay 
in acting upon the application as to raise the presumption of 
acceptance.* It is of value to know that the same court also 
has held against the estoppel theory, pointing out that to give 
effect to a so-called estoppel would, by preventing defendant 
from making any defense, allow plaintiff to recover on a cause 
of action which he does not have and never did have.5 How- 
ever, the decisions of the Kansas City Court of Appeals cited 
cannot be said to be controlling authority against the generally 
accepted doctrine. 

Second; a right of action, if any does not lie by one desig- 
nated in the application as beneficiary, where, as a result of 
delay in action upon such application, no policy is issued 
during the lifetime of applicant. Upon the theory that the basis 
of such action if otherwise well-founded is a failure to dis- 
charge a duty owed to the applicant, demurrers have been 
sustained in suits brought by proposed beneficiaries, instead 
of personal representatives. In some few cases, although 
action was brought by persons designated as beneficiaries by 
the applicant, the question of the proper party plaintiff appears 
not to have been raised and the decisions are not authority 
against the accepted rule as to survivorship.? In determining 
that the proper party plaintiff is the personal representative 
rather than a possible beneficiary, the cases have proceeded 
upon the theory of the survival of an action, under the usual 
survivorship statutes.§ 

However, in an exhaustive and scholarly opinion, Judge Otis 
of the Federal Court for the Western District of Missouri, 





although limiting his discussion to Missouri law, has said 
that “ even if one has a right of action in tort against an in- 
surance company for unreasonable delay in acting upon an ap- 
plication for a contract of insurance, it is not such a tort as 
survives the death of a person wronged so that it may be 
prosecuted on behalf of his estate by the executors.”® 


Further comment is unnecessary on this procedural phase of 
the matter. However, any case of this type undoubtedly de- 
serves careful attention as to survivorship with particular 
emphasis on the point of what sort of action, if any, would 
have existed in the applicant. 


Third; in some cases, no negligence was proved and, hence, 
in holding for the insurer because of no adequate showing of 
negligence on the part of the insurer, no necessity arose for 
determining the basis of the cause of action, whether contract 
or tort.1° 


Fourth; the measure of damages is necessarily involved; it 
appears that the test has been generally accepted, where the 
verdict is against the insurer, that the correct measure of 
damages should be determined by the amount of insurance, 
including double indemnity, if applicable, applied for. To sup- 
port such conclusion, it would seem that there should be a 
clear showing that the applicant was led to rely on the expecta- 
tion of the insurance sought, and, thereafter, did not apply 
for or could not get any other insurance. Moreover, the inabil- 
ity to procure other insurance must not have existed prior to 
the application, for in a very late case, in which an extensive 
citation of authorities may be found, where it appeared that 
the applicant had knowledge of being tubercular prior to his 
application, the court held that no damage was shown because 
the applicant obviously could not get any insurance.11 


Turning now to the real point under discussion, the cases 
disclose that in the enthusiasm of drafting effective complaints, 
it is easy to confuse legal with moral duties. Although there 
is high authority for the thought that “receipt of the applica- 
tion may cast a moral duty upon the company to act prompt- 
ly” 12 yet, in that very case, the learned Judge held that delay 
did not operate in the same way as an acceptance of the appli- 
cation and thereby create a contract. Indeed, as has been said 
by the United States Supreme Court: “It was competent for 
the company to pause as long as they might deem proper and, 
9 OY, to accept or reject the application as they might choose 
to do.” 18 


It has been pointed out that contractual stipulations in appli- 
cations as to approval are of the kind and character that the 
parties have a perfect right to enter into, and unless a legal 
duty devolves upon an insurance company either to accept or 
reject an application for insurance within a reasonable time, 
no tort liability can be predicated upon delay. “This legal duty 
must arise by virtue of some express provision of the statute 
or from the contractual relation existing between the parties 
whereby a legal duty, not a moral duty, devolves upon the 
insurance company to act within a reasonable time upon an 
application submitted.” 14 

In what has been generally accepted as the leading case, 
Duffie v. Bankers Life Assn., 160 Iowa 19, cited in practically 
every decision dealing with the question of an ex delicto lia- 
bility, a first premium had been paid and an application for 

Continued on next page 
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"The Ultimate Consumers’ 
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An authority on insurance selling has 
said that most life insurance salesmen 
forget women, the ultimate consumers of 
life insurance. 


Emphasis today is put not on insurance 
but on what it does. 


Some dwell on what it does for the 
olicyholder, some on what it does for 
his family. State Mutual offers one con- 
tract which covers both contingencies and 
simplifies the selling job. 


7 


STATE MUTUAL LIFE 
ASSURANCE COMPANY 


of 


WORCESTER, MASSACHUSETTS 
Over 90 Years a Synonym for Security 























LEGAL DECISIONS—Continued 


insurance executed, after which a delay of twenty days oc- 
curred ; negligence of the agent was held to be a jury question. 
The court decided that there was a duty imposed on the in- 
surer to act promptly or be liable in tort because of the public 
character of an insurance company and the fact that it held 
a franchise from the state.15 


Recently, the Duffie case has been specifically criticized for 
holding that a tort action may be maintained which clearly 
could not be maintained on any theory of contract.?® The 
declaration of the Supreme Court of Iowa in the Dufhe case, 
that the basis of asserted duty is that insurance companies 
have. franchises from the state also has been criticized by 
reason of the fact that every corporation has a franchise from 
the state, although that does not change the elementary rules 
of contracts as to corporations other than insurance com- 
panies.17 

The theory of those cases which have proceeded upon the 
doctrine that a public duty lies upon an insurance company 
to act promptly upon an application has been criticized as being 
no more justified than the suggestion that a public duty exists 
in a bank to make a loan promptly 18 or that prompt action is 
required on an application for employment.’® As stated in 
another case, there is not the same need for haste in a life 
policy case as in hail insurance.2° Although the Duffie case is 
generally accepted as having established the tort doctrine, it 
should be noted that the court, in that case, accepts as author- 
ity an earlier Kansas case,?! which, in effect, has been repu- 
diated, if not overruled, by a recent case from the same 
jurisdiction.22 A much earlier case on the subject considerably 
antedates the Duffie case, however, although it is not cited 
frequently.2 

Until quite recently, cases holding that no liability existed 
involved a showing that no money had been paid with the 
application as a premium, in whole or in part. Indeed, as has 
been pointed out in one case,?4 the cleavage seemed to be clear 
between those cases where there was liability as compared 








with those where no liability was held, upon the test of 
whether or not any money had been paid by way of pre- 
mium.?¢ In an extensive group of cases from various jurisdic- 
tions where a premium was paid, it is held that liability 
exists.25 In one case where the question was limited to whether 
or not a premium had been paid, a directed verdict for the 
company was affirmed, by reason of insufficient evidence of 
payment.2° Where no premium had been paid, it has been held 
that no liability attaches for delay.?7 


In recent cases, however, from Texas,2® Wisconsin,?® Minne- 
sota,°° and the District Court of the United States for the 
Western District of Missouri,8! even though premiums had 
been paid and plaintiffs proceeded strictly upon a theory of an 
ex delicto action, the courts have held that no liability existed 
for alleged negligence in acting promptly upon an application. 


In the Texas case,2* the action appears to have been brought 
by a proposed beneficiary but no discussion of that point is 
found in the decision. Recognizing that some action must be 
taken on the matter of the premium which was shown to 
have been paid, judgment was rendered for the plaintiff in 
the amount of the premium. In the Federal Court case, 
where the action was brought by the executor and, as alre: o 
mentioned, the court questions the survival of such action, 
the question before the court was the ruling on a demurrer 
to the complaint, so determination on what to do about the 
premium is not involved in the opinion. The Minnesota case,*° 
although an accident and health case, is of interest since it is 
plainly an action ex delicto. A promissory note was executed 
for the first annual premium. Correspondence followed, by 
reason of certain errors in the forms used, and a part of the 
premium was returned by the agent. The court plainly recog- 
nized that this was not a case involving a contract liability and 
made a somewhat extensive study of the cases which are men- 
tioned in this article. Upon the authority of the more recent 
decisions, it was held that no liability attached to the insurer. 
Although pointing out that part of the premium had been al- 
ready repaid by the agent, no effort was made by the court 
to determine any liability for the’ unpaid portion, apparently 
upon the theory that the agent would repay it as he found 
himself able. In the Wisconsin case,?® the premium was paid 
and the court held that it should be returned, although pointing 
out as the basis of the decision that, due to the prior general 
physical condition of the applicant, there was no damage shown. 


Upon the authorities, therefore, it would seem that a clearly 
recognized trend of law is toward the theory of non-liability of 
an insurer, even though a premium has been paid, where an 
action had been brought in tort, based upon delay in acting 
upon an application. In many instances, it is quite probable 
that thorough attention to the measure of damages would 
result in a finding for the insurer. If the applicant had been 
in such precarious health that he could not get any insurance, 
he was not damaged by delay. On the other hand, if he had 
not been led to rely confidently upon the issuance of the policy 
applied for, there was no reason why he might not have pur- 
chased other insurance during the course of delay, and no 
damage followed by reason of that fact. In neither case, there- 
fore, would there be any cause of action that survived to a 
personal representative. If the situation were such that prov- 
able damages might be shown, then it would be essential to 
prove actual negligence on the part of the insurer, more than 
the mere effort, by inspection or otherwise, to find the true 
condition of the applicant. It is, of course, necessary that there 
be no attempt to proceed upon a theory of contract, and it 
is equally necessary that the action be brought by a personal 
representative rather than by a proposed beneficiary. If all of 
these conditions were met, however, the fact would still remain 
that no legal obligation under the authority of the late cases 
should be superimposed upon a moral obligation, if any there 
be, to act promptly upon an application. Although there might 
very properly be a judgment for the amount of a premium 
already paid which certainly should be considered as accepted 
only in trust for the applicant, it is believed that a careful 
exposition of the trend of the law as shown by the more recent 
cases would result in a holding for the defendant. The deci- 
sions which have recognized this theory of non-liability have 
set forth thoroughly reasoned presentations of the existing 
authorities, and counsel have expertly pointed out by briefs 
and argument the deficiencies of the earlier opinions. Sec- 
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6, and Gold 


d was discovered in the Klondike—the 


great rush was just starting—in the year 
when Yeomen Mutual Life was founded. 


a Where are the fortunes made overnight in that mad gold rush? Most 
=== of them have vanished. But the savings which Yeomen Mutual policy- 
holders started to accumulate in that same year are safer today than 


ever—protected by the extra reserves, conservative investments, and 


sound management which make this one of America’s strongest insur- 


ance institutions. 


“Service Through 
The Years” 


Des Moines. low Pa | 








ondary questions have not led the courts away from the actual 
point at issue. If the trend in this direction is to continue, it 
would appear that an insurance contract in this connection 
may be viewed by the courts as no different, either in its 
inception or in its operation, trom contracts in any other 
branch of business. 
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Agency and Home Office News === 








ACACIA MUTUAL LIFE: A. R. Mead, who has been Man- 
ager of the Cincinnati Branch since August 15, 1932, has been 
transferred to Washington, D. C. for duties in the Field De- 
partment of the company. 
ee 2 @ 

AETNA LIFE: Clyde F. Gay has been appointed General 
Agent in Boston. Mr. Gay, who has been an Aetna Life official 
for sOme years, and who has been first assistant to Mr. What- 
ley, Vice President, in the capacity of Agency Secretary, as- 
sumes his new duties in Soston emune intel. 


BANKERS NATIONAL LIFE: Perez F. Huff, Resident 
Vice President on the West Coast, announces the appointment 
of William B. Lassiter as District Manager in Seattle, Wash. 
Mr. Lassiter started his insurance career in 1931 with the 
gue, with whom he had an outstanding production 
record. : 

Irving Victoroff has just been appointed General Agent of 
the company in Jersey City. 

John W. Buckley has been appointed General Agent in Pat- 
erson, N. Jj. 

.-2 «= 

CAPITOL LIFE: Announces the following Agency appoint- 
ments: Jack Moser as the new General Agent at Houston, 
Texas; Ralph Buddingeon the new Supervisor for North 
Texas; Elmer L. Moore the new Supervisor for Southern 
Texas at San Antonio; Kenneth Green, the new Supervisor 
for the state of Washington with headquarters in Seattle; 
Paul Temple the new Supervisor for the State of Colorado, 
located in Denver. Pages eee 


BUILDERS LIFE: Appoints the McJunkin Advertising Com- 
pany to direct its advertising program. Present plans are based 
on the use of radio and direct mail. 











Among the Imperatives 


Courage, to combat timidity in prospect-approach; to 
tackle a known difficult case; to meet competition fear- 
lessly; to insist persuasively upon the right policy or the 
right plan, against a policyholder's stubbornly mistaken 
view. 


Faith, in the unexcelled character of the underwriter's 
own company; in the unexcelled quality of its product 
and its service; in the reality that at all times prospects 
can be found, if effectively and diligently searched for; 
in one's own salesmanship ability. 


A Definite Purpose, in respect to amount of income 
desired and the volume of production that will produce 
it; in respect to a goal reached by stepping stones of 
promotion, or through profitable prestige created by 
underwriting broadened and made more class-inclusive 
by study and experience. 


These three imperatives, Courage, Faith, a Definite 


Purpose, possessed and steadfastly maintained, will crown 
life with the success desired by every normal man. 


CWS 


The Penn Mutual Life Insurance Co. 
WM. A. LAW, President 


Philadelphia 


Independence Square 


























GENERAL AMERICAN LIFE: Frank E. Agnew, Jr., As- 
sistant Treasurer, has been named an Assistant Vice President. 
Mr. Agnew has been associated with Mr. Walter W. Head, 
President, in New York, prior to which time he was with the 
Continental Illinois National Bank in Chicago. He came with 
the General American Life in 1933. 

Richard P. Des Lauriers has been appointed General Agent 
at Kankakee, Illinois. He was formerly District Manager at 
South Bend, Ind. for an Eastern investment company. 

Ward W. Hartman, 205 Swedish American Bank Building, 
Rockford, Illinois, has been appointed Manager in charge of 
the life insurance department of the Flanders Organization, 


x *« * 
GREAT-WEST LIFE: Announces that the vacancy created 


by the resignation of Gordon C. Cumming, previously Super- 
visor of Field Service, who leaves to become General Manager 
of the Monarch Life, has been filled from within the com- 
pany’s own Agency Department. Donald R. Ferguson, for the 
past four years Inspector of Agencies, becomes Supervisor of 
Field Service. 

David E. Kilgour has been appointed Inspector of Agencies 
to succeed Mr. Ferguson. TM a 


GUARDIAN LIFE: Livingstone T. Steadman has been ap- 
pointed Manager of the company’s Portland Agency, effective 
October Ist. Prior to his present position, Mr. Steadman had 
served as Special Representative at Sioux Falls. Headquarters 
of the Agency will remain at 510 Pittock Block. 

Raymond P. Ojistad has been appointed Mr. Steadman’s suc- 
cessor at Sioux Falls as Special Representative. Mr. Oistad 
has been a member of the company’s St. Paul Agency for 12 
ie. His headquarters will be at 306 Paulton Block, Sioux 

alls. 

Arthur Lyons has been promoted to the post of Production 
Manager in the Brooklyn (Alexander-Warshauer) Agency. 
Herman Reinis has been appointed Brokerage Supervisor. 


a an 


HOME LIFE OF NEW YORK: Victor M. Shewbert has 
been appointed General Agent at Pittsburgh, succeeding Cor- 
nelius F. Sheedy, who has been the company’s General Agent 
for 29 years, and who sometime ago requested that the com- 
pany appoint a successor. Mr. Sheedy has now resigned to 
devote his time to personal production. For the past 3 years, 
Mr. Shewbert has been Asst. Supt. of Agents of the Yeomen 
Mutual Life of Des Moines. 

Arthur D. Sutherland has been appointed General Agent 
for this company at Detroit. 

2  @ 


MANHATTAN LIFE: Announces the appointment in Sep- 
tember of the following General Agents: Harold S. Dorion at 
Detroit, Mich., Benjamin Rothschild at Utica, N. Y., and Carl 
C. Washburn at Cleveland, Ohio. 

* 7 * 


PRUDENTIAL INS. CO.: Announces the appointment of 
Donald C. MacDonald, of 16 Avoca Ave., Toronto, as Man- 
ager of its Toronto Ordinary Agency. Mr. MacDonald suc- 
ceeds Robert J. Williams, in charge of the office on the 10th 
floor of the Canadian Bank of Commerce Building, 25 King 
Street, West. 

a ce 


UNION CENTRAL LIFE: This company announces the ap- 
pointment of J. Weldon Crawford as Manager of the Char- 
lotte Agency. Formerly Mr. Crawford was at Little Rock, Ark. 


2 2 


EDWARD A. WOODS COMPANY: The world’s largest life 
insurance agency and Pittsburgh agent for the Equitable Life 
of New York is on the air each week, with a five-minute 
program, every Sunday at 12:30 over Station KDKA. The 
series began September 15, and is planned to continue for 
twenty-six weeks. 
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POSITIONS WANTED 


The individuals offering their services in this column have 
been Investigated by Alfred M. Best Company, inc., ana 
the representations made as to knowledge, experience and 
character are as stated by us. No charge is made for this 
space as the only desire is to assist them and the insurance 
business generally. Only those who are not employed will 
be considered. 


























L62—Position wanted with life or fire insurance company, preferably 
in Middle-West or North-West; seventeen years’ experience with State 
Insurance Department as Chief Deputy; qualified for secretarial or 
accountancy work; age 37, married, two children; can give good refer- 


ences. 








L64—Position wanted as agency director of small company or assistant’s 
place with larger institution, with good possibilities for advancement; 
age 45-50, married, very good references. Has had home office experience. 








L65—Connection with Economic, Statistical or Investment Department 
in home office of insurance company or other institution desired by 
college graduate (6 graduate courses in statistics covering all phases); 
age 34, married; past experience included various statistical positions 
in governmental agencies, assistant to general agent large mutual life 
company 4 years. Very good references for such position. 


L77—Actuarial position desired; salary reasonable; any territory; no 
objection to traveling; experienced in renewal and conservation work as 
well as general office and capable of taking charge of office; change 
necessary because of company purchase. Age 44, married; excellent 
references. 





L78—<Actuarial, underwriting, or policyholders’ service depts.; locate 
anywhere ; salary $150 monthly; considerable experience; age 34; college 
(Canadian) graduate, lawyer, very good references. 





L79—Agency secretary or superintendent; thirty years’ experience, 
past twenty with prominent western company, in agency sales training; 
Coast preferred but will go elsewhere; no objection to traveling; very 
good references. 





L81—Supervisory or educational work; University graduate; trained 
for teaching; principal high school three years; ten years experience as 
agent; studied course for C. L. U. degree; appointed Commissioner before 
taking examination; insurance Commissioner four years, but no poli- 
tician; three years legal training; age 44 and married; excellent refer- 
ences. 








L82—Agency Supervisor and Organizer; any territory, now in East; 
twenty-three years’ experience, mostly with one company now out of 
business; salary $3,600; age 52, married, two children, college graduate, 
very good references. 





L83—Agency Assistant or Supervisor, 10 years similar experience in 
Home Office and field; company now out of business; any territory, now 
in Middle West; age 39, married, college graduate; very good references. 











L66—A Vice President and Superintendent of Agents, twelve years’ 
experience, with excellent record in agency organization and production, 
desires a Home Office position. 


L84—Correspondent, statistical or financial departments; salary $130 
monthly; no traveling; five years similar experience middle west; age 
25, married, no dependents; good references. 





F67—Insurance advertising man thoroughly experienced business build- 
ing. Fire, casualty, all risk, life; economically and effectively manage 
advertising, sales promotion, agents helps; printing, publishing, general 
publicity. Excellent record with leading N. Y. institutions. Fine edu- 
cation. Excellent references. Moderate salary. N. Y. home office 
preferred, or publisher. 





L69—District Manager or Educational Director in Field Service; Col- 
lege Professor experienced in selecting and effectively training students 
for planned employment, recommendations at graduation; with record 
made in training salesmen. Age 42—married with family—prefer East 
or South if moving. Will consider General Agency of large office. Very 
good references. 





L70—Position as investment analyst or statistician, either securities or 
mortgages, age 38, married. Has had experience with mortgage invest- 
ments and insurance company work. Salary desired $350 monthly; no 
objections to traveling. Good references. 





71—Agency manager or supervisor, will locate anywhere, recently in 
middle west, now in east; considerable sales experience, five years in 
life insurance; company now out of business; age 43, married, one 
dependent; salary open; very good references. 





L72—Office Manager and Cashier of General Agency; eight year’s 
experience; age 29, looks considerably older; married, three children. 
Last position abolished for economy reasons only by new General 
Agent of large mutual company, who highly recommends past services. 
Salary secondary, but wishes responsible position; no objection to travel. 








L73—Life Agency Supervisor or Production Manager, American born, 
age 35. married, twelve years’ experience organizing, training, supervising 
and other phases of agency management. Very good references. 








L74—Actuarial department preferred; southern, will go anywhere; 
salary not under $1,000; college education, specialized mathematics; age 
30, married, no children, very good references. 








75—Actuary or executive position, anywhere; now consulting actuary; 
special experience with foreign companies and industrial and accident 
forms; age 59, married, college graduate; capable, experienced actuary; 
excellent references. 








_L76—Educational or literary department, good company, on life publica- 
tion; considerable life insurance (agency), newspaper, and writing experi- 
ence. author successful book; age 55, married, one dependent; moderate 
salary, very good references. 





L85—Agency or office; Illinois, $200 monthly; no objection to travel- 
ing; twenty years experience, insurance and general, including Account- 
ing; age 42, married, children; very good references. 





L86—Branch secretary, manager woman’s sales dept., etc.; any ter- 
ritory; Canadian, now in Canada; 15 years varied experience; several lan- 
guages, 2nd year C.L.U.; woman, age 30, not married, excellent refer- 
ences. 





L87—Actuary; college graduate; Fellow, A I A; associate, L. O. M. A.; 
18 years experience in actuarial, Ins. Dept., and secretarial work, age 
44, married; now in South but will go anywhere with good company; 
very good references. 





L88—Insurance lawyer; released through receivership, home office ex- 
perience life, accident and group insurance, as well as foreclosures and 
investments; legal stenographer; single, age 31, free to travel, middle 
west preferred; very good references. 





L89—Cashier, traveling auditor, conservation manager, eleven years’ 
experience one company, now in receivership; experience in branch office 
management; moderate salary; age 30, married, one child; college gradu- 
ate; very good references. 





Loo—Assistant medical director; four years’ such experience middle 
western life company, eleven years hospital and public; $3,600; age 40, 
married; very good references. 





L91—Home office position, executive nature; experienced as secre- 
tary and treasurer, company not now in business, with all depart- 
ments except agency; no objection to travelling; age 44, married, 
very good references. 





L92—<Actuarial position desired in Middle West if possible but will go 
anywhere; age 26, single; University graduate; very good references. 





L93—Imsurance advertising and publicity man; agency assistant. 
Formerly associated with leading companies and prominent insurance 
association. Conversant with insurance lines and agents; sales prob- 
lems. Fine education. Excellent references. Reasonable salary. 

L94—Any executive position, small company preferred; now in 
middle east, formerly in middle west and south; 18 years’ varied home 
office experience; minimum salary $3,600; age 49, married, children; 
very good references. 

L95—Auditor or office manager, anywhere, now in middle west, 
salary $3,600; 35 years’ such experience, last 20 not with insurance 
companies; age 56, married, very: good references. 







































































' , YITHIN a year after the land- 
ing of the Mayflower in 1620, 
Governor William Bradford pro- 
claimed the first Thanksgiving Day. 
The Pilgrims had built homes... 
stored their first harvest—survived 
the ever-present dangers of the wilder- 
ness. Even on their way to church, 
the Pilgrim Fathers had to be alert 
to protect their wives and children. 
In modern times, family protec- 
tion usually means life insurance... 
to provide an income for living ex- 
penses and the children’s education 


When their father is no longer here 






1621 +-++1935 


to help. For fathers who want in- 
creased income protection while 
their children are growing up, as 
well as permanent protection for 
their wives, New York Life offers 
its new Family Income Policy. It 
gives you added protection when 
you may need it most, with an 
option for a guaranteed life income 
for your retirement. Premiums for 
this popular new contract are not 
much higher than for Ordinary Life. 
Ask a New York Life representative 
to tell you about it .. . or write for 


our Family Income booklet. 





To our Policy-holders and the Public: 
Men risk their capital in business ven- 
tures that are necessarily of a speculative 
nature, but they want their life insurance 
to be secure against such financial un- 
certainty. In investing the assets of this 
company we have adhered to the principle 
that safety should always be the first 
consideration; nothing else is so impor- 
tant. Life insurance involves the future 
security and happiness of too many homes 
and families, wives and children, for us to 
pursue any financial course other than 
that which experience has shown to be 


the safest and most conservative. 


ORemoar O& .Prcic~wor. 


President 





SAFETY IS ALWAYS THE FIRST CONSIDERATION ... NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 





A MUTUAL COMPANY 


THOMAS A. BUCKNER, President 










New York Life Emblem Since 1859 


FOUNDED IN 1845 


51 MADISON AVE., NEW YORK 
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Reports Upon Companies and Associations 























ACACIA MUTUAL LIFE INSURANCE COMPANY, 
WASHINGTON, D. C. 


Wins Direct Mail Advertising Award 


The Direct Mail Advertising Association, Inc., has notified 
Acacia Mutual Life Insurance Company, Washington, D. C., that 
it has won a place as one of the Fifty Direct Mail Leaders in 
the United States and Canada for 1935. 

This is the fourth year in which Acacia has been given this 
outstanding honor. The first time was in 1931, the second, in 1933, 
the third in 1934, and the fourth, this year. 





AETNA LIFE INSURANCE COMPANY, 
HARTFORD, CONN. 


3% Reserve for Participating Policies 
1936 Dividend Schedule 


Company's Announcement Reproduced 


To General Agents: 

“The Directors of the Company have voted dividends to be paid 
next year under a new dividend scale. While the new dividend 
scale gives effect to the reduced prevailing rate of interest, it also 
gives effect to the improved rate of mortality that we are ex- 
periencing and the economical management of our business. 

“By the adoption of this new scale, our divisible surplus is 
equitably distributed among our policyholders. The net result is 
an increase, generally speaking, in our dividends during the first 
twenty years of premium paying policies but a reduction in our 
dividends on paid-up policies and on policies of long duration 
arising from the lower rate of interest used. 

“The new dividend scale requires the appropriation of approxi- 
mately the same amount in the aggregate as the old one. 

“The rate of interest allowed in the Participating Department 
on the proceeds of policies left with the Company and on divi- 
dend accumulations for all payments falling due in 1936 will be 
84%. This is a reduction of half of 1% from the rate previously 
paid. 

“A similar reduction of 344% will be made in the Non-Participat- 
ing Department on funds held by the Company. 

“From and after the first of January, 1936, all new Participat- 
ing policies will be written on a 3% reserve basis. New Par- 
ticipating premium rates and non-forfeiting values will be placed 
in your hands at an early date. The net cost under our new 
dividend scale in respect to both our old Participating rates and 
our new Participating rates will be found to be low.” 





AMERICAN LIFE INSURANCE COMPANY, 
DENVER, COLORADO 


Reinsurance Contract with 


United Benefit Life Insurance Company Omaha, Neb. 

We reproduce herewith the letter of Wilbur Newton, Receiver 
of the American Life, addressed to the policyholders of the com- 
pany, and also a copy of the reinsurance agreement with the 
United Benefit Life. Court approval was given to the transaction 
during the week of October 14th. No lien has been imposed on 
American Life reserves. There is a supplementary agreement (to 
be reviewed in our next issue) which has been made a part of the 
following contract. 


AMERICAN LIFE INSURANCE COMPANY, 
ilbur Newton, Receiver 
DENVER NATIONAL BUILDING 


DENVER, COLO. 
September 26, 1935. 
To the Policyholders: 

Your Receiver is now able to inform you that he has filed with the United 
States District Court, for the District of Colorado, his report recommending 
formal approval by the Court of the contract by the terms of which the 
United Benefit Life Insurance Company of Omaha, Nebraska, takes over and 
assumes all of the obligations under your American Life policy. A hearing 
on the Receiver’s report will be held on October 15, 1935, as you will see 
by the copy below, of the Court's order. 











READ THIS ORDER CAREFULLY. 


In order that you may be fully informed, there is given on the following 
pages a copy of the reinsurance contract. The contract has already been 
approved by the Insurance Commissioners of Colorado, Nebraska and Wyo- 
ming and it now awaits only Court approval to make it fully effective. 

This means that as soon as the contract is approved by the Court, the 
United Benefit Life will send you their certificate to be kept by you with 
your policy as an evidence that they assume, without modification or reserva- 
tion of any kind, all of the obligations under your American Life policy and 
that they guarantee and will carry out your policy just as it stands. You 
keep your original policy, and said assumption certificate. 

THERE WILL BE NOTHING FURTHER THAT YOU NEED DO. 

So far as your policy is concerned, there will be no change of any kind, 
as to the amount of insurance or otherwise. After the contract is approved 
by the Court your payments will be made to the United Benefit Life and 
you will look to the United Benefit Life to carry out your policy in exact 
accordance with its terms. You will be notified when the contract has been 
approved and you will be informed where to make your premium payments. In 
the meantime, you should make payment of any premium that is now due 
or of any premium that may become due to the American Life as heretofore. 

Yours very truly, 


WILBUR NEWTON, 


Receiver for the American Life 
Insurance Company. 


NOTICE 
IN THE DISTRICT COURT OF THE UNITED STATES 
FOR THE DISTRICT OF COLORADO 
No. 10524 


OLE LARSON and JENS HANSEN, 
Stockholders of The American Life 


Insurance Company, et al, Filed, September 26, 1935. 
Plaintiffs, Charles W. Bishop 
Clerk 
vs. ORDER RELATIVE TO 


REINSURANCE CONTRACT 
THE AMERICAN LIFE INSURANCE 
COMPANY, a corporation, et al, 
Defendants, 


This matter coming on to be heard this 26th day of September, 1935, upon 
the report of Wilbur Newton, as Receiver of The American Life Insurance 
Company, in which report the said Receiver prays the authority of the Court 
to enter into a reinsurance contract with The United Benefit Life Insurance 
Company, an insurance corporation, of Omaha, Nebraska, whereby the last 
named Company will reinsure, without a lien, all policies now outstanding, 
issued by The American Life Insurance Company, and the greater part of 
the assets of said The American Life Insurance Company will be transferred 
to said The United Benefit Life Insurance Company in accordance with the 
terms of a proposed reinsurance contract, a copy of which is attached to said 
petition; and the Court being fully advised in the premises, 

IT IS ORDERED: 

1. A copy of said report and of this order shall be served upon the at- 
torneys for the parties to this action. 

2. All objections, if any, to said report of the Receiver, to the recom- 
mendations therein contained, and/or to the execution of said reinsurance 
contract, shall be in writing, and shall be filed with the Clerk of this Court 
on or before Monday, the Fourteenth day of October, 1935. Said objections, 
if any, are hereby set for hearing in open court in the Federal Building at 
Denver, Colorado, on Tuesday, the Fifteenth day of October, 1935, at the 
hour of ten o’clock in the forenoon of said day. 

3. The Court reserves full right and jurisdiction either at said time or at 
any other time to make such orders in the premises as it may deem wise. 

4. A copy of said proposed reinsurance contract shall be placed on file in 
the office of the Clerk of this Court and another copy thereof shall be placed 
on file in the office of the Commissioner of Insurance of the State of Colorado, 
where they shall be open to public inspection. 

5. A copy of this order, shall serve as notice and shall, or or before the 
first day of October, 1935, be mailed by the Receiver, postage prepaid, to 
each policyholder, stockholder and all others interested in the estate of The 
American Life Insurance Company, at his last known address, as far as 
said persons are known to the Receiver. 

6. A copy of this order shall also be published for at least one insertion 
in some newspaper of general circulation printed and published in the City 
and County of Denver, Colorado, at least ten days prior to the above time 
set for the hearing on said report. 

Done at Denver, Colorado, this Twenty-sixth day of September, 1935. 

A True Copy, BY THE COURT: 

Teste: J. FOSTER SYMES, 

Charles W. Bishop, Clerk. Judge of the United States District 
William Graf, Deputy Clerk. Court for the District of Colorado. 
(Seal of Court) 


REINSURANCE AGREEMENT 
BETWEEN WILBUR NEWTON AS RECEIVER OF THE AMERICAN 
LIFE INSURANCE COMPANY AND 
UNITED BENEFIT LIFE INSURANCE COMPANY. 


THIS AGREEMENT, Made and entered into at Denver, Colorado, this 
, ..., between UNITED BENEFIT LIFE IN- 
SURANCE COMPANY, a Nebraska Corporation, and WILBUR NEWTON 


as Receiver of American Life Insurance Company, WITNESSETH: 
Continued on next page 
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THIS COMPANY 


ADVANCED THIRTEEN PLACES 
DURING 1934 


In the relative standing of the First One 
Hundred Legal Reserve Life Insurance 
Companies Operating in the United 
States. 








This fact was revealed by The Na- 
tional Underwriter of March 22 (Life 
Edition) in the listing of “Companies 
Ranked by Amount in Force”. 








THE 


PROVIDENT 
LIFE AND ACCIDENT INSURANCE CO. 


CHATTANOOGA, TENN. 











AMERICAN LIFE INSURANCE CO.—Continued 


WHEREAS, the affairs of the American Life Insurance Company are 
mow being administered by Receiver Wilbur Newton, appointed by and acting 
under the authority of the United States District Court for the District of 
Colorado, and it is the intent and purpose of this agreement to transfer the 
business of the American Life Insurance Company to the United Benefit Life 
Insurance Company so that the assets of the American Life Insurance Com- 
Pany may be conserved and rehabilitated and the best interests of the estate 
of the American Life Insurance Company served; and, 

WHEREAS, it has been found by said United States District Court for 
the District of Colorado that the assets of said American Life Insurance Com- 
Pany are insufficient to liquidate all of its liabilities, and that it is to the 
best interests of the creditors, policyholders and all others interested in the 
administration of the affairs of the said American Life Insurance Company 
that its outstanding policy contracts be assumed or reinsured by a sound life 
insurance company; and, 

WHEREAS, the said United States District Court for the District of 
Colorado, has, upon the report of the Receiver, approved the selection of the 
United Benefit Life Insurance Company, a Nebraska Corporation, for that 
purpose ; 

NOW, THEREFORE, in consideration of the respective undertakings of 
the parties hereto, it is hereby agreed between the parties as follows, to-wit: 


DEFINITIONS 


1. The parties to this agreement and the persons affected by it will be 
referred to as follows: 

Wilbur Newton, in his capacity as Receiver of said American Life Insur- 
ance Company, and any successor Receiver, will be referred to as ‘‘Receiver.’’ 

The American Life Insurance Company will be referred to as ‘‘American 
Life.’’ 

The United Benefit Life Insurance Company will be referred to as “‘Com- 
pany.”’ 

The United States District Court for the District of Colorado will be 
referred to as ‘“‘Court.’’ 

The llth day of April, 1935, will be referred to as “‘Date of Receivership.’’ 

The date as fixed by Paragraph 20 hereof, will be referred to as “Effective 
Date of this Contract.’’ 

The phrase ‘‘Assets of the American Life,’’ or any similar phrase used in 
this contract, shall be deemed to include all the property of every nature 
and sort owned by the American Life at the time of the appointment of the 
Receiver, plus all property and income therefrom acquired by the Receiver, 
except the cash payment of $76,000.00 provided for in paragraph 4 below, 
and except that property disposed of and moneys paid out by the Receiver 
in the due course of the administration of the estate prior to the Effective 
Date of this Contract, and except all actions, causes of action, suits, claims, 





———— 


debts, dues and demands of every character whatsoever, against former or 
present officers of the American Life, or arising in any way out of any gale 
of the controlling stock interest in the American Life, especially that sale of 
May 11, 1934, of about 86,000 shares of said stock. 


REINSURANCE AND ASSUMPTION OF POLICIES 


2. The Company does hereby reinsure and assume as of the date of the 
receivership the liability of the American Life under all policies and contracts 
of insurance, including life insurance contracts of all types, endowment, 
double indemnity benefits, accident and health, dismemberment, accident 
benetits, waiver of premium disability benefits, and also all supplementary 
contracts, trust agreements, annuity contracts, and all reinsurance contracts, 


issued or assumed by the American Life and outstanding and in force op 
the books and records of the American Life at date of receivership; subject, 


however, to any and all defenses against claims and actions upon said policies 
or contracts which would have been available to said American Life had this 
agreement not been made. The Company will carry out all insurance agree. 
ments and obligations to the American Life policyholders and their beneficiaries 


as fully and completely as though said policies had been originally written ip 
the name of and by the Company, and the policyholders of the American Life 
will in effect become policyholders of the Company and all of the assets of 
the Company, including American Life assets hereunder obtained and com. 
mingled with the Company's other assets, shall protect the policy obligations 
of the Company, including those hereby assumed, to American Life policy. 
holders; all claims paid in part by the Receiver shall be accepted as yalid 
claims by the Company as to the unpaid portions, if any, due under the 
contract. 


REINSTATEMENT OF LAPSED POLICIES 


8. The Company will reinstate any policies heretofore issued, assumed or 
reinsured by the American Life which at or since date of receivership, by 
their terms, were entitled to reinstatement, provided that all requirements 
necessary to procure a reinstatement of said policies under their terms are 
fulfilled, the Company being substituted for the American Life in the terms 
of the policy. The Company may also reinstate, during the lifetime of the 
insured without evidence of insurability, any policy which has lapsed since 
the date of receivership, upon written application therefor by the insured 
and the payment of all premiums in arrears, if such application is made 
and premiums are paid within sixty (60) days from the Effective Date of 
this Contract. Upon the reinstatement of any lapsed policy it shall, for all 
purposes, be treated the same as if it had been in force on the date of 
receivership, and be subject to all the terms and conditions of this agreement. 


CASH PAYMENT 


4. The Company shall, upon the effective date of this contract, deliver 
to the Receiver Seventy-six Thousand Dollars ($76,000.00). 


(ED. NOTE: Increased to $126,000 in Supplemental agreement.) 


TRANSFER OF ASSETS 


5. The Receiver shall upon the effective date of this contract deliver to 
the Company all and singular the Assets of the American Life. 


6. While the Receiver shall transfer and deliver to the Company as a 
part of the assets of the American Life the full amount of all premiums 
paid to the Receiver less any amount paid by the Receiver as premiums 
upon any reinsurance treaties or contracts, nevertheless, it is provided that 
upon the request of any American Life policyholder, made within fifteen 
(15) days from the mailing of notice to policyholders that this agreement is 
in force and effect, the Company shall return to such policyholder the 
unearned portion, if any, of premiums paid the Receiver calculated as of the 
date the request for such return is received at the Home Office of the Company. 


7. The Receiver shall not be required to make manual delivery of an 
cash or securities pledged with the Denver National Bank or any other cor- 
poration, association or person to secure the payment of any loan or loans 
if any made by it or them to the American Life, or any property on deposit 
with the Insurance Department, or any officer of any State, but shal! only 
be required to assign his interest therein subject to such pledge or deposit. 


8. The Receiver concurrently with the delivery of assets will (without hereby 
limiting or intending to limit the generality of the conveyance of assets pro- 
vided for in Paragraph 5) (a) assign to the Company all policy indebtednes 
upon all policies hereby reinsured and all indebtedness offsetting any liability 
of the American Life assumed under the terms of this contract, (b) assign 
all right, title and interest of the American Life and of the Receiver in and 
to all reinsurance agreements between the American Life and other insurance 
companies, (c) assign and transfer to the Company all of the right, title 
and interest of the American Life and the Receiver in and to all cash and 
securities then on deposit with the Insurance Department of any State 
wherein said American Life was licensed to do business, and in and to all 
cash, securities and property then pledged as collateral to secure any loans 
made by the American Life, (d) immediately deliver to the Company all 
applications, medical examination records, all records respecting policy loans 
and liens, all files, registers, cards, indexes, mailing lists, stationery supplies. 
all contracts, all policy forms, any and all other records, documents and 
papers pertaining to the business of the American Life, all filing cabinets 
and office furniture and equipment and appliances of every kind and nature 
owned by the American Life, and as soon as possible deliver the same to the 
Company, and (e) promptly, as received, endorse, deliver and pay over to 
the Company all premium payments, and all other assets or payments, received 
by the Receiver after the effective date of this contract. 


9. From time to time upon the reasonable request of the Company, afte 
conveyance of assets hereunder the Receiver shall execute and deliver such 
documents of further assurance as the Company may reasonably request, in- 
cluding all papers and documents which may be reasonably necessary for the 
Company to enforce and enjoy any right or property to which it is entitled 
pursuant to the terms of this contract, or to vest in the Company full and 
complete title thereto insofar as the Receiver or the American Life may hare 
had such right or title. 


AGENTS 


10. The Company does not assume any obligations to any agent (regardless 
of classification), manager or supervisor, under any contract heretofore made 
by the American Life. 
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NOTICE 


11. The Company shall mail promptly to the insured named in all supple- 
mentary contracts and policies in torce at the date of receivership, its 
certificate of assumption, inserted in an envelope, first class postage prepaid, 
addressed to the name and address of each of said insureds last shown upon 
the records of the American Life. 


GENERAL PROVISIONS 


12. It is understood that the Company does not assume any liability to 
any stockholders, as such, of the American Life or based exclusively on 
rights as stockholders; nor any liability of any character or description to 
creditors claiming otherwise than by virtue of contract obligations under 
policies of the American Life. The provisions of this agreement shall be a 
complete and adequate defense by the Company to any action which may be 
brought by such stockholders (to enforce rights as a stockholder) or such 
creditors above mentioned. 

13. The Company shall have the right to collect any sum of money which 
after the date of receivership became or may thereafter become due under 
the terms of all policies hereby reinsured, but which has not been paid to 
the Receiver or to the American Life. 

14. The books and records of the American Life Insurance Company show 
or there can be regularly calculated therefrom the existing reserve liability 
carried upon each outstanding policy, the existing loans made and notes 
taken upon or against the same, and the present remaining loan or cash 
surrender value. If as the result of future court judgments, orders or decrees 
based upon transactions occurring prior to the date of this agreement, in- 
cluding especially the purchase of stock by policyholders through policy loans, 
any such reserve liability or loan or cash surrender value shall be -increased 
or re-established in a larger amount, then the Company shall have such 
additional period of time as it deems necessary or desirable within which to 
make payments on demand for any such increased loan or, cash surrender 
value thereby resulting, provided that such period of time shall not exceed 
fire (5) years from the date any such increased value shall have been so 
established. 

15. All pending requests by policyholders of the American Life for cash 
surrender values, policy loans and all policy claims, shall be deemed originally 
received as of the Effective Date of this contract. 

16. It is specifically understood that as to any policy reinsured hereunder 
by the Company, no lien of any kind shall be levied or imposed thereon at 
any time, on account of or by virtue of the insolvency or impairment of the 
assets of American Life or its financial condition, existing at the time of or 
before the effective date of this contract. 

17. The Receiver promises and agrees to deliver, immediately following the 
effective date of this contract, to the Company the Receiver’s written covenant 
not to sue Louis W. Mack upon any cause of action whatsoever which the 
American Life or the Receiver may have or which may accrue to it or him, 
such covenant not to sue said Louis W. Mack to be in such a form as shall 
be satisfactory to or as may be requested by the Company. 


18 The Receiver is bound by the provisions of this agreement only in his 
capacity as such Receiver. All undertakings herein contained are made by 
the Receiver only in his said capacity and to such extent as he has authority 
to make same and there is no warranty of any kind on the ‘part of the 
Receiver to make the same. No personal liability on the part of said Receiver 
is assumed under this contract. 


19. This contract may be amended at any time prior to its effective date 
by the Court with the consent of the Company. 

2. This contract shall not become effective until it shall have been 
approved by the Insurance Departments of the States of Nebraska, Wyoming 
and Colorado, and until the execution hereof by the Receiver is approved by 
the Court and that of the Company is duly authorized by the Board of 
Directors thereof. The effective Date of this Contract shall be the date of 
the last approval herein required. 

21. This agreement and all rights, duties and obligations hereunder shall 
inure to the benefit of and be binding upon the respective parties hereto, 
their several successors and assigns. 

IN WITNESS WHEREOF the Company has caused these presents to be 
executed by its Vice-President, attested by its Secretary, and its corporate 
seal to be hereunto affixed, and the Receiver has hereunto set his hand and 
seal the day and year first above written. 


UNITED BENEFIT LIFE INSURANCE COMPANY, 
By V. J. Skutt, 
Vice-President. 





ATTEST: 
Miles Scheaffer,. 
Secretary. 


APPROVED this 28rd day of September, A. D. 1935. 
INSURANCE DEPARTMENT OF THE STATE OF NEBRASKA 
By ©. Smrha, Director. 


APPROVED this 2lst day of September, A. D. 1935. 
INSURANCE DEPARTMENT OF THE STATE OF WYOMING 
By Arthur J. Ham, Insurance Commissioner. 


APPROVED this 26th day of September, A. D. 1935. 
INSURANCE DEPARTMENT OF THE STATE OF COLORADO 
jy Jackson Cochrane. 


APPROVED this.....:....... Te eae , A. D. 1985. 


Judge of the District Court of the United States 
for the District of Colorado. 
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Organized 1851 
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Old Line Legal Reserve 
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NON -CANCELLABLE* 
INCONTESTABLE* 


Complete 
*INCOME PROTECTION 





® The higher type professional life underwriter recognizes a dual 
obligation to his clientele in caring for personal insurance needs. 
There are but two forms of personal insurance, one against prema- 
ture death, and the other against economic death. Life Insurance 
provides protection in the first instance. Disability Insurance pro- 
vides protection in the latter. A dependable program conscientiously 
designed to meet the need of the business and professional man es- 
sentially requires that adequate and complete disability protection 


be recommended. 


© The Massachusetts Indemnity Insurance Company, one of Amer- 
ica’s STRONGEST and most PROGRESSIVE Disability Companies, 
rated “A” Excellent by Best’s invites inquiries as to the facilities 


available. 








MASSACHUSETTS INDEMNITY 
INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 
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Life Insurance Co., Waco, Texas 
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BE A GOOD NEIGHBOR 
It's The Best American Tradition 


THERE was a time, not so long 
ago, when being a good neigh- 
bor was a real factor in getting 
America going—and keeping us 
on our way. 


In that day a man and his sons 
might cut and hew the timbers 
for a new dwelling and frame 
them stoutly on the ground. But 
before the walls could be raised, 
before the roof could go on, these 
builders needed and received the 
help of their neighbors. It was 
given generously in the old Co- 
lonial “house raising.” 


The same necessity for being a 
good neighbor, for helping the 
other fellow whenever he needed 
help, was recognized in all de- 
partments of early American 
life. Days of labor and the use 
of teams were exchanged as con- 
ditions of the crops demanded. 
And in time of sickness, fire, 
drought, attack, each man was in 
truth his brother’s keeper. 


In spite of the specialization 
of modern times, the speed and 
the scope of business and social 


* 


* 


MOBILIZATION FOR HUMAN NEEDS—1935 


life, there is, more than ever, the 
need for the good old American 
virtue of being a neighbor. No 
longer are you called upon to 
help the other fellow frame 
and raise his house, or to fight 
shoulder to shoulder with him 
against a common foe. But it is 
your responsibility to support, 
as you are able, institutions that 
minister to his welfare and the 
welfare of his family as defi- 
nitely as a pioneer ever helped 
his neighbors. Hospitals, clinics, 
day nurseries need and deserve 
your help. . . . Sodo homes for 
the aged, the blind, the incur- 
able. ... So do the agencies 
that build the youth of your 
community. 


It’s still necessary to be a good 
neighbor. And it’s still possible. 
Support your Community Chest. 
Answer local welfare appeals. 
You will be the best possible 


neighbor in your own neighbor- 


hood! 


Girard Swope 


Chairman, 
National Citizens’ Committee 


November 1, 19385 
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BANKERS LIFE COMPANY, 
DES MOINES, IOWA 


Gains Reported 


A 46 per cent gain in ledger assets for the first nine months 
of 1935 as compared to the same period of 1934 is reported by 
the Bankers Life Company of Des Moines. On October Ist of 
this year, the gain in ledger assets was $8,348,497.17, which was 
$2,632,469.43 greater than the gain during the first nine months 
of 1934. 

The Company also reports a gain of 58 per cent in new premium 
income for the first three quarters of 1935 over the corresponding 
period of 1934 and a 10 per cent gain in new paid-for business 
of the same period. Death losses of the Company for the first 
nine months of this year were approximately the same as for 
the first nine months of 1934. 


Jackman Dies 

Oceola B. Jackman, Director of Agencies for the Bankers Life 
Company of Des Moines and an Officer of the Company since 
1918, passed away at his home in Des Moines on Sunday morn- 
ing, September 22nd. He was 76 years of age. Death was the 
result of a complication of diseases from which he had suffered 
for several years but which did not keep him from his office 
until just a few weeks prior to his death. 

Mr. Jackman was born in Nevada City, California, February 16, 
1859. His father, Permeno Jackman, was killed by Indians a few 
months previous, on December 15, 1858, while leading a covered 
wagon train from St. Joseph, Missouri, to California, to join in 
the California gold rush. When her husband fell while fighting 
to save the wagon train from the Indian attack, Mrs. Jackman 
took charge. A band of straying Oceolas, coming upon the wagon 
train, drove off the marauding Sioux and saved the lives of the 
immigrants. The train got through safely to Nevada City and up- 
on the birth of her son, Mrs. Jackman bestowed upon him the 
name of Oceola, in remembrance of the friendly tribe which had 
saved her life and that of her companions. 





BANKERS LIFE INSURANCE COMPANY, 
LINCOLN, NEB. 


Business Gains 


The Bankers Life of Lincoln, reports that 40 per cent more 
business was issued in September 1935 than was issued in Sep- 
tember 1934. Every month in 1935 has shown a substantial in- 
crease over the corresponding month of last year. On the year-to- 
date basis, 1935 was 30 per cent higher than last year. 





BANKERS NATIONAL LIFE INSURANCE COMPANY, 
MONTCLAIR, NEW JERSEY 


Million Dollar Drive A Success 


Signalizing recent removal of its general offices from Jersey 
City to Montclair, the Bankers National Life Insurance Company 
has just completed an intensive sales campaign. The objective 
was the creation of at least one million dollars in new Bankers 
National Life insurance in Montclair by the end of September. 

According to an announcement made by Ralph R. Lounsbury, 
president of the Company, the campaign was a success and not 
only reached but passed the original objective of an even million 
dollars. A totel of $1,052,430 in new insurance was accounted for 
in ninety-two applications ranging in number and amount from 
one for $100,000 to twenty-five for $1,000 each. 





BANK SAVINGS LIFE INSURANCE COMPANY, 
TOPEKA, KANSAS 


Receiver Appointed 


Hugh T. Fisher, President and Counsel of the Kansas Life In- 
surance Company of Topeka, was appointed Receiver of this 
company by the District Court at Topeka October 9th and took 
charge of the company’s affairs October 11th. He states that all 
regular death claims are to be paid shortly and that he is enter- 
taining propositions for reinsurance of the company’s business. 
No other details are available at this time. The company is con- 
testing the decision and has appealed to a higher court. 








BUFFALO MUTUAL LIFE INSURANCE COMPANY, 
BUFFALO, NEW YORK 


Not Recommended 


This company’s September 30, 1935 statement shows income for 
the first nine months, $604,612 (including additional assessment 
call on policyholders, $89,561); disbursements, $670,095; admitted 
assets, $1,504,779; premium reserve, $1,335,616; surplus, $92,566 (a 
decrease of $117,378 from the December 31, 1934 statement). The 
company no longer falls within our recommended classification on 
the above figures. The company is writing no new business at 
present under an agreement with the New York Insurance De- 
partment. 


CAPITOL LIFE INSURANCE COMPANY, 
DENVER, COLORADO 


New Business Up 


The company announces that September business is 12% ahead 
of last year, and that the total for the year is 24% ahead. 


COLORADO LIFE COMPANY, 
DENVER, COLORADO 


Official Changes 


At the regular meeting October 1 of the Board of Directors of 
the Colorado Life Company, J. M. Campbell, President of the 
Company, was elected Chairman of the Board of Directors so 
that he may be relieved of the duties incident to the office of 
President and have more time to devote to the Company’s in- 
vestments. 


Mr. Campbell has personally supervised the Company’s invest- 
ments while filling the office of President. 


Sterling D. Lacy, before being made President, was Vice Presi- 
dent and Secretary of the Company in charge of production, 
having immediate supervision and direction of the Company’s 
agency force of approximately fifteen hundred men. In addition 
to his new duties as President, he will continue as head of the 
Agency Department of the Company. 

Mr. Lacy has been actively in the life insurance business in the 
state for approximately twenty years, with the exception of two 
years that he was Lieutenant Governor. 

F. H. Carroll, Treasurer of the Company, was made Secretary- 
Treasurer, filling the secretaryship occasioned by the election of 
Mr. Lacy as President. 


COLUMBIAN NATIONAL LIFE INSURANCE CO., 
BOSTON, MASS. 


Presidents Campaign 


On October ist the entire field organization of The Columbian 
National Life opened a special campaign for new business in 
honor of Francis P. Sears, President. Mr. Sears’s birthday is in 
October and the entire month’s production of new life insurance 
was dedicated to him. Mr. Sears has been an officer and director 
of The Columbian National ever since its incorporation in 1902, 
and this will be his second birthday as President. 


New Medical Director 

Francis P. Sears, President of The Columbian National Life, 
announces the appointment of Dr. Hugh W. Crawford as Medical 
Director, succeeding Dr. John S. Phelps, who is retiring Novem- 
ber ist after thirty-three years of active service with the company. 

Dr. Crawford, a native of Medicine Hat, Alberta, was graduated 
in 1924 from the University of Alberta and in 1928 from the 
University of Toronto Medical School. For the past six years he 
has been Assistant Medical Director of the Connecticut General 
Life Insurance Company of Hartford. He is a member of the 
Hartford Medical Society and the Association of Life Insurance 
Medical Directors. 

Dr. Phelps, who is well known in insurance medical circles, has 


Continued on next page 
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LIFE INSURANCE 


The ONE Certain Protection ... 


The 


ONE Safe 


Investment .. . 


To how many of your investments can 


you point as being worth the same in 


dollars and safety as they were in 


1929? 


It is heartening to note that 


Life Insurance is still the same safe 


sanctuary of protection, the same 


sterling asset that it has been for more 


than one hundred years in America. 


American business history 
holds no parallel to the 


records of life insurance 
companies in weathering 
depression periods with 


flying colors. 


lt is during troubled times 
that Life Insurance proves 
itself a citadel in which all 
men may take refuge. 


The stewardship, vision and 
acumen of American life in- 
surance management was 
never better illustrated than 
during the years 1929 to 
1933. 


Of all forms of business in 
this country, it safely may 
be said that none suffered 
so little damage as the in- 
stitution of Life Insurance. 





BANKERS LIFE COMPANY 
DES MOINES, IOWA 


Gerard S. Nollen, President 


A Mutual Life Insurance Company In Its 57th Year 


a ee oe eee rem 
Pe ee ee ee Fea Zarate f% Ta Fe Fm em Tia Dn Th hn Fin Fhe Ce Ee ae = 
= 2 2 oe = 2 = 2 swe © = 2 =e 








COLUMBIAN NATIONAL LIFE INS. CO.,—Cont’d 


been Medical Director during the company’s entire history with 
the exception of a few months in its organization year. He has 
long been one of the most popular officials of the company and 
his decision to retire was received with great regret by his 
associates. 

The company’s new business continues to surpass that of 1934 
by over 34% and the insurance in force is showing steady gains. 


-_- —-— Cl 


CONNECTICUT MUTUAL LIFE INSURANCE CO,., 
HARTFORD, CONN. 


Reports Gains 


Paid life insurance sales of The Connecticut Mutual Life for the 
month of September show an increase of 28.6% over the cor- 
responding month last year. Total paid life sales, exclusive of 
single and annual premium annuities, for the year to date amount 
to $69,560,948, an increase of 12.6% over last year. 

The increase in new life insurance sales, plus an improvement 
in persistency of business already on the books, has combined 
to give the company an increase in life insurance in force for the 
year of $11,865,178, making the total in force at $904,496,116. 

The amount of guaranteed endowment annuities sold by The 
Connecticut Mutual during the first nine months of this year is 
$31,595,784, a 70.7% gain over last year. 

Of the 68 agencies operated throughout the United States by the 
Company, 53 of them have paid for more business this year than 
last. 


CONTINENTAL ASSURANCE COMPANY, 
CHICAGO, ILLINOIS 


September Business 


Continental Assurance announces increase of insurance in force 
for 26 consecutive months, September adding $2,000,000 plus, so 
that there is now more than $190,000,000 on the books, paid for 
basis. Issued business for three quarters of 1935 is $34,293,860, up 
almost 30 per cent on $26,422,080 for the first three quarters of 
1934. 

Continental Assurance has contracted with the Herkness-Peyton- 
Bishop agency in Philadelphia for a life insurance department 
to be headed by Dwight Johnson. 


COUNTRY LIFE INSURANCE COMPANY, 
CHICAGO, ILL. 


Report of Examination Reviewed 


The Country Life was examined as of December 31, 1934 by the 
Insurance Department of the state of Illinois, and the report of 
the examiners was favorable to the company. Slight changes were 
made in various accounts which resulted in a modified statement 
from that filed by the company and published by us in our Life 
volume in several respects. The examiners reported total admitted 
assets of $3,282,105; surplus, $543,422: total income, $1,427,612: 
total disbursements, $673,795. The report reviews the contract be- 
tween the company and the Illinois Agricultural Service Company 
and also recites in detail the change in capital stock and the 
restriction on cash dividends to stockholders. It includes refer- 
ence to a stock dividend of 100% which was declared April 12, 
1935, payable on or before May 1, 1935. The more important parts 
of the examiners review are reproduced hereafter because of their 
general interest. 

Summary 

“The financial statement prepared by your examiners, as of 
December 31, 1934 reveals a surplus of $543,422.05, thus indicating 
an excellent financial condition. At the close of 1934 the market 
value of the Company’s securities together with its cash amounted 
to $2,741,361.28, while the total liabilities, exclusive of policy re- 
serves totaled only $226,201.06, hence an excellent cash position 
is likewise reflected. 

“The Company's portfolio consists entirely of high grade bonds. 
The percentage of the various classes of bonds to the total ad- 
mitted assets are as follows: 
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“The Company is under the same management and control as 
the Illinois Agricultural Association and its affiliated companies. 
Its affairs have been very conservatively and efficiently conducted 
and all dealings with policyholders appear to have been equitable 
and fair. 

“The Company has had an exceptionally rapid growth, par- 
ticularly in view of conditions in general, that have existed 
during practically the entire period of its operation. The acquisi- 
tion costs of new business have been extremely low due to con- 
servative management and the Company’s plan of operation. A 
more diversified investment portfolio for the future is deemed 
advisable to enable the Company to definitely maintain an average 
interest earning of not less than three and one-half per cent for 
reserve requirements. 

“Under date of January 8, 1929 the Company entered into an 
agreement with the Illinois Agricultural Service Company whereby 
the latter shall act as the corporate manager of the Company 
and have full charge of the following duties: 

1. Direct and employ all agencies. 

2. Direct all administrative work of the home office of the com- 
pany. 

3. Have full charge and direction of credits and collection. 

4. Have full charge and direction of all accounting. 

5. Have power to employ and direct accounting, actuarial serv- 
ices and legal services. 

6. Have power to rent space and purchase equipment necessary 
to carry on the business of the insurance company. 


“For and in consideration of this service the “Service Com- 
pany” received, as compensation, one per cent of all first year’s 
premiums received by the Company during the years of 1929, 
1930 and 1931. 

“On December 19, 1931, a supplemental agreement was entered 
into wherein said management contract was amended to provide, 
as compensation to the ‘Service Company,’ one-half of one per 
cent of all premium income, both first year and renewal. Pay- 
ments to the ‘Service Company’ subsequent to 1931, not in excess 
of $6,000.00 in any one year, have been made by the insurance 
company in accordance with the supplemental agreement, not- 
withstanding the fact that the original contract executed on 
January 8, 1929, contains the following paragraph, ‘It is mutually 
agreed between the parties that this agreement shall remain in 
full force and effect for a period of one year from the date of 
execution thereof.’ Obviously all sums paid the ‘Service Com- 
pany’ since January 8, 1930 have been in violation of the original 
contract. This inconsistency was brought to the attention of the 
Company's general counsel who informed your examiners that a 
correction would be made at once. Therefore, under date of May 
17, 1935, a new contract was entered into extending the period 
from January 8, 1930 to and including June 30, 1935. On the same 
date, May 17, 1935, another agreement was executed containing 
substantially the same provisions as those set forth in the supple- 
mental agreement of December 19, 1931, however further provid- 
ing that said agreement shall remain in full force and effect from 
July 1, 1935 until December 31, 1935 and from year to year there- 
after, provided, however, that either party may cancel said agree- 
ment at the end of any term thereof on ninety (90) days written 
notice. A copy of this agreement is attached hereto and made a 
part of this report, identified as ‘Exhibit A.’ 


Net Retention and Reinsurance 

“The Company’s maximum net retention on any one life is 
$10,000.00, all in excess thereof being reinsured with the Lincoln 
National Life Insurance Company of Fort Wayne, Indiana. Double 
indemnity benefits and waiver of prerfium benefits in excess of 
$1000.00 have been heretofore reinsured, however as the policy an- 
niversary dates in 1935 fall due, the Company’s retention is in- 
creased to $3,000.00 on such benefits. 

“In the past the Company’s risks have been reinsured on the 
annual renewable term plan at the attained age for the net 
amount at risk, however, on February 12, 1934 a modified form 
of a co-insurance contract was entered into. This contract pro- 
vides that the cash values of the policies reinsured remain with 
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‘INCREASES POLICY SALES” 


Waking up in the morning—fresh—after a good nights sleep, 
is a great way to start off the day. It is our belief (gained after 
talking with various insurance men) that our finely furnished 
rooms, with deep soft beds help to increase the next day's sales 
of policies! Sounds too good, you say? Then just try this 
modern, 24 story hotel—favored by insurance men—and see for 
yourself .. . In the very center of Times Square—yet, after the 
theatre hour—your room is as quiet as a country lane... . 
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the Country Life while only the surrender charge remains with 
the Lincoln National Life. The first two years the contract takes 
the form of straight co-insurance and a maximum reinsurance 
commission of 70 per cent graded is retained by the Country Life. 
The second year a straight 10 per cent reinsurance commission is 
retained by the Country Life, the third to tenth years, both in- 
clusive, a straight commission of 6 per cent, and two per cent 
each year thereafter. Other credits taken by the Country Life, the 
third and all subsequent years are; any dividends apportioned 
and an amount equal to the difference by which the discounted 
cash surrender value of the current year exceeds the cash sur- 
render value of the previous year. 


“The Company has also entered into a catastrophe reinsur- 
ance contract, procured through the Excess Underwriters, wherein 
all losses over $25,000.00 in any one catastrophe up to a maximum 
of $250,000.00 are reinsured. The contract provides for a maximum 
sum of $5,000.00 on any one life. The premium for this reinsurance 
contract, or catastrophe policy, is one eighth of one per cent of 
the gross premiums received each year, less the gross premiums 
collected on policies of the Company reinsured in other solvent 
insurance companies. 

“Policies are issued without medical examination up to $3,000.00 
at age 50. 


Agencies and Agency Contracts 

“All of the Company’s business is produced through the 
County Farm Bureaus, who select the general agents, subject to 
the approval of the Company. The Company has a standard form 
of contract, termed ‘county agency agreement,’ executed by each 
farm bureau as well as their respective ‘general agents’ and ‘spe- 
cial agents’ contracts. The special agents, or subagents are 
selected by the general agents and work under said general agents’ 
supervision. The appointment of each special agent receives the 
approval of the Company. At present there are 92 general agents 
and approximately 750 special agents under contract with the 
Company. The various contracts provide for first year commis- 
sion rates as follows: 

Continued on next page 








456 BEST’S INSURANCE NEWS (Life Edition) 


November 1, 1935 





—_— --— 





GEORGE WASHINGTON LIFE 
INSURANCE COMPANY 


Home Office: 
1014 KANAWHA STREET 
CHARLESTON, W. VA. 


Ask about our Attractive Agency Contracts with 
Home Office Registration 
and 
Modern Policies with 
Low Net Cost 








COUNTRY LIFE INSURANCE COMPANY—Continued 


Farm Bureau 


or General Special 
Form of Policy County Agent Agent Agent 
PE ERED ccceccecccces 50% 40% 30% 
Twenty Payment Life ..... 45% 35% 25% 
Endowment at age 65 ..... 45% 35% 25% 
Term to age 65 ..........+5- 35% 30% 25% 
Twenty Year Endowment .. 30% 25% 20% 
Twelve Year Term ........ 20% 15% 0 


“A bonus of 5 per cent is paid in addition to the above com- 
missions on all business paid for during the year, with the excep- 
tion of term, after the quota for the year is attained in each 
county, also after the quota is attained, the general agent re- 
ceives an additional 5 per cent from the farm bureau or county 
agency. 

“Renewal commissions of 5 per cent for nine years are allowed 
the farm bureaus on all forms, except Twelve year term, of 
which 4 per cent for nine years is paid the general agent. The 
special agents receive no renewal commissions. 


“The Company does not make advances to its agents and re- 
quires all new business to be paid for in cash. 


“The agents of the Company are not required to furnish bond 
for the reason that they are considered employees of the county 
farm bureaus and the bureaus are financially responsible to the 
Country Life Insurance Company. 


Capital Stock 

“The Company commenced business February 1, 1929, with an 
authorized paid in capital of $100,000.00, consisting of 4,000 shares 
of par value of $25.00 each. The sale price of the stock was $31.25 
per share, thus creating a net surplus of $21,000.00, after a deduc- 
tion of $4,000.00 for promotion and organization expense. 

“All of the capital stock of the Company is owned by the 
Illinois Agricultural Holding Company, with the exception of 





qualifying shares held by the Directors. The Illinois Agricul- 
tural Holding Company in turn is controlled by the Illinois 
Agricultural Association. 

“Cash dividends paid on the capital stock since organization 
are as follows: 





Year Rate % Amount 
Se seecseecesbasececee. 20 $20,000.00 
Ds vasesoenneteteesoes 9 9,000.00 
0 ee te 10 10,000.00 
Diceceessousceteeceskes 60 60,000.00 
BE Sib ocbSbebesedéccese 10 10,000.00 
Pee edécodecseoeseséece 72 72,000.00 
Gs bc ceed ceseeus $181,000.00 


“In the organization of the Country Life by the Illinois Agri- 
cultural Holding Company, a certificate of participation was 
issued by the latter company to each of the first 8,000 policy- 
holders of the Country Life. This certificate provides that 75 
per cent of the cash dividends paid by the Country Life on its 
stock shall be paid to the holders of such certificates propor- 
tionately to their gross annual premiums, after a deduction of 
the cost of distribution, and 7 per cent on the original $125.,- 
000.00 capital and surplus. The certificate further provides that 
said payments shall not exceed the gross amount of premiums 
paid for any three year period. 


“The balance of the dividend received by the Holding Company, 
after the deduction for the cost of distribution and 7 per cent 
on the origina: capital and surplus, shall be paid to the members 
of the Farm Bureaus who are policyholders of the Country Life 
and in good standing at the date of distribution. 


“While these payments are actually a dividend paid on the 
capital stock of the Country Life Insurance Company, they may 
appear in a sense, as a policy dividend, however, they are entirely 
separate and apart from the regular policy dividends of the 
Country Life. Said payments are actually based on the earnings 
of the Illinois Agricultural Holding Company and the payments 
are disbursed by that Company. 


“At a special meeting of the stockholders of the Company held 
on January 18, 1935 it was resolved to amend the charter of the 
Company increasing the capital from $100,000.00 to $200,000.00. 
This resolution received the approval of the Board of Directors 
on April 12, 1935 at which time a stock dividend amounting to 
100 per cent was declared payable on or before May 1, 1935. The 
charter was also amended relative to future dividends on the 
capital stock. This amendment provides that no cash dividend 
on the capital in excess of $10,000.00 shall be paid in any one 
calendar year prior to January 1, 1940, unless the capital, surplus 
and contingency reserves aggregate 10 per cent or more than all 
other liabilities. No cash dividend on the capital stock in excess 
of $10,000.00 shall be paid in any calendar year between January 
1, 1940 and January 1, 1945, unless the capital, surplus and con- 
tingency reserve shall equal or exceed eight and one-half per 
cent of all other liabilities; nor shall any cash dividend in excess 
of $10,000.00 be paid on the capital stock in any calendar year 
after January 1, 1945, unless the capital, surplus and contingency 
reserves shall equal or exceed seven per cent of all other lia- 
bilities. Also, that no cash dividend in any one calendar year 
in excess of $10,000.00 shall be paid on the capital stock unless 
the policyholders’ dividend scale of the Company, in effect for 
said calendar year, results in an average net cost equal to or less 
than the average net cost of the ten (10) legal reserve companies 
operating in the United States, each having more than Two 
Hundred and Fifty Million Dollars ($250,000,000.00) insurance 
in force and showing the lowest average net cost. For the purpose 
of this comparison the average net cost is to be computed on 
the Whole Life Plan for ages 25, 35 and 45 at issue and for a 
policy issued in the amount of $1,000.00. The cost for such ages 
to be determined for each gear of issue since organization, except 
the cost on policies in force for twenty (20) years or more. The 
actual dividends payable for the year in question are to be used 
and not a net cost based on dividend history. Companies doing 
primarily a mail order business or operating through lodges, 
or as fraternal organizations, as well as United States Govern- 
ment insurance are not to be included in the comparison. 


“These amendments to the Company’s charter received the 
approval of your Department on February 26, 1935. 
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Book Value of Bonds, $2,670,918.69 
“The bonds owned by the Company as of December 31, 1934 
are Classified as follows: 
Actual Mar- 


Classification Par Value Cost Book Value ket Value 
Government $1,919,700.00 $1,935,858.97 $1,929,576.42 $1,969,783.00 
BRGSES  cccccccce 55,000.00 55,024.87 55,231.05 55,050.00 
Political 

Subdivision... 454,508.33 473,099.65 469,914.26 444,707.44 
Railroads 110,000.00 113,808.82 112,831.78 110,650.00 
CEO cccccce 105,000.00 103,350.00 103,365.18 95,550.00 











$2,644,208.33 $2,681,142.31 $2,670,918.69 $2,675,740.44 


“The book values appearing in the foregoing schedule represent 
the amortized values as of December 31, 1934, as permitted by 
Statute, and accordingly they have been treated on this basis for 
the purpose of this report. Computations relative to the amortized 
value of the bonds were checked by your examiners and found to 
be accurate. All bonds are amortized through to maturity immedi- 
ately upon the purchase. The actual market values as of December 
31, 1934, were obtained by your examiners from a reliable security 
house and included in the foregoing schedule merely for compara- 
tive purposes. One railroad issue, the par value of which is $5,- 
000.00, is in default, hence that issue was valued on the basis of 
actual market and the sum of $2,000.00 has been deducted as the 
book value over the market value of bonds. Included among the 
‘utilities’ are $5,000.00 par value of Canadian bonds which, even 
though an excellent security, are not a legal investment for life 
insurance companies organized under the Illinois Laws, hence, the 
amortized value, or $4,856.84, has also been deducted as not admitted. 

“Interest accrued on bonds not in default as of December 31, 
1934, in the amount of $18,589.77 was calculated by your examiners 
and included as a non-ledger asset in the foregoing financial state- 
ment. This sum does not include interest on bonds deducted as 
not admitted. The bonds owned by the Company have been pur- 
chased from reputable firms located in the City of Chicago, and 
are selected after the issues submitted have been given due con- 
sideration by the Investment Committee, consequently resulting 
in a portfolio of exceptionally high grade securities. 

“Bonds having a total par value of $100,000.00 were on deposit 
with your Department as of December 31, 1934 as verified by your 
Securities Examiner. The balance of the bonds were inspected and 
counted by your examiners in the vaults of the Continental Illinois 
National Bank and Trust Company, Chicago, where said bonds 
are held under a custodianship agreement. 


Exhibit A—Agreement 

“THIS AGREEMENT, made and entered into by and between 
the COUNTRY LIFE INSURANCE COMPANY, party of the first 
part, hereinafter called ‘INSURANCE COMPANY,’ and ILLINOIS 
AGRICULTURAL SERVICE COMPANY, party of the second part, 
hereinafter called ‘SERVICE COMPANY,’ corporations organized 
and doing business under the laws of the State of Illinois, WIT- 
NESSETH: 

“THAT WHEREAS, the Insurance Company is organized under 
the laws of the State of Illinois to carry on the business of Life 
Insurance as a legal Reserve Life Insurance Company, and to issue 
standard forms for life insurance for those applying for same and 
able to meet the requirements of the Company; and 

“WHEREAS, the Service Company is ready and willing to per- 
form services as general manager of the Insurance Company; 

“NOW THEREFORE, IT IS AGREED that to this end the In- 
surance Company does by these presents hereby employ the Serv- 
ice Company to act as its general manager and perform the fol- 
lowing services in the name and for the use and benefit of Insur- 
ance Company: 

Direct and employ such a personnel or agencies as may 

be necessary to acquire policyholders in the Insurance Com- 

pany and all such other services and personnel as shall be 
necessary to obtain the applications and place the business of 
such applicants upon the books of the company. 

= Direct and carry on all the administrative work connected 
with the Insurance Company in passing upon applications fer 
issuing policies and cancelling same. 

. Have full charge and direction of credits and collections. 

. Have full charge and direction of the accounting connected 
with Insurance Company. 

. Have full power and authority to employ and direct the em- 
ployment of such accounting, actuarial and legal services as 
shall be necessary to carry on the business of Insurance Com- 


pany. 
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YOURS TO ENJOY 


That is the title of a de luxe brochure 
around which Fidelity has built a direct 
mail work plan with which to supplement 
its successtul lead service. These two work- 
able tools offer an organized plan of work 
which is unusually resultful. 





A Life Income for You 


That is the selling theme around which 
the work plan is built. It is a theme which 
induces a cordial reception, a fair hearing 
and substantial business. Fidelity offers, 
in addition to its Income for Life plan, 
Family Income, Family Maintenance and 
an Adjustment plan—all peculiarly suited 
to today's needs. 

















he FIDELITY:-MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT. President 





6. Have full power and authority to rent such office space, 
telephone and telegraph service as shall be necessary, and 
purchase all office or other equipment necessary to carry 
on the business of the Insurance Company. 

“The Service Company agrees to perform the services herein 
provided for in a faithful, diligent, and able manner and to 
render account to the Board of Directors of Insurance Company 
from time to time as such reports shall be called for by the 
Insurance Company. It is understood that the duties and obli- 
gations herein assumed by the Service Company shall in no wise 
infringe upon the rights and duties of the Board of Directors 
of Insurance Company as is imposed by law and that all of the 
duties set forth herein shall be carried out in conformity to the 
by-laws of the Insurance Company and the contracts of insurance 
that may be authorized and issued from time to time. 

“The form of all applications, medical reports, rates and poli- 
cies issued by the Insurance Company, shall be authorized only 
by the Board of Directors or its Executive Committee when 
authorized by such Board of Directors. The Insurance Company 
further reserves the right to audit at any time the accounts of 
the Insurance Company that are set up and carried out by Serv- 
ice Company and to prepare and file the annual reports to the 
State Superintendent of Insurance in the Department of Trade 
and Commerce at Springfield, Illinois. 

“At the end of each three (3) months during the term of this 
Agreement, the Service Company shall be entitled as its full and 
only compensation a sum equal to one-half (44) of one per cent 
(1%) on all first year premiums and on all renewal premiums 
that may be collected by the Association from policyholders 
during such period. 

“The Insurance Company has a budget and will continue to 
budget seasonably by fiscal period its estimated income derived 
from all sources and its estimated disbursements of every char- 
acter; which budget of disbursements shall be mutually agreed 
upon by Insurance Company and Service Company and shall be 
the limitation in total amount authorized by Insurance Company 
to be expended by Service Company for its account. 

“Service Company will assume full corporate management of 
the business of Insurance Company and will employ on its own 
account such active manager, or managers, as may be necessary 

Continued on next page 
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COUNTRY LIFE INSURANCE COMPANY—Continued 
to have the direct charge of the business of the Insurance Com- 
pany. The employment of an active manager shall be subject 
to the approval of the Board of Directors of the Insurance Com- 
pany. Service Company shall employ such additional necessary 
personnel as shall be required to actively administer the affairs 
of the Insurance Company. 

“Service Company will furnish to Insurance Company a com- 
plete accounting annually, covering all receipts and disburse- 
ments and will make to its Board of Directors a financial report 
currently each month as required to do so. Service Company 
will secure suitable corporate fidelity bond coverages for the 
benefit of Insurance Company and Service Company, as their 
respective interests may appear, and in amount or amounts to 
be mutually agreed upon by Insurance Company and Service 
Company. 

“This Agreement shall remain in full force and effect from 
July 1, 1935 for a period of six (6) months, namely, until Decem- 
ber 31, 1935, and from year to year thereafter, provided, however, 
that either party hereto may cancel this agreement at the end 
of any term thereof on ninety (90) days written notice by either 
party thereto. 

“IN WITNESS WHEREOF, Insurance Company and Service 
Company have respectively caused this Agreement in duplicate, 
to be signed by their respective Presidents, each thereunto duly 
authorized, and their respective Corporate Seals to be hereunto 
affixed, and attested by their respective secretaries, this 17th day 
of May, A. D. 1935.” 

COUNTRY LIFE INSURANCE COMPANY, 


(SEAL) By Earl C. Smith 
President 
ATTEST: 
Cc. E. Bamborough 
Secretary 
ILLINOIS AGRICULTURAL SERVICE COMPANY, 
(SEAL) By Earl C. Smith 
President 
ATTEST: 


Donald Kirkpatrick 
Secretary 





DETROIT LIFE INSURANCE COMPANY, 
' DETROIT, MICH. 


Federal Receiver Applied for 


A Federal Receiver has been applied for for this company by 
Ralph H. Finneren, a stockholder and policyholder, in the United 
States District Court. Among the allegations are: that in the 
early part of the year 1934, as a result of examination and ap- 
praisal by Joseph Reynolds, President of the Kansas City Life, 
acting for the Reconstruction Finance Corporation (owner of 
97%4% of the stock), for Charles E. Gauss (the then Insurance 
Commissioner) and Joseph Reault, Actuary and Chief Examiner 
for Michigan, an impairment of $3,700,000 was determined; that 
on or about February 20, 1934, the Insurance Commissioner and 
his Chief Examiner were notified by the President of the company 
and Arthur Coburn, special Actuary of the Reconstruction Fi. 
nance Corporation, that the reserves were impaired 60%; that 
the President of the company notified the Insurance Commis. 
sioner that the company was disabled to prepare and file the 
statement required by law except in fraud of policyholders, 
creditors, stockholders and the public generally; that no state- 
ment for the year 1933 was prepared and deposited with the In- 
surance Commissioner; and that no certificate of authority to do 
business was issued by the Commissioner for 1934 or 1935. The 
Attorney General for Michigan has moved to dismiss the com 
plaint contending among other reasons that the Federal Courts 
do, not have jurisdiction. A custodian receiver for the company's 
affairs was not appointed until June 11, 1935. 


EASTERN LIFE INSURANCE COMPANY, 
NEW YORK, N. Y. 


Business Gains 


The Eastern Life of New York announces that for the nine 
months of 1935 (January Ist to September 30th), in comparison 
with the similar period of 1934, the Company shows an increase 
in new paid-for business of 88 per cent., an increase in new pre- 
miums paid of 67 per cent, and an increase in renewal premiums 
of 21 per cent. It is anticipated that a record will be made for 
1935 in the increase of net volume of insurance in force. 

The company is increasing its agency staff substantially and 
is considering an extended program which will enable it to enter 
new territory. 


THE EQUITABLE LIFE ASSURANCE SOCIETY, 
NEW YORK, N. Y. 


Leon O. Fisher Dies 


Leon O. Fisher, vice president and a member of the Board of 
Directors of The Equitable Life Assurance Society of the United 
States, died October 2nd at his home in Yonkers, New York, in 
his 66th year. 

Born in Manchester, New Hampshire, he began his business 
career with the Fitchburg and New York Central Railroads. Later 
he became a Certified Public Accountant and joined the staff of 
Haskins & Sells, of which firm shortly thereafter he was made 
a member. 

Mr. Fisher’s association with the Equitable began in 1906, when 
Haskins & Sells was commissioned to make a general audit of 
the Society. Six years later he became Third Vice President; in 
1918, a Second Vice President; and in 1929, Vice President. 

In addition to his many executive duties at the Home Office, 
he served as Chairman of Protective Committees for Bondholders 
of two railroads. He was a member of the Advisory Committee 
of the Mutual Branch of the Chase National Bank. 


Shailer Promoted 
At the monthly meeting of the Board of Directors of The 
Equitable Life Assurance Society of the United States held Octo- 
ber 17th, the appointment of Frank A. Shailer as Vice-President 
was confirmed. Mr. Shailer became identified with the Equitable 
in its Actuarial Department in 1917, prior to which he was Man- 
ager and Actuary of The Insular Life Assurance Company, 
Manila. He was appointed Assistant Actuary of The Equitable 
in 1929, subsequently becoming Research Assistant to the Presi- 
dent, and was appointed Auditor in 1933. He became a Fellow of 

the Actuarial Society of America in 1923. 
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The Board also confirmed the appointment of O. H. Chedister 
as Auditor. Mr. Chedister entered the Home Office of the Equi- 
table as a boy in 1889, and for over forty-five years has been 
identified with the Auditor's Department. He was appointed 
Assistant Auditor in 1930. 


EQUITABLE LIFE INSURANCE COMPANY, 
DES MOINES, IOWA 


New Family Maintenance Agreement 


The Equitable Life of Iowa announces a new Family Main- 
tenance Supplemental Agreement October 1, designed to be com- 
bined with any participating life or endowment policy issued 
except Juvenile, Family Income and Single Premium policies. 

The Family Maintenance Supplemental Agreement combined 
with a regular policy is issued to provide a guaranteed income 
to the insured’s family for a definite period of years in event 
of his death within the same period of years from date of issue 
of the Agreement, while maintaining the sum insured intact to 
be paid at the end of the income period. It is written on three 
period plans. The 20 year plan provides that, if death occurs 
within a period of 20 years from date of issue, the monthly 
income will be paid for a period of 20 years after date of death, 
and the final sum will be paid at the end of this monthly income 
period. Similarly, the 15 year plan provides for 15 years of 
monthly income, if death occurs within the term of 15 years from 
date of issue, and the 10 year plan for 10 years of monthly 
income, if death occurs within 10 years from date of issue. The 
Family Maintenance Supplemental Agreement is Term insurance. 
The Term insurance provided by the Supplemental Agreement, 
together with the face amount of the policy to which the Agree- 
ment is attached, will provide sufficient proceeds to guarantee the 
payment of monthly income and the final sum. 

The Family Maintenance monthly income is 1% of the face of 
the policy to which the Family Maintenance Supplemental Agree- 
ment is attached. The first payment of this income is made on 
the date of receipt of due proof of the death of the insured oc- 
curring within the term of insurance period of the Family Main- 
tenance Supplemental Agreement. Similar monthly income pay- 
ments will be continued until the expiry of the 10, 15 or 20 year 
period, depending upon the plan of Supplemental Agreement 
chosen at date of issue. 

The face amount of the policy to which the Supplemental Agree- 
ment is attached is payable at the end of the Family Maintenance 
income period. This can be taken in one sum in cash or used to 
provide an income under one of the Options of Settlement. 

The extra premium for the Family Maintenance Supplemental 
Agreement is payable only during the term or insurance period 
of the Agreement, i.e., for a period of 10, 15 or 20 years. At the 
end of that time the premium reduces to the premium on the 
basic policy to which the Supplemental Agreement is attached. 
The period of the Supplemental Agreement must not be longer 
than the premium paying period of the policy to which it is 
attached. 

Dividends will probably be the regular dividends on the basic 
policy to which the Agreement is attached. The non-forfeiture 
values will be the regular non-forfeiture values on the basic policy 
to which the Agreement is attached. 

The Term insurance provided by the Family Maintenance Sup- 
plemental Agreement can be converted to any participating life or 
endowment plan without medical reexamination at any time 
within 10 years from date of issue, provided the insured has not 
attained the age of 60. The conversion may be made as of the 
original date of issue by paying the difference in premiums with 
interest at 6%, or the difference in reserves, whichever is the 
greater: or the conversion may be made as of the attained age and 
the reserve value on the amount of insurance converted will be 
allowed toward payment of premiums on the permanent policy. 
If a portion of the insurance provided by the Agreement is con- 
verted, the remaining portion of the Agreement will be cancelled. 





EXPRESSMEN’S MUTUAL BENEFIT ASSOCIATION, 
NEW YORK, N. Y. 


Changing to Old Line Basis 
The Expressmen’s Mutual Benefit Association has informed its 
members of a plan for its conversion to a mutual old line life 
insurance company, to be known thereafter as the Expressmen’s 
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Mutual Life Insurance Company. A meeting of the Certificate 
Holders was held October 16th to decide this, and the Certifi- 
cate Holders are now voting on the plan. 

Each member now holding a Certificate of the Expressmen’s 
Mutual Benefit Association will have the right to exchange said 
Certificate for a legal reserve policy issued by the Expressmen’s 
Mutual Life Insurance Company on the same plan of insurance 
and at the same age of issue and at the same rate of premium 
on which his Certificate was issued. These new policies will 
provide the same cash loan and surrender values as are guaran- 
teed in a similar policy issued by the Expressmen’s Mutual Life. 

The present rates of the Association went into effect September, 
1902 and were applied to old members at their attained ages from 
which time the Association has maintained a full net level pre- 
mium reserve upon the American Experience Table and 3% in- 
terest. It began business in 1869 and at the end of 1934 reported 
assets of $7,801,959 and insurance outstanding of $25,231,483. 





FEDERAL RESERVE LIFE INSURANCE COMPANY, 
KANSAS CITY, KANSAS 


Restraining Order Issued 


Judge John C. Pollock of the United States District Court at 
Topeka, on October 14th, issued an order restraining this com- 
pany, its directors, officers, agents, etc., from disposing of any 
of the company’s assets. The order was granted under a suit 
filed April 10, 1935 by Webster W. Holloway as a stockholder 
and a policyholder, charging fraud and mismanagement and 
insolvency of the company. He requests a Receiver be appointed 
and a decree winding up the affairs of the company. E. R. Sloan 
of Topeka, Kansas, and J. H. Brady of Kansas City, Kansas, 
both directors of the company, together with James A. Reed of 
Kansas City, Mo. represent the company in this suit, and Jerome 
S. Koehler of Kansas City, Kansas is attorney for the plaintiff. 
A hearing on the application for the appointment of a temporary 
receiver and final argument on a motion to dismiss the suit 
will probably be taken up by the Court about November Ist. 

The Court order follows: 

Continued on next page 
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HERE IS YOUR 
PROSPECT 


. . . and there are millions just like him... in business . . . in pro- 
fessions, doctors, lawyers, architects . .. employers of labor ... 
folks who will not be benefited by the Social Security Act ... YET 
. . « they need and want OLD AGE security. In addition there are 
millions in industry (out of 48,830,000 gainfully employed workers 
only 25,804,000 will be eligible for old age pensions which in many 
cases will not be adequate). 


Today, more than ever before, these people are concerned about 
financial security for themselves. Many of them own life insurance 
as a protection for their families but they have not considered it as 
an investment for creating old age income. 


This is a vast field for progressive life insurance representatives to 
cultivate . . . Here will be found millions of dollars of new business. 
The Midland Mutual Life Insurance Company issues contracts that 
are especially adapted for the building of an old age income... 
contracts that will appeal to this tremendous market for old age 


security. 


If you are interested, address— 


THE MIDLAND MUTUAL LIFE 
INSURANCE COMPANY 
COLUMBUS, OHIO 








FEDERAL RESERVE LIFE INSURANCE CO.—Continued 


In The District Court of The United States for 
The District of Kansas First Division 


Webster W. Holloway 


Plaintiff 
vs. no 
The Federal Reserve Life Sey 
: No. 2003-N 
Insurance Company, a Cor- 
poration, 
Defendant 


Order Enjoining Defendant From Disposing of Assets 


Now on the 14th day of October, 1935, comes on for hearing 
the application of the plaintiff for an order enjoining the de- 
fendant from disposing of assets, the plaintiff appearing by his 
solicitor, Jerome 8. Koehler, and the defendant appearing by its 
solicitor, Joseph H. Brady, and the Court having heard the 
arguments of counsel and having carefully considered said appli- 
cation, finds that the same should be sustained and allowed. 


It is therefore by the Court CONSIDERED, ORDERED and 
ADJUDGED that the defendant herein, the Federal Reserve Life 
Insurance Company, its directors, officers, agents, servants and 
employees, be and they are hereby restrained and enjoined, pend- 
ing the final determination of this cause, from transferring, dis- 
posing of, trading, bartering, selling, loaning or negotiating any 
of the assets, whether real, personal or mixed, belonging to or 
now in the possession of or under the control of the defendant 
Company, its directors, officers, agents, servants and employees 
whether in the portfolio of the said defendant Company or on 
deposit with various State Insurance Departments as a part of 
its reserve deposits or in any other place, without having first 
submitted the proposed transaction in writing to this Court and 
obtained an order permitting and authorizing said transaction. 

It is further ORDERED however that the defendant Company 
be permitted to pay all death claims, policy loans, cash sur- 
render values, salaries, reinsurance premiums and other current 
monthly expenses. 

It is further ORDERED by the Court that this order shall be 
in full force, obligatory and binding upon the said defendant, 
its directors, officers, agents, servants, employees, attorneys, con- 
federates and all persons acting in aid to or in conjunction with 
them, pending the final determination of this cause. 


JUDGE C. POLLOCK 
Judge of the United States District 
Court, District of Kansas 
O.K. 
J. H. Brady 
Jerome 8S. Koehler 





FEDERAL UNION LIFE INSURANCE COMPANY, 
CINCINNATI, OHIO 


Federal Receivership Dismissed—Ohio Department Seeks 
State Action 

On October 17th the United States Circuit Court of Appeals 
at Cincinnati set aside the decision of Judge Robert R. Nevins 
appointing Federal receivers of this company. The present deci- 
sion was rendered on petition of the Federal Union Life and 
the Superintendent of Insurance of Ohio. On October 18th, fol- 
lowing dismissal of the Federal receivership, the Ohio Insurance 
Department filed suit in the County Court at Columbus re- 
questing authority to take over the business of the company. 





FREMONT MUTUAL LIFE ASSOCIATION, 
COLUMBUS, OHIO 


Impairment Reported 


The Insurance Department of the state of Ohio has just com- 
pleted an examination of this assessment association and finds 
an impairment of between $11,000 and $12,000. The association 
has some weekly premium life business and a small amount of 
ordinary business, together with a volume of health and accident 
insurance. It is the intention of the Insurance Department to 
either rehabilitate the company’s affairs or reinsure the business. 
Nothing definite has been decided as to this at the present time. 
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GENERAL AMERICAN LIFE INSURANCE COMPANY, 
ST. LOUIS, MO. 


President's Month 


Signed pledges totalling $5,000,000 of new life insurance were 
handed to Walter W. Head, President of the General American 
Life, recently by John J. Moriarty, vice-president in charge of 
agencies. The pledges were submitted by fieldmen to be fulfilled 
during the month of October in honor of Mr. Head. 

October was designated as President’s Month and a special 
campaign got under way to break the production record made 
during the same month last year. 


Salary Savings Additions 

Two additions to the Company’s Salary Savings sales port- 
folio—Premium Unit Policies and Salary Continuance Plans— 
have been announced by the General American Life Insurance 
Company, according to Emil E. Brill, vice president of the Com- 
pany’s group department. 

The Premium Unit Policies are designed to fill the desires of 
salaried employees to invest definite monthly savings of an even 
amount in life insurance on the payroll deduction plan. Analysis 
has shown unit premiums of three, four and five dollars, and 
combinations of these sums to be most applicable to these Salary 
Savings markets, according to the company. 

The new Salary Continuance Plans provide moderate lump sum 
settlements with smaller monthly incomes. They are intended 
to supplement four “package” continuance plans already avail- 
able. 

The three new plans are: 


Plan A: Lump sum settlement of $500 at death with $75 per 
month for one year, and $50 per month for the second 
year. 

Plan B: Lump sum settlement of $500 at death and $100 per 
month for one year. 

Plan C: Lump sum settlement of $500 at death and $50 per 
month for two years. 





GREAT SOUTHERN LIFE INSURANCE COMPANY, 
HOUSTON, TEXAS 


Examiners’ Findings: Mortgage Loans and Real Estate 
To complete our review of this company’s examination as of 


December 31, 1933, report of which has only recently come into 
our possession and which was reviewed briefly in our August Ist 
Life News, we reproduce herewith in full the examiners’ com- 
ments regarding the company’s real estate and mortgage loan 
situation. 


Comments on Financial Statement 
Real Estate: 

“The Company’s real estate holdings consisting of two hundred 
and sixty-nine (269) separate parcels and aggregating on Decem- 
ber 31st, 1933, $4,581,212.37 at book value, were examined in detail. 
Satisfactory evidence was submitted in each instance showing 
good title to the properties in the Company by warranty or 
sheriff's deeds. 

“It has been the Company’s practice, in an endeavor to arrive 
at the probable market value of its real estate, to review at the 
end of the year the holdings and then make such charge-offs 
through the non-admitted assets section of the financial statement 
as in its opinion would bring about the desired result. On the 
basis of this procedure the Company charged off $315,957.77 
against the book value of real estate. We are inclined to believe 
that a verification of this charge-off or that an attempt to deter- 
mine the reasonable market value of these properties inde- 
pendently, could be accomplished only through complete re-ap- 
praisements. The work and expense incidental to such an 
undertaking would have been entirely out of line with the final 
results accomplished, primarily, of course, on account of the 
present depressed real estate market which does not permit the 
securing of dependable fair appraisements. 

“As an alternative the Examiners decided to run an arbitrary 
depreciation charge of 5% per annum from date of acquisition, 
against all real estate holdings, believing that such reserve will 
conservatively absorb eventual losses at the time respective sales 
are effected. On the basis of this plan we arrived at an adjusted 








INCREASED SALES 
THROUGH 


Berkshire Life Juvenile Insurance 


Of all forms of approach there is none 
so simple as that which deals with the 
future of a child. 





Parents are ever thinking what the fu- 
ture may hold for their own. 


No better way of making contacts and 
of securing a picture of the Family's In- 
surance Program. These interviews will 
disclose their needs and also create an 
opportunity to present other plans, ac- 
cordingly. 


“‘Ask Any Berkshire Agent’’ 


Berkshire Life Insurance Company 


Incorporated 1851 
PITTSFIELD, MASS. 


Fred H. Rhodes, President. 
value of real estate owned of $4,194,119.05 against the book value 
of $4,581,212.37. The difference between these two figures, to wit: 
$387,093.32, has been set up as an Investment Fluctuation Reserve 
as against the Company’s deduction of $315,957.77. 


“The gross income from real estate during 1933 amounted to 
$217,977.88; repairs and expenses for the same period totaled 
$80,066.64 thus providing a net income of slightly more than 34% 
of the mean amount of book value of real estate, exclusive of 
tax payments of $41,751.00. 


“The rental income from real estate during the five months of 
1934 is almost twice as large as for the same period of 1933, while 
the repairs and expenses are about the same. If this condition 
should prevail for the balance of the year, the income on real 
estate owned will exceed 5% net, exclusive of taxes. The reason 
for the favorable showing made so far this year as concerns net 
yield on real estate, aside from the general improvement in the 
country’s economic condition as a whole, lies in the fact that 
more than 50% of the total asset as of December 3lst, 1933, did 
not come into the possession of the Company until 1932 and 
1933, and the results of better management of the properties by 
the Company, since acquisition, are beginning to show a better 
yield. 

“In substantiation of our belief that a depreciation charge of 
$387,093.32 against the real estate under normal conditions is 
sufficient in size to absorb probable losses when sales are finally 
effected, we ascertained that the additional charges into the real 
estate account at the time of foreclosure due to unpaid taxes, 
accrued interest and similar items, in excess of the original 
amount of mortgage loans, amounted to only slightly more than 
5% of the admitted value of the Company’s real estate holdings. 
As the vast majority of foreclosed mortgage loans, now appearing 
in real estate, have a margin by appraisement against the under- 
lying security of at least 50% at the time the loans were origi- 
nally made, it is reasonable to presume that even a 40% deprecia- 
‘tion of values under present conditions, as compared to the high 
point of inflation in 1929, will not result in an ultimate loss in 
excess of 5% as assumed through the reserve of $387,093.32. 

Continued on next page 
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IF the United Life and Accident Insurance 
Company was just another life insurance 
company agents would find in its complete 
line of policy forms, liberal agency con- 
tracts, and its Home Office service an ample 
opportunity for earning a living. 


BUT, the addition to the above combination 
of liberal accident benefits issued only to 
life policyholders provides United Life agents 
with additional selling points and additional 
commission per thousand. It will pay the 
energetic, reliable and trustworthy life under- 
writer to write for full details to the United 
Life and Accident Insurance Company, Con- 
cord, New Hampshire. 


General Agency Contracts available at Bangor, Me.; 
Cincinnati, Ohio; Toledo, Ohio; Erie, Penna.; Harris- 
burg, Penna.; Altoona, Penna.; Williamsport, Penna. 


UNITED LIFE 


and Accident Insurance Company 
CONCORD, N. H. 


































GREAT SOUTHERN LIFE INSURANCE CO.—Continued 

“The condensed schedules below, list the real estate holdings of 
the Company by year of acquisition, by book value and by net 
adjusted value. 





































7 $769,674.64 $746,040.21 








Lots & Additions 


1928 


eee eee eeeeeee ee eee 


*eeeeeeeeneeeeeee eee 


“ee eee eee eeeeneee eee 


Farms & Ranches 


1923 
1925 
1926 


1927 


1928 


1923 


1923 


**eerereeeeneeeeeneeenenee 


“eer enennenneneeeneneneeeenenee 


*erereneeeneneeeneeeeeneneee 


*eeeeeeeneeeneneneeeeee 


eee eneeneneeeeeeeeneee 


“eee eeeenevneeneeneeeenene 


*e*eeeeeeneeeeaeenereeeee 


“eee eeeneereeeneneneeneee 


“eve ee eeeneeeeeeeeeee 


1 $23,336.55 $18,057.82 


2 102,294.21 83,318.63 
4 34,232.99 29,351.37 
7 77,279.35 69,744.61 
6 38,678.26 36,744.35 
2 13,330.00 12,996.75 





_-— —______ —_— ——-————__ 


22 $289,151.36 $250,213.53 


1 $74,710.98 $44,729.46 2,117 

1 4,000.00 2,653.60 390 

4 25,185.73 17,587.20 789% 

6 105,584.47 77,615.14 7,448 

2 17,523.66 13,559.81 1,137 

6 273,155.13 222,484.85 4,826 
10 143,131.67 122,721.09 12,841 
20 165,156.59 149,053.82 7,358 
27 696,204.82 661,394.58 47,434 


16 181,114.51 176,586.65 20,813 


—_— —_—— -_— —_— = ——a— -—-  —_:~—CO 


93 $1,685,767.56 $1,488,386.20 105,153%4 


1 $8,700.00 $5,208.69 
1 20,500.00 17,576.70 
1 2,868.56 2. 588.88 
27 232,934.41 221,287.69 
49 215,663.71 210,272.12 


_— - —_ —_— —_— -—_— -_— —————— 


79 $480,666.68 $456,934.08 


2 $83,410.98 $49,938.15 
1 4,000.00 2,653.60 
4 25,185.73 17,587.20 
6 105,554.47 77,615.14 
4 175,961.51 136,159.01 
S 375,449.34 305,803.48 
18 242,114.66 207,589.11 
37 578,260.65 521,880.23 


104 1,662,831.12 1,579,689.57 
SS 1,328,413.91 1,295, 203.56 








260 $4,581,212.37 $4,194,119.05 


“The unpaid 1933 taxes on real estate owned, but not payable 
until 1934, amounted to $56,914.52, which amount has been set up 


Real Estate as a liability. 
Year Ac- Book Adjusted Acreage 
quired Parcels Value Value’ Involved 


Contracts of Sale 


“On December 3ist, 1933, the Company owned thirty-two (32) 


Mercantile Buildings parcels of real estate sold under contract which totaled $128,644.55. 
BOZS ccccccccccccccccccs 1 $135,101.30 $104,541.38 Our investigation revealed that the Company holds clear title to 
1S) 3 44,250.00 37,939.95 these properties and that in practically all instances permanent 
BEE cccccccescocecosece 9 332,956.15 300,492.92 sales have been effected to the various purchasers. 
Dt tnttnbebsbeuwoeanac 40 519,311.24 493,345.68 “The largest individual item amounting to $42,281.83 which 
BSED coccccccccsccoceces 15 324,333.44 316,225.10 carried $3,671.76 of past due interest on December Ist, 1933, has 
— been definitely disposed of during 1934 through a cash sale. The 
68 $1,355,952.13 $1,252,545.03 remaining thirty-one (31) items averaging less than $3,000 per 
contract were found in good current condition as to periodical 
payments required to be made under the terms of the contracts. 
Hotels “The past due interest of $3,978.58 and the accrued interest of 
i sibveseesbessencdses 4 $175,702.39 $166,917.27 $1,746.78 on these contracts of sale were verified and considered 
DT wkesddcabenecccnces 3 593,972.25 579,122.94 by your Examiners as an admitted asset in full. 


— Mortgage Loans on Real Estate—$18,021,691.41 


“This item represents the unpaid principal as of December 3ist, 














Farm 

















State No. Amount 

DE Lscucnbectkbetecaorcsssecoes 6 $8,654.75 
DL: te ilineoebeneseosevenssedes ag TE OS ie ae 
Dh: ‘stinbbevkdsdedubedotsecccene 7 58,564.95 
je one 6 debe geebseeodneodueca 1 5,167.22 
DE? ca ckts pnebatbhedsbesdseowshote aie nhs arth 1, ei, 
DPD cedecocndbéecdneeéeeboecee 18 299,437.60 
DE Gedbvbebediecde anc voceseose 50 158,647.44 
Dn Giiwpéchonhe¥essecetdes sesebedeece 413 3,868,438.79 











$4,398,910.75 
can coseseesoucsewswecses 30.4 24.4 

















r Other——"—"—""_"- ———Totals a) 
No. Amount No. Amount 

1 $20,476.55 7 $29,131.50 

a 495.38 1 495.38 

36 676,336.23 43 734,901.18 

‘is 73,104.94 6 78,272.16 

1 140,000.00 1 140,000.00 

ie 3. @-* See 18 299,437.60 

73 671,838.72 123 830,486.16 

1018 12,040,528.84 1431 15,908,967.63 








69.6 








$13,622,780.66 1630 $18,021,691.41 


75.67 100 100 
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NOT FOR THREE YEARS .... 


® has the Minnesota Mutual enjoyed in any single month the volume of new 
business received in September. New business during September, 1935, was 
202°/, of that in the same month last year. 
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LIFE 





|. A Liberal General Agency Contract— 

2. A Financing Plan for the Agency— 

3. A Plan for Financing your men— 

4. Unique Sales Helps— 

7 5. A Policy for every purpose—juvenile, women, group, wholesale, etc.— 

REASONS: 6. A tested Organized Selling Plan— 

7. A detailed plan for finding—training men— 

8. A unique supervisory system— 

9. Accounting methods for your office that tell you just where you're heading— 

10. An understanding, co-operative, sympathetic Home Office— 

l1. An old substantial, Mutual Company—over 50 years—Not too big to know you—Big 

enough to command respect anywhere. 
Interested ? Then ask for our FACTS booklet! 


MINNESOTA MUTUAL 
INSURANCE COMPANY 


SAINT PAUL, MINNESOTA 








1933, on 1630 loans secured by liens on real estate, all of which 
except for one loan of $8,093.81, are first liens. This amount is 
equivalent to 44.8% of the Company's total ledger assets and to 
70.8% of the invested funds of the Company exclusive of policy 
loans and premium notes. A classification of the loans as to 
Farm and Other properties by States, is as follows: 

“All papers and documents pertaining to these loans, including 
fire and tornado policies and evidence of title were inspected and 
found to be in satisfactory order. All papers and documents are 
in the possession of the Company with the exception of those per- 
taining to loans deposited with the State Treasurer and Commis- 
sioner of Insurance of the State of Texas. 

“Several loans have been made in excess of 50% of the ap- 
praised values, but no specific deductions were made because of 
this fact since the Texas Law now permits the making of loans 
up to approximately 72% of the appraised values. It was noted in 
connection with several loans obtained through the acquisition 
of other insurance companies that there were no appraisals by 
disinterested parties in the files of the Company with reference 
to the values of the properties securing these loans. 

“The Company has one second mortgage loan, the principal of 
which together with the due and accrued interest aggregate $9,- 
008.37. This amount has been deducted as an asset Not Admitted. 

“As noted from the above schedule the Company has 1135 loans 
on properties other than farm, aggregating $13,622,780.66 or 75.6% 
of the total amount invested in mortgage loans. A classification 
of these loans is as follows: 








%to No.with Amount 

Total Past of 
No. of Mtge. Due Past Due 
Loans Kind Amount Loans Interest Interest 
655 Dwellings ......... $2,797,909.80 15.5 177 $36,194.62 
ae eee 8,081,839.31 14.9 110 152,623.70 
Ee BED écvicceasccose 1,674,783.12 9.3 10 15,083.88 

21 Clubs, Hospitals, 

GE ctibs odeoesodse 345,442.58 1.9 10 11,672.49 
Se GREED ccccccvces 502,816.55 2.8 16 8,730.95 
39 Unimproved ....... 219,989.30 1.2 14 9,534.07 
1135 $13,622,780.66 75.6 337 $233,839.71 





“The following is a statement of the loans with interest in 
arrears as of December 31st, 1933: 











No. of Interest 
. Loans’ Principal Past Due 
Farm Loans 
More than 3 months............. 153 $2,153,671.44 $128,295.09 
eee OE Bike cocccocesééaces 44 293,997.93 16,067.12 
Total Farm Loans .........ceces 197 $2,447,669.37 $144,362.21 
Other Properties 
More than-3 months............. 225 $3,799,600.05 $199,790.14 
a ee ND Sv cccccceseecees 112 2,145,734.88 34,049.57 
337 $5,945,334.93 $233,839.71 
Se PE nn ceenbcetescueeoes 534 $8,393,004.30 $378,201.92 


“As the Company now has many loans on which the interest 
is being paid monthly, naturally a large number of such loans will 
show delinquent interest on any given date, but this of itself 
does not indicate that such loans are in bad order. We are, there- 
fore, showing below another statement of loans on which interest 
is overdue (or the time for payment of interest has been extended) 
more than three months or upon which taxes are delinquent 
more than two years. 





No. of Past Due 
Interest Delinquent Loans’ Principal Interest 
Oe SG Ge dives ticcccccssveess 116 $1,196,748.89 $48,749.74 
GOO BE MOWERS cccccccccccessce 158 2,219,502.85 129,325.41 
Over TE GM «cccccecccvecess 104 2,537,019.77 150,010.08 
BE nc cteedecceedncddvccceaette 378 $5,953,271.51 $328,085.23 


% to Total Mortgage Loans.... 23.2 33 
“A classification of these 378 loans by farm and other proper- 


ties is as follows: 





No. of Past Due 
Kind of Loan Loans’ Principal Interest 
Farm—$25,000 and over ........ 24 $1,407,609.78 $75,447.40 
Farm—Under $25,000 ........... 129 746,061.68 52,847.69 
Continued on next page 153 $2,153,671.46 $128,295.09 
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WHAT THE PROSPECT 
NEEDS... 


No matter what form of life insurance 
the prospect needs, Pan-American Field- 
men are equipped to serve. 


A full line of standard forms of life poli- 
cies and annuities; substandard insurance 
on under-average lives; age limits one day 
to sixty-five years; special children's poli- 
cies; income disability $10.00 per oo 
sand; non-medical application privilege; 
group, wholesale and salary deposit insur- 
ance—these are just a few of the features 
of Pan-American service. 


For Agency information address 
THEODORE M. SIMMONS 
Manager United States Agencies. 







PAN-AMERICAN LIFE INSURANCE CO. 


NEW ORLEANS, U.S.A. 


CRAWFORD MH. ELLIS, Presicent EOWARO G. SIMMONS. Vice Pres. & Gen Mgr. 
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GREAT SOUTHERN LIFE INSURANCE CO.—Continued 
% to Total Farm Loans........ 30.9 48.9 

Other Properties 
$25,000 and over 


peeseccccccoecss 26 $2,263,186.35 $107,458.14 





j(]) “ie Kenvekeeéooesnctece 199 1,536,413.70 92,332.00 
225 $3,799,600.05 $199,790.14 
% to Total Other Properties.... 19.8 27.9 


“The above sum of $5,953,271.51, represented as being the aggre- 
gate amount of 378 loans with interest delinquent more than three 
months, is $1,508,602.75 in excess of the amount shown by the 
Company on Schedule B Part 3 in its annual statement as of 
December 3list, 1933. $515,001.97 of this excess is made up of ten 
bad order loans on which the Company eliminated and took no 
credit for past due interest in its 1933 statement. The remaining 
excess of $993,600.78 is made up of loans determined by the Ex- 
aminers to be subject to classification as Schedule B, 3 loans for 
various reasons, but not so treated by the Company in its 1933 
statement. 

“In its statement of December 3lst, 1933, the Company did not 
take credit for $46,101.17 past due and $6,968.36 accrued interest 
on the ten loans referred to above. In order to show accurately 
the actual amount of past due and accrued interest we have in- 
cluded the above mentioned amounts as non-ledger assets in our 
statement. Thus our statement shows total interest due $378,- 
201.92 and $300,295.13 accrued on mortgage loans. We likewise, 
are not allowing credit for the $46,101.17 past due and $6,968.36 
accrued interest, referred to above, which amounts are included in 
the Investment Fluctuation Reserve on mortgage loans, together 
with an additional amount of past due and accrued interest of 
$190,788.21, making a total of $243,857.74 interest included in the 
Investment Fluctuation Reserve by the Examiners in the financial 
statement in this report. 

“The Company’s statement for the year 1932 shows that $1,324,- 
254.75 was received as interest on mortgage loans during that 
year. Included in that amount is $122,519.90, being aggregate 
amount of interest capitalized on mortgage loans rewritten, and 
$134,548.50 being the aggregate amount of interest capitalized on 





loans foreclosed and transferred to real estate during 1932. Thus 
a total of $257,068.40 was capitalized during 1932 and $1,067,186.35 
was actually collected. 

“Likewise the Company’s statement for the year 1933 shows 
that $1,100,957.35 was received as interest on Mortgage Loans dur- 
ing that year. Included in that amount is $131,833.72 interest 
capitalized on rewritten loans and $84,551.87 interest capitalized 
on loans foreclosed and transferred to Real Estate during 1933. 
Thus interest in the total amount of $216,385.59 was capitalized 
during 1933 and $884,571.76 was actually collected. The following 
is a statement of the approximate cash yield on Mortgage Loans 
during the period under review: 


Mean Amount Interest 
Year Mtge. Loans Collected Yield 
DS sacceaccawsnsseedeusscsone $19,905,126.35 $1,067,186.35 5.36% 
DD tennedcedecetsqeeecedennees 18,998,337.00 884,571.76 4.65% 


“It is to be noted that the Company’s statement for the year 
1932 shows that the investment expenses incurred during that 
year were at the rate of .72 per cent of the mean ledger assets, 
and for the year 1933 shows investment expenses incurred at the 
rate of .8 per cent. 


“A classification of Mortgage Loans by interest rates is as 


follows: 
Rate No. Amount 
TD edeceeséenceseces< 144 $647,759.39 
GS TW coocecsosoesocescoe 6 265,500.00 
DAD ecdhdacccvesecceuse 6 146,400.68 
Se Se caccesceceossaceoe 220 7,581,215.29 
DED bécccbcccasoseeces 151 2,198,389.43 
S Se 66 60ceeu00eeencees S90 6,291, 897.23 
Dh esasbacctonbdésucnt 55 187,564.91 
ae ee 28 233,895.53 
SD SP caséecetsesascescse 130 469,068.95 


_— ——=>—sv—— 


1630 $18,021,691.41 


a 


“Average contract interest rate—6.36%. 


loans, the aggregate book value of which was 
$95,029.59 on December 3ist, 1933, have been sold to the Home 
Owner's Loan Corporation since that date. aggregating 
$4,457.83 were incurred on the sale of five of these loans, and we 
have provided for this amount in the Investment Fluctuation 
Reserve. 


“Twenty-seven 


Losses 


“The Company has also secured the approval of the Home 
Owner's Loan Corporation for the sale to it of forty-nine addi- 
tional loans, the aggregate book value of which on December 
3lst, 1933, was $175,369.48. On these sales, amounting to 
$5,934.49 will be incurred on sixteen loans, and we have provided 
for this amount in the Investment Fluctuation Reserve. 

“Ninety-nine loans, having a total unpaid principal of $802,- 
838.04 and $41,784.04 due and accrued interest on December 3lst, 
1933, have been paid or sold since that date. The Company ac- 
cepted a discount aggregating $7,220.63 in the payment of seven of 
these loans, and we have provided for this amount in the Invest- 
ment Fluctuation Reserve. 

“Twenty-one loans, on which the aggregate unpaid principal as 
of December 3ist, 1933, was $209,782.73 and the due and accrued 
interest was $25,148.61 have been foreclosed by the Company since 
that date and transferred to the Real Estate account. We have 
considered these loans as real estate and have provided an amount 
aggregating $21,922.55 in the Investment Fluctuation Reserve. 


“During 1932, the Company, through certain of its employees, 
organized the Dixie Realty Corporation with a nominal capital 
of $5,000.00, and later transferred to this Corporation 144 parcels 
of real estate which had been acquired through foreclosure. At the 
date of the transfer the aggregate book value of these 144 parcels 
was $740,932.00 and they were transferred to the Dixie Realty 
Corporation for a total consideration of notes aggregating $648,- 
685.00. Thus the Company took losses aggregating $92,247.00 on the 
sale of real estate at the time this transfer was made. A separate 
note was executed to cover the purchase of each parcel and these 
notes bear 344% interest, payable quarterly. The principal of the 
notes is payable on demand. As of December 3lst, 1933, the aggre- 
gate unpaid principal of these notes was $647,772.79, and there 
was no past due interest on same. Most of these properties are 
dwellings which are rented for enough to cover taxes, insurance 


losses 
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and pay 344% interest on the principal. Since December 3ist, 1933, 
eight of these properties have been sold, and the Examiners believe 
that the remaining 140 parcels aggregating $614,572.79 should be 
classified by the Company as Real Estate rather than Mortgage 
Loans. We are informed it is the Company’s purpose to transfer 
these loans back to the Real Estate account before the end of the 
present year. 


“There are four other loans which your Examiners believe should 
be classified as Real Estate rather than Mortgage Loans. These 
loans were secured at the time the Southern Union Life Insurance 
Company was taken over by the Great Southern. At the time of 
that deal the Southern Union was carrying in its Real Estate 
account these four properties, and the Great Southern desired that 
they be disposed of. As no outside purchaser could be found, it 
resulted in Tom Poynor, Vice-President of the Southern Union, or 
companies formed by him, executing notes to cover the purchase 
prices of these four properties which were the respective values 
at which they were being carried on the books of the Southern 
Union, and in addition thereto Poynor forfeited $250,000.00 which 
the Great Southern was to have paid Poynor as part of the pur- 
chase price of his stock, provided he produced a purchaser for 
the two properties located in Fort Worth, at a price equivalent 
to their book values plus $250,000.00. This amount of $250,000.00, 
having been forfeited by Poynor, was subsequently paid over to 
the Southern Union, and was entered in its accounts as “profit 
on the sale of real estate.”’ A description of these four loans 
is as follows: 

“The Southern Union had purchased tracts of land aggregat- 
ing 6,169.6 acres in Live Oak County, Texas, and the total purchase 
price of this property was purported to be $61,000.00 at which 
amount it was formerly carried in the Real Estate account of the 
Southern Union. At the time of the Great Southern deal, Tom 
Poynor executed a note for $61,000.00 to cover the full purchase 
price of this property, and thus the mortgage loan was created. 

“The Great Southern rewrote this loan as of June Ist, 1932, as 
Loan No. 4561 for $72,200.00. 

“Likewise the Southern Union had purchased other tracts of 
land aggregating 12,500 acres in Live Oak County, Texas, and 
the total purchase price of this property was purported to be 
$125,000.00 at which amount it was formerly carried in the Real 
Estate account of the Southern Union. Poynor had the Nueces 
Valley Development Company execute a note for $125,000.00 to 
cover the full purchase price of this property, and thus this 
mortgage loan was likewise created. 


“The Great Southern rewrote this loan as of June Ist, 1932, as 
Loan No. 4762 for $162,424.00. 

“In 1926, the Southern Union purchased for $130,000.00 a lease- 
hold covering property fronting 100 ft. on Houston Street and 
running back 100 ft. on Seventh Street, in the City of Fort Worth, 
Texas. This lease is dated February 6th, 1920, and expires Feb- 
ruary 6th, 2019. The lease provides for a monthly rental of $1,- 
750.00, but since June ist, 1932, the owner has accepted a monthly 
rental of $1,000.00, and negotiations are now being carried on to 
get a permanent reduction in the rental. In 1927 the Southern 
Union also purchased for $125,000.00 a lot fronting 25 ft. on Hous- 
ton Street and adjacent to that covered by the leasehold. It was 
the intention of the Southern Union to erect an office building on 
these two parcels of ground, but this was never done, and the 
old improvements consisting of three-story buildings still remain 
on the lots. 

“In the deal, whereby the Great Southern took over the 
Southern Union it was required that Tom Poynor find a purchaser 
for these two properties at a price equivalent to their respective 
book values plus $250,000.90. Poynor later presented himself as 
the purchaser and executed notes for $130,338.72 and $125,000.00 to 
cover the respective book values of these two properties and 
forfeited his right to receive $250,000.00 in cash which was to 
have been paid for his stock in the Southern Union. 

“Thus these two properties came over to the Great Southern 
as mortgage loans in the amounts of $130,338.72 and $125,000.00. 

“The loan of $130,338.72 was rewritten as of June Ist, 1932, as 
Loan No. 4575 for $160,030.00, and the unpaid principal due on 
this note as of December 3ist, 1933, was $187,356.90, and there 


was $17,168.96 interest due and accrued on same. 

“The loan of $125,000.00 was likewise rewritten as of June Ist, 
1932 as Loan No. 4576—for $139,950.00. 

“The following schedule shows a summary of these four loans: 
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No. of Original Loan Interest Due 
Loan Cost 12-31-33 Increase & Accrued 
> ¢edeesk $61,000.00 71,994.82 $10,994.82 $7,066.72 
Dl” ssstabe 125,000.00 163,418.70 38,418.70 16,000.67 
a” sxeaeec 130,000.00 187,356.90 57,356.90 17,168.96 
4576 wc cece 125,000.00 139,951.85 14,951.85 13,736.27 

$441,000.00 $562,722.27 $121,722.27 $53,972.62 


“The following is a schedule showing the sources of the in- 
creases in principal on these loans: 











No. Interest Taxes Misc. Rent Total 
4561 $9,952.45 $971.75 a  <éeembdeses $10,994.82 
4762 32,883.91 5,307.79 a!” ~eescdeabes 38,418.70 
4575 11,179.23 25,000.45 427.22 $20,750.00 57,356.90 
4576 10,646.66 4,245.80 °° ‘eweetens 14,951.85 

$64,662.25 $35,525.79 $784.23 $20,750.00 $121,722.27 


“As your examiners do not believe there has been any justifi- 
cation for increasing the values of these properties over their 
original cost, we have transferred an appropriate amount to 
the Investment Fluctuation Reserve which is the total of the 
amount by which the principal of these four loans has been in- 
creased together with the amount of interest due and accrued on 
same as of December 3ist, 1933. 

“In addition to the amounts transferred to Investment Fluctu- 
ation Reserve on mortgage loans mentioned in the preceding 
paragraphs, there are 68 other loans having on December 3ist, 
1933, an aggregate book value of $1,952,927.10 with $103,420.03 
interest due and accrued on same, and for the purposes of this 
report we have transferred an additional amount of $288,530.53 
to the Investment Fluctuation Reserve for the 68 loans. Several 
loans on which rather large provisions in the Fluctuation Reserve 
have been made will be discussed herein below, but the amounts 
were arrived at as a result of finding specific information in 
the files of the Company indicating that the values of properties 


Continued on next page 
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GREAT SOUTHERN LIFE INSURANCE CO.—Continued 


securing the loans were now less than the Company's invest- 
ment in same by the accounts transferred. 


“Included among the 68 loans was Loan No. 4113. This loan 
was originally made in 1928 for $18,000.00. The balance due on 
same on December 3list, 1933, was $18,526.23, and there was also 
due and accrued interest in the amount of $1,566.70. During 1934, 
this loan has been rewritten for $15,000.00, the Company ac- 
cepting a $5,092.93 loss on same, 


“Another loan in point is No. 4155. Originally the Company 
held a collateral note amounting to $130,000.00 which was secured 
by 4290 shares of stock in the J. A. Kemp Investment Company, 
and also by eight tracts of land situated in Wichita Falls. 
This loan was converted into a mortgage loan of $213,000.00 in 
1929, the increased amount of $83,000.00 being used by the 
borrower, the J. A. Kemp Investment Company, to acquire 
additional properties to mortgage as security for the new loan. 
The stock held as collateral for the loan was released. Accord- 
ingly, the new mortgage contains the original eight tracts, of 
which the Company appears to have a first lien on only five 
with a present value of approximately $35,450.00 according to 
the Company’s appraiser. The loan is further secured by a lien 
on the nine tracts obtained when the loan was increased and 
also by two additional parcels of land which were obtained 
later as additional security. The security now consists of several 
dwellings, stores, and some vacant lots in Wichita Falls, a 
store in Electra, and 21-acre farm in Wichita County. As of Decem- 
ber 3lst, 1933, the unpaid principal was $178,456.56, and there was 
$16,826.78 interest due and accrued on same. As information in 
the Company’s files leads us to believe that the total value of 
all the property securing this loan is not in excess of $150,000.00, 
we have included in the Investment Reserve mentioned above 
an appropriate amount. 


“Loan No. 4210 was originally made in 1928, for $187,500.00 and 





is secured by a 110-room hotel in Plainview, Texas. This loan 
was rewritten in 1931, to include $10,205.09 past due interest and 
$8,175.50 taxes, making the unpaid principal balance as of Decem- 
ber 3lst, 1933, $205,880.59, and on that date there was $10,589.19 in- 
terest due and accrued on same. For the purpose of this report 
your Examiners have allowed credit on this loan only to the 
extent of the amount originally loaned and have included an 
appropriate amount in Investment Fluctuation Reserve. 

“Likewise Loan No. 4217 was originally made in 1929 for $390,- 
000.00 on a 225-room hotel in Lubbock, Texas. This loan was also 
rewritten in 1931 to include $17,624.14 interest and $17,506.44 taxes, 
making the total of the new loan $425,130.68. Interest is payable 
on the new loan at the rate of 5% and there is no past due in- 
terest on same now. The Company now has charge of the opera- 
tion of the hotel, and although the property is now earning 
enough to take care of carrying charges, your Examiners believe 
that it will be difficult to raise the earnings to a sufficient level 
to provide for the retirement of the loan. We have, therefore, 
included an appropriate amount in the Investment Fluctuation 
Reserve for this loan, thus bringing it down to the original 
amount of the loan. 


“Loans Nos. 4967 and 4969 were originally made in 1930 to the 
same borrower for a total amount of $175,000.00. The loans were 
rewritten in 1933 to include $23,536.95 interest, $3,763.84 taxes and 
$1,200.00 legal expense, making the total principal of the new loan 
$203,500.79. These new loans do not provide for any curtailment 
of principal prior to maturity on May Ist, 1943, and bear 4% in- 
terest during the first year, 5% the second year, and 6% thereafter. 
Interest is payable annually, and it is noted that the interest due 
May ist, 1934, has not yet been paid. We have included in the 
Fluctuation Reserve an appropriate amount, being the amount by 
which the principal has been increased over the original loans. 
The loans are secured by ranch lands in New Mexico. 

“A summary of all amounts set up in the Investment Fluctua- 
tion Reserve on mortgages is as follows: 
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Due & Accrued 














No Description Principal Interest Deduction 
27 Loans sold to HOLC $95,029.59 $3,318.24 $4,457.83 
49 Loans approved by 
MEGS cvecoceseces 175,369.48 8,497.30 5,923.49 
99 Other loans paid or 
tt cecssebucesiec 802,838.04 41,784.04 7,220.63 
21 Loans foreclosed 209,782.73 25,148.61 21,922.55 
196 $1,283,019.84 $78,748.19 $39,535.50 
140 Loans which should 
be classified as 
Real Estate ...... 1,177,290.06 55,758.95 175,689.94 
6S Loans (Potential 
Real Estate ...... 1,952,927.10 103,420.03 288,530.53 
$3,130,217.16 $159,178.98 $464,220.47 
Due and accrued interest on loans not included 
DD : etduddsaddenkdesSenesoseibe cee sebneee eee 190,788.21 
Grand total of Investment Fluctuation Reserve 
> BD Se ecedscencsétcoccoceesenccecs $604,544.18 


“The amount for $190,788.21 interest, as shown in the above 
summary pertains to the residue of loans in the Examiners’ bad 
order loan schedules, after eliminating therefrom all loans on 
which specific reserves were provided. This method of measuring 
the amount of the reserve that should be made against this residue 
of loans was based upon the belief, gathered from the record and 
present status of such loans, that they have practically reached 
a frozen condition so far as producing any further net income is 
concerned, The loans in this class represent principal of $2,S89,- 
746.90, 

“The Great Southern has developed an investment division 
which, in both home office and field work, functions most effi- 
ciently in the handling and servicing of its mortgage loan and 
real estate investments. Therefore, whenever a loan gets in bad 
order in spite of the close supervision and unremitting efforts 
of the Company to keep it in current condition, is is almost a 
certainty that the property involved and the borrower have 
reached the point of exhaustion in ability to support the loan. 
Included in these non-productive loans are many which, but for 
the difficulties and delays involved, would have heretofore gone 
to foreclosure. In fact, under the conditions prevailing for some 
time past, foreclosure is invoked only as a last resort. This re- 
luctance to put bad order loans in foreclosure accounts largely 
for the considerable number of loans that have been rewritten 
with a new principal to include unpaid interest and tax advances. 
The Company has co-operated to the fullest extent in encouraging 
and assisting its borrowers to refinance their loans through gov- 
ernment lending agencies. Naturally, the better class of properties 
available for government loans have made up the greater part of 
the turnover up to this time. That method of liquidating bad 
order loans is rapidly becoming slower and more difficult. 

“The principal of the mortgages owned by the Company, $1S,- 
026,691.41 together with the interest due and accrued thereon of 
$678,497.05 constitute a total gross statement asset of $18,700,188.46, 
as of December 3ist, 1933. The amount reserved by the Examiners 
as against this statement asset, namely $694,544.18, represents 
about four percent of that statement item. The Examiners believe 
this reserve is the minimum depreciation that should be allocated 
against the mortgage loan asset item in the Company’s statement 
to put that asset on a reasonably sound basis. 

“It will be noted from the foregoing Summary of reserve that 
aside from the reserve of $39,535.50 made against loans that have 
gone off the books in 1934, and the non-admitting of a second 
lien mortgage in the amount of $9,008.37, the balance of the re- 
serve amounts to $646,001.31. No deductions were made solely on 
account of excesses of loans over the legal loan percentage of 
appraised values. The Examiners desire to emphasize the fact 
that the values allowed by them on bad order loans, considered 
as actual or potential real estate, were based upon the full value 
of the properties and not upon a loanable percentage of the value. 
No attempt was made to establish the present value of any of 
the properties in question by securing appraisals of a current 
date. The values established were arrived at from an analysis of 
the record and history of the individual loans, and the informa- 
tion in the Company’s files bearing upon the question of the 
sound, intrinsic value of the underlying properties on a workout 
basis as distinguished from a present sale value. 
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“For some years prior to 1930 the Company carried in its annual 
statements a ‘Fluctuation Reserve’ of $200,000.00. In 1930 it adopted 
the practice of carrying an even $1,000,000.00 as Surplus and 
putting the balance of funds not otherwise assigned in the ‘Fluc- 
tuation Reserve.’ This resulted in increasing the ‘Fluctuation 
Reserve’ to $795,625.26 in the statement for 1930; $796,702.44 in 
1931; $804,269.68 in 1932, and $1,003,472.52 in 1933. As heretofore 
stated the mortgages owned by the Company constitute about 
71% of its invested assets. If 71% of this ‘Fluctuation Reserve’ 
were now definitely allocated to cover losses to be sustained in 
the liquidation of the mortgage loans now on the Company’s 
books, such an allocation would provide approximately the amount 
of the reserve against the book values of mortgage loans as 
made by the Examiners in this report. It follows therefore, in 
setting up such reserve the Examiners are not penalizing the 
Company’s statement, in that they are applying only a pro rata 
portion of the ‘Fluctuation Reserve’ heretofore provided, for the 
stabilization of the mortgage loan account. 

“The Examiners’ reserve involves loans representing principal 
of about one-third of the mortgage loan account and constitute 
the bulk of the slow and bad order loans now on the Company’s 
books. In the assets received by the Company in taking over the 
Southern Union Life Insurance Company in 1930, there were mort- 
gage loans of $4,011,651.95. The character of these mortgages is 
indicated by the fact that by the end of that year the Company 
had transferred to the Real Estate account Southern Union Loans 
amounting to more than a million dollars. The trend of decrease 
in the amount of mortgage loans and of the increase in the 
amount of real estate owned is shown in the statement below, 
beginning with 1929, the year before the acquisition of the 
Southern Union. 


Year Real Estate Mortgage Loans 
nt? chedveececes $358,320.00 $17,835,167.66 
me eedeecaces ‘ 1,554,270.02 20,470,009.98 
Dn”: wxbveneceed 2,159.275.77 19,835,270.11 
Dn. sheeckuces< 3,233,139.60 19,974,982.58 
 tacuesunee 4,709,856.92 18,021,691.41 
1934 (5-31) 4,819,867.14 16,843,292.64 


Continued on next page 
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GREAT SOUTHERN LIFE INSURANCE CO.—Continued 


“The decrease in the mortgage loan account since December 
3ist, 1933, is largely accounted for by the paying off of mortgages 
in the amount of $886,819.38 and partial payments on the principal 
of other loans of $330,537.74. The greater portion of mortgages 
paid off were re-financed through government lending agencies. 


“A schedule of the large mortgages now owned by the Com- 
pany, being those with a present principal of over $100,000.00, 
is shown below. The nineteen mortgages included in this Schedule 
represent an aggregate of principal in the amount of $5,530,753.32, 
or 31% of the total of the mortgage loan account. It will be 
noted that this Schedule includes six loans on which the Exam- 
iners have made reserve provisions totaling $267,152.41. The prin- 
cipal of these six loans aggregate $1,300,195.28, which together 
with the interest thereon of $74,457.25, gives them a gross value 
in the financial statement of $1,374,652.51. The reserve set up by 
the Examiners on these six loans amount to approximately 20% 
of their gross statement value. These six loans have been dis- 
cussed individually in the comments above in connection with 
other loans on which the Examiners set up specific reserves for 
the reasons stated. 


Large Mortgage Loans 


Loan Amount of Principal Past Due 
No. Orig. Loan 12-31-33 Interest 
2405 Theatre Property, 

Beaumont, Texas .. $300,000.00 Saaemeeee = =———=—«ési ee bee 
2445 Hotel Property, 

Sherman, Texas 155,000.00 135,000.00 $1,065.29 
2507 Business Property, 

Dallas, Texas ..... 450,000.00 330,000.00 = .eccc bes 





— 


Loan Amount of Principal Past Due 
No. Orig. Loan 12-31-33 Interest 
2517 Business Property, 

Dallas, Texas ..... 350,000.00 Ee 
2630 Ranch, Roberts Co., 

SD easéecsonceee 200,000.00 Bee” —~—CsC ww ec ce 
4024 Business Property, 

Houston, Texas 200,000.00 |! eee eee 
4137 Business Property, 

San Angelo, Texas, 

(The Company took 

no credit for inter- 

est on this loan) 185,000.00 168,626.51 19,072.61 
4155 *Residences, Stores 

and Vacant Lots in 

Wichita Falls; a 

store property in 

Electra and a farm 

in Wichita County 213,000.00 178,456.56 16,826.78 
4210 *Hotel Property, 

Plainview, Texas .. 187,500.00 205,880.59 10,589.19 
4217 *Hotel Property, 

Lubbock, Texas ... 390,000.00 423,130.68 135.36 
4222 Kirby Office Bldg., 

Dallas, Texas ..... 2,000,000.00 1,537,000.00 23,285.56 
4575 *Business Property, 

Fort Worth, Texas 130,000.00 187,356.90 17,168.96 
4576 *Business Property, 

Fort Worth, Texas 125,000.00 139,951.85 13,736.27 
4680) Office Building, 
168i} Beaumont, Texas .. 793,712.33 as =——sé‘— SS SOCK 
4754 Business Properties, 

Mineral Wells, Tex. 126,500.00 > | iii 
4762 *Ranch Property, 

Live Oak Co., Texas 125,000.00 163,418.70 16,000.67 
4768 Hotel Property, 

Excelsior Springs, 

Th scescoesees 140,000.00 aeons = =——=S«Sa HH CS 
4978 Hotel Property, 

Temple, Texas 135,000.00 135,000.00 === na aacees 
5053 Business Properties, 

Childress, Texas 172,500.00 SO 





$5,530,753.32 


Deposits with the State Treasurer and Insurance Commissioner. 


Mortgage loans amounting to $3,154,136.09 are on deposit with 
the State Treasurer of Texas, in conformity with the provisions 
of Article 4739, Revised Civil Statutes of Texas, 1925, which pro- 
vides for the deposit of securities by Texas insurance companies 
to cover their outstanding capital stock. The loans included in 
this deposit were identified, verified and checked against Com- 
pany records through a Schedule thereof certified by R. L. Daniel, 
Chairman of the Board of Insurance Commissioners of Texas. 

Mortgage loans in the amount of $1,902,943.90 are on deposit 
with the Board of Insurance Commissioners of Texas, in con- 
formity with Article 4740, R. C. S., 1925, providing for the making 
and custody of deposits covering the legal reserves on policies 
issued by Texas companies desiring to avail themselves of the 
provisions of that law. The loans in this deposit were likewise 
identified, verified and checked against Company records through 
a Schedule of such loans certified by Commissioner Daniel. The 
Great Southern has no registered insurance of its own issue. The 
securities owned by it and on deposit as set forth above cover 
the policy reserves of insurance assumed by the Great Southern 
in taking over the insurance of the following Companies, namely: 
The American Home Life Insurance Company; Lone Star Life 
Insurance Company; Gibraltar Life Insurance Company, and The 
Fort Worth Life Insurance Company. 

The aggregate of the policy reserves on the insurance of those 
Companies on December 3list, 1933, was $3,332,279.00; the off- 
setting credits for policy loans and uncollected premiums was 
$1,607,385.00; leaving the amount of Reserve deposit required at 
$1,724,994.00. Against this last named amount there was on de- 
posit the sum of $1,902,943.90 as stated above. 


Collateral Loans, $759,143.10 
There were eleven loans in this account. Only nine were listed 
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by us in the respective schedule following the financial statement. 
Loan No. 39 was an outright purchase of $250,000.00 collateral 
trust notes, properly belonging to a class by themselves, and 
Loan No. 32 represented International Life Receivers’ Certificates 
elsewhere discussed. The collateral security under each of the 
nine loans was examined by us and found to be as represented 
and properly pledged to the Company. Of these loans three were 
found to be insufficiently secured to fully comply with the re- 
quirements of the law and the aggregate amount of such insuffi- 
ciency, to wit: $43,139.49, as well as due and accrued interest on 
such loans totaling $1,499.76 have been listed among the non- 
admitted assets. In addition thereto the Examiners have provided 
in the Investment Fluctuation Reserve the amount of $93,222.22 
in connection with the loan secured by bonds of the American 
Rio Grande Land and Irrigation Company, which valuation is 
more fully discussed under the paragraph relating to bonds. 


“Practically none of the security pledged under the loans in 
this account was listed and therefore the values we placed on 
them as of December 31st, 1933, were based on inquiries made 
by us, both into the intrinsic, sound value of the collateral itself, 
as well as into the additional contingent value of such collateral, 
where stock pledged as such was in excess of the majority of 
the total capitalization of the issuing corporation. In the case 
of first vendor liens held as collateral, the appraised value of the 
property securing such lien was made the basis of our calculation. 

“While your examiners believe that, except where specifically 
hereinbefore noted, the security behind the loans in this schedule 
is ample and where the law does not impose any limitations on 
the size of such loans, yet, we respectfully draw your particular 
attention to those unusually large loans in the schedule, made 
on such security as insurance companies’ stock, land bonds, and 
lumber company’s stock, collateral which though good in the 
sense that it furnishes a vehicle to an investment, if foreclosed, 
would undoubtedly develop into an investment not of the preferred 
kind.” 


GUARANTY LIFE INSURANCE COMPANY, 
NEW YORK, N. Y. 


Final Liquidation Payment 


Supreme Court Justice Edward 8S. Dore on October 2nd signed 
an order approving the first and final report of Superintendent 
of Insurance Louis H. Pink as liquidator of the Guaranty Life 
Insurance Company of New York. The order permits the distri- 
bution of $176,100 to stockholders who will receive approxi- 
mately $5.90 for each $3.50 par value share of stock of the com- 
pany held by them. 

The company was incorporated under the Insurance Law on 
April 29, 1929, with a paid-in capital of $150,000 consisting of 
30,000 shares of &} par value stock and a paid-in surplus of 
$779,490. It was authorized to transact a life insurance business 
from its offices at 122 East 42d Street. 


Subsequently on October 7, 1932, the capital stock was reduced 
from $150,000 to $105,000 and the par value of the stock reduced 
from $5 to $3.50 a share, $45,000 being transferred to the surplus 
account and then distributed to the stockholders. In addition 
$675,000 from the surplus account was distributed to the stock- 
holders at that time. 

In May of this year, the board of directors voted to dissolve 
the company and Superintendent Pink began liquidation pro- 
ceedings in New York County. A liquidation order was signed 
on June 10, 1935. The court order will permit the distribution 
to stockholders as well as the payment of all creditors in full. 

Irvin Waldman acted as attorney for the Superintendent and 
William P. Habel as the Assistant Special Deputy Superintendent 
in direct charge of the liquidation. 


GUARDIAN MUTUAL LIFE INSURANCE COMPANY, 
ATHLETIC CLUB BUILDING 
DALLAS, TEXAS 


History 


This company was incorporated under the laws of the state 
of Texas July 5, 1935, and was granted a permanent license 
Continued on next page 
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“Exhibiting the 
Christian Sentiment of Charity” 


Seventy years ago at the time the Connecticut 
General was founded, money had to be raised to 
take care of children of once comfortable homes and 
New York Society enjoyed the excitement of giving 
balls for the purpose. 
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Charities are still necessary but life insurance now 
maintains the independence of thousands of families 
who without it would be forced to look to friends 
or to the community for help. It brings within the 
reach of the rank and file a degree of financial 
security lacking seventy years ago even among the 
affluent. 


Premature death, sickness and financial misad- 
venture still destroy bright hopes. ‘Those, however, 
who are willing to set aside during their earning 
period a reasonable percentage of their budget need 
not fear want for their dependents or for themselves. 


Modern life insurance, skilfully arranged, serves 
a double purpose. Use its optional provisions and 
you can guarantee yourself and your wife a retire- 
ment income with the money that earlier in life 
safeguards your young dependents. 


Our booklet, ““How to Build Up a Guaranteed 
Income for You and Your Family’ demonstrates 
the new way to arrange life insurance. You can 
obtain a copy from our local office. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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HOTEL 


ANGELES 





ARGEST HOTEL 


in Western America .« « 


Center of civic and enter- 

tainment life . . Located 

between two beautiful city 

parks . « Locale of glam- 

orous movie celebrations 
* 

~ FAMOUS FEATURES 


BILTMORE BOWL 
THE RENDEZVOUS 
BILTMORE LOUNGE 


SENSIBLE RATES 






SINGLE $350 @ $500 DOUBLE 





GUARDIAN MUTUAL LIFE INS. CO.—Continued 
September 26, 1935. The company is controlled by its policy- 
holders and writes Ordinary insurance on the American Experi- 
ence Table of Mortality (Full Preliminary Term valuation) at 
3%4% interest. Applications are accepted non-medically for ages 
0 to 45 with an amount limit of $2,500. Disability or Double 
Indemnity benefits are not granted. 

The company is now in the process of being converted to a 
limited stock company, which conversion the company hopes to 
complete by November 15. 


Officers 
President, Thomas M. French; Executive Vice President, Virgil 
K. Howard: Vice President-Medical Director, Dr. Warren E. 
Massey; Secretary-Actuary, W. Orville Childress; Treasurer, 
Sophus Thompson. 
Directors 
srooks, E. H., Dr.; Childress, W. Orville; French, Thomas M.; 
Howard, Virgil K.; Massey, Warren E., Dr.; Thompson, Sophus. 





HOME LIFE INSURANCE COMPANY, 
NEW YORK, N. Y. 
Culver A Director 
B. M. Culver, president of the Continental, Fidelity-Phenix, 
Fidelity & Casualty and the entire America Fore group of in- 





surance companies, has been elected a director of the Home Life 
Insurance Company of New York. The announcement was dated 
Sept. 17th. 


Client Builders’ Club 


The organization session of a new type of field men’s organi- 
zation was concluded at Skytop, Pocono, Pa., October 3rd when 
the Client Builders’ Club of the Home Life Insurance Company 
of New York closed a two day convention. This is a new organi- 
zation set up by the Home Life which is primarily based on the 
professional accomplishment of the men rather than production 
totals, although a certain minimum of production is one of the 
qualifications. The major qualification for the new club is a 
certain minimum of qualified clients and a minimum of client- 
contacting effort during the year. 

In the keynote address to the convention, James A. Fulton, 
president of the Company, emphasized the need for a new out- 
look towards the business by every Life Underwriter. He said 
that a decision must be made today whether he is to become a 
high-pressure salesman gathering customers or a_ professional 
man developing a clientele—and that the present and future give 
every indication of holding promise only for the latter, the man 
who makes of Life Insurance a career and a profession. Mr. 
Fulton outlined the company’s program which is built with this 
in mind, making a company background for those men who are 
entering this professional period of Life Insurance selling. 


INDIANAPOLIS LIFE INSURANCE COMPANY, 
INDIANAPOLIS, IND. 


Rates Revised, Etc. 


The Indianapolis Life announces a revision of its participating 
premium rates involving small increases for certain plans and 
ages and small decreases for others; non-forfeiture values have 
been revised with a small increase in the surrender charge for 
policy years up to and including the ninth; the surrender charge 
does not exceed $10 per $1,000 for any year and there is no 
charge for the tenth policy year and thereafter. Family income 
and family maintenance provisions will be granted by means of 
a rider attached to regular policies. Illustrations of the new rates 
and values follow. 


(Effective August, 1935) 


Ordinary Life 

Age 20 25 30 35 40 45 50 55 60 
Reg. Pr. $17.27 $19.33 $21.97 $25.41 $29.98 $36.16 $44.66 $56.36 $72.65 
With 

W. P. 17.87 20.06 22.88 26.59 31.57 38.40 47.96 61.37 
With 

D. IL... 18.77 20.83 23.47 26.91 31.48 37.81 46.46 58.31 
tCash values 

end ...3 $7 $10 $14 $19 $25 $33 $41 $49 £59 

of yr. .5 21 28 36 46 58 72 S7 106 126 


20 Payment Life 
Reg. Pr. $26.06 $28.35 $31.14 $34.58 $38.90 $44.50 $51.95 $62.14 $76.5: 
With 
W. P. 26.50 28.87 31.78 35.45 40.22 46.66 55.32 67.30 
With 


we 


a. “Min 28.18 30.35 33.00 36.28 40.40 46.15 53.75 64.09 
*Cash values 
end ...3 $24 $28 $32 $37 $42 $47 $53 59 $66 


of yr. .5 56 63 71 80 91 104 117 130 143 


20 Year Endowment 


Reg. Pr. $46.05 $46.63 $47.42 $48.58 $50.38 $53.31 $58.16 $65.99 $78.51 
With 

W. P. 46.75 47.42 48.34 49.76 52.05 55.88 61.92 71.47 
With 

= 47.55 48.13 48.92 50.08 51.88 54. 
+Cash values 

end ...3 $80 $78 $76 $74 73 $72 $71 71 $72 

of yr. .5 156 155 153 152 150 150 150 151 154 

+ Cash values shown only for 3rd and 5th yr., as values for 10th 
and 20th yrs. remain unchanged. 


> 


>} 59.96 67.94 
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At this season of the year, THE GUARDIAN LIFE 


OFFERS 


THANKS TO ITS LOYAL FIELD FORCE 


for their never-tiring efforts 
in helping to build a greater 
“Guardian of American Families” 


MAY YOU 


AND YOURS ENJOY YOUR VERY 


HAPPIEST THANKSGIVING DAY! 


Carl Heye, PRESIDENT 


A 


James A McLain, VICE-PRESIDENT 


* 





JEFFERSON STANDARD LIFE INSURANCE COMPANY, 
GREENSBORO, N. C. 


Turner Dies 


Dr. Joseph Pinckney Turner, 63, for the past 28 years Medical 
Director for the Jefferson Standard Life Insurance Company, of 
Greensboro, North Carolina, died very suddenly on September 
twenty-ninth from a heart attack. 

He apparently had been in good health and his death came as 
a shock to the community in which he had long been known as 
one of the leaders in the medical and life insurance professions. 

Dr. Turner was recognized not only as an outstanding member 
of the medical profession but also as an alert civic leader and 
business man. For the past three years he had served as a 
member of the Executive Committee and of the Finance Com- 
mittee of the Jefferson Standard. He had been a member of the 
board of directors of the company since it was organized. 


LIFE INSURANCE COMPANY OF AMERICA, 
COLUMBUS, OHIO 


Control Purchased by Ohio Farm Bureau 


Control of the stock of this company has been purchased by 
the Ohio Farm Bureau, state headquarters of which are located 
at 620 East Broad Street, Columbus, Ohio. The sale was an- 
nounced on October 8th, and the company informed us that a 
total of 15,000-1/6th shares were 
20,000 shares of capital stock. 

The new division of the Ohio Farm Bureau which will operate 
the company will be directed by a board of directors consisting 
of Murray D. Lincoln, Perry L. Green, George L. Cooley, C. Ed- 
ward Wise, Judge C. S. Younger, Paul Bernard and Clifford L. 
Jorday. Judge Younger, Mr. Bernard and Mr. Jorday were 
previously directors of the Life Company. 

The company expects to push the sale of life insurance among 
Farm Bureau members and will use the company as a companion 


i 
' 
| 


purchased out of a total of 





to the Farm Bureau Mutual Automobile Insurance Company whieh 
was formed 10 years ago, and the Farm Bureau Mutual Piece Pa- 
surance Company which was established in 1934. 


THE LIFE INSURANCE COMPANY OF VIRGINIA, 
RICHMOND, VA. 


Dunnington Elected Director 


The Life Insurance Company of Virginia on October 16th an- 
nounced the election of Walter G. Dunnington as director te suc- 
ceed the late William T. Reed, who died on September 18. 

Mr. Dunnington was born in Farmville, Virginia, and after 
graduating from the University of Virginia moved to New Yerk, 
where he built up the law firm of Dunnington and Gregg. Mr. 
Dunnington is a director of the Central Hanover Bank, ef New 
York, as well as a director of the Texas Corporation. 


LINCOLN NATIONAL LIFE INSURANCE COMPANY, 
FORT WAYNE, IND. 


Convention Meetings Announced 


The Regional meetings of agents of this company in the Bastern 
states will be held at the Homestead Hotel, Hot Springs, Virginia, 
June 18, 19 and 20. For the Central states it will be held at the 
Lawsonia Country Club Hotel, Green Lake, Wisconsin, June 24, 
25 and 26. The Western states regional meeting will be at the 
Hotel Del Monte, Del Monte, California, July 13, 14 and 15. The 
company states that many representatives have already qualified 
for attending their respective conventions. 


New Rates, Etc. 
Effective October 1, 1935 the Lincoln National adopted new 
rates at which time other changes were made. The new rates, 
ete., are illustrated in an accompanying exhibit. 
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LINCOLN NATIONAL 
Life Insurance Company, Fort Wayne, Ind. 


Accumulated Dividends 4%. 


ing Pp 


1931 for participat 


Full Reserve allowed less a va 


(AMS) 3%% on Pref. Risk 
Charge never more than 2‘. % of ~im insured. 


ny; issues participating and non-part 
imits, None. 


“0) Life and Endowment $100,000 
1935). 


in 


3% % 


; stock compa 
ge t 
es 25 to 


Am. 
(latest revision 


Values 
interest Allowed—lInstallment Settlements 4% % 


Began business 1995 
Reserve 

Amount Limits, (Ag 
Premium Rates last revise: 


Term) Lllinois St’d 


Cash 


and Endowment; with Dusability $50,000 with Double Indemnity $25,000. 


Inc. Dis., $10,000 D. I. 





cv st Sz 
—"d "O-—-69 “puz~ 
(S€-I-€ BAILOBAAR) S61 UVBA UOA 


- 
£13 


6L0E 
620€ SSrz 


cv st SZ 


9sI 
vb 
6b 


oo 
8OLZ 


a1vos (sisva 


09 
G0E 


és 09 Pang 
903 en[vA Yysuy 
sozt S}UsULABT 3N 


09Z P.4Ng “AIA “AW LSSA 
Z6Z1_ PIWed “ALA AW) 02 


[el ed ae el 


HMA sil OMe SACOM IM 


ivak pled WN 
SUIN| Wedd 


asy 


4800 13N) GNIZGIAIC 





Obl 
itt 
98 


Lee 


OPT 


88S 


ito 


j 
_y 


£4 
68 
8% 
SW “}U0O—C9 “IpUR 


obl 


és 


col 


Ou 
Oj Aseulpso 
¢ § AX “pul ‘ouy “Woeig 


o pug TU “OW “ATOM 
~~ -—~ AVNIQUsid 


SEN IVA HSVO ‘“SW3Yd VULXa 





aoulg 


(%A8) SWNIWAd 


HVd “IVNNNY 





474 BEST’S INSURANCE NEWS (Life Edition) November 1, 1935 














Bustomma Incacaseo 
we Votume se 








CAnnounce Duplex Prospecting Plan 


The essential steps of the selling process are finding and qualify- 
ing prospects, organizing, cultivating, and interviewing. North- 
western Mutual sales promotion and advertising tools help agents 
to improve the quality and quantity of their work in each of these 
basic steps. 


Nation-wide agency meetings this month have brought to North- 
western Mutual agents a new Duplex Prospecting Plan. Simple, 
powerful and flexible, this plan is built around eight direct mail 
letters of a new type, tested for their effectiveness as need-developing 
and interview-winning tools. Used in conjunction with the other 
parts of the coordinated set of sales promotion and advertising 
equipment, this plan is helping agents to do a better balanced job 
in each of these basic steps of the selling process. 





The 
Northwestern 
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The assets of the Northwestern Mutual, as reported to state insurance departments, now total a billion dollars 
—a great estate administered for the mutual welfare and protecticn of more than 600,000 policyholders with 
over three and one-half billions of insurance in force. 
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MANHATTAN LIFE INSURANCE COMPANY, 
NEW YORK, N. Y. 


Business Increase Reported 
The Manhattan Life reports that its issued business for the 
month of September showed a 35% increase over September, 1934. 


MASSACHUSETTS SAVINGS BANK LIFE INSURANCE, 
BOSTON, MASS. 


Premiums and Reserve Basis Changed 
The Massachusetts Savings Bank Life Insurance will reduce 
the rate assumed on reserve calculations from 344% to 3%, effec- 
tive November Ist. At the same time the loadings on premiums 
are to be considerably reduced so that the gross premium charged 
the public will actually be lower under the new forms than under 
the old. The net premiums of course are higher under the 3% 

plan than the 344% and reserves are likewise higher. 





METROPOLITAN LIFE INSURANCE COMPANY, 
NEW YORK, N. Y. 
W. C. Fletcher Dies 


William Condit Fletcher, secretary of the Metropolitan Life 
Insurance Company, who had served the Company for more 
than 40 years, and whose signature appears on millions of Metro- 
politan policies issued since his appointment, died Monday night, 
October 7, at his home, 211 Heights Road, Ridgewood, N. J. 

He was born December 1, 1875, at Morris, Grundy County, IIL, 
the son ‘of Eugene B. and Mary Harris Fletcher. He received 
his formal education in the public schools of Morris and Joliet, 
Ill. He was president of the senior cass at Joliet High School 
the year he was graduated. 

Interested in military matters when a young man he enlisted 
in the Illinois National Guard. He was made a sergeant in Com- 
pany B., Third Infantry, and in the early nineties saw active 
service during the LaSalle mine and Chicago railroad strikes. 

Mr. Fletcher joined the Metropolitan Life Insurance Company 
in 1894, as clerk in the Joliet, LIL, office. In 1900, after experience 
in the field, he came to the Home Office in New York City, where 
his ability won him promotion through various grades in differ- 
ent divisions until, in 1924, he was appointed an Assistant Secre- 
tary. In February 1928S he became Secretary of the Company, suc- 
ceeding James S. Roberts, retired. 

Recognized as an expert in life insurance accounting, Mr. 
Fletcher was loaned by his company to the United States Govern- 
ment in 1919. He spent some time in Washington, D. C., in the 
Accounting Division of the War Risk Bureau. 


Nursing Bureau Head 


Miss Alma C. Haupt has been appointed Director of the Nurs- 
ing Bureau of the Metropolitan Life Insurance Company's Wel- 
fare Division. Miss Haupt, a registered nurse, and graduate of 
the University of Minnesota, received her nursing and post- 
graduate education at the University Hospital in Minneapolis, 
and at Johns Hopkins University. She has had twenty years 
experience in her chosen field, and has come to the Metropolitan 
Life from the National Organization for Public Health Nursing, 
of which she was Associate and Acting Director, with head- 
quarters in New York City. 

In her new position, under the supervision of Dr. Donald B. 
Armstrong, third vice-president of the insurance company, Miss 
Haupt will be in charge of work affecting 17,000,000 Industrial 
policyholders. The nursing bureau, which she is to head, directs 
the activities of the Company’s visiting nurse service, operating 
in more than 6,600 communities of the United States and Canada. 
Policyholders in any of these areas are entitled to visiting nurse 
care, which includes bedside nursing and health instruction, under 
the direction of the attending physician. Since the Bureau was 
started in 1909, nearly 65,000,000 visits to policyholders have 
been made. 


Group Plan 
Arthur Kudner, Inc., Advertising agency, of New York City 
has announced the adoption of a group insurance program which 
provides the entire eligible staff \f more than 120 employees with 
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| The Columbus Mutual 
| Offers— | 


||  First—Low Cost Insurance to Sell. ! 
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|| Second—Liberal Commissions for Selling It. 
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Third—Ideal Working Conditions. 


Vested Renewals— 


NE ae 


Unrestricted Territory— 


-— 


Automatic Promotion— 


Equality of Opportunity— 
| The Right to Build Your Own Agency— 
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life insurance totaling approximately 370,000. The plan is being 
underwritten by the Metropolitan Life Insurance Company on 
a basis whereby the employer pays the entire cost. 

Each enrolled employee is covered for amounts of insurance 
ranging from $2,000 to $5,000. Besides these benefits, the group 
plan provides a service which includes visiting nurse care and 
the distribution of pamphlets on various health topics. 





MIDLAND LIFE INSURANCE COMPANY, 
KANSAS CITY, MO. 


Correction Notice 
September issue of this publication: in the Table of Extracts 
of June 30, 1935 Statements, the company furnished us an insur- 
ance written figure of $1,643,343. This figure was for the second 
three months of the year only instead of the six months, the six 
months figure being $3,096,828. 


MONUMENT LIFE INSURANCE COMPANY, 
INDIANAPOLIS, IND. 


New Company 
We are informed that this company, whose street address is 
10 Inland Building, Indianapolis, Indiana, was incorporated 
September 15, 1926, and licensed on January 3, 1935 as a mutual 
life insurance company. The surplus paid in (not in cash) was 
$11,913. Further information will be published when available. 





MUTUAL LIFE INSURANCE CO. OF NEW YORK, 
NEW YORK, N. Y. 


Trowbridge, Assistant Secretary and Registrar, Passes Away 
Mr. Guion Trowbridge, Assistant Secretary and Registrar, 
passed away on September 2\1st. 
Mr. Trowbridge entered the service of the Company in 1883 as 


Continued on next page 
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Reproduced from an original Jay 
Hambidge drawing from the pic- 
ture collection of The Lincoln 
National Life Insurance Company 
Museum, “Lincoln's Farewell Ad- 
dress at Springfield, Illinois." 


RESPONSIBILITY 





Upon leaving Springfield for the nation's capi- 
tol, Lincoln humbly realized his tremendous re- 
sponsibility and said, "Il now leave . . . with a 
task before me greater than that which rested 


upon Washington.” 


So, life underwriters in their modern capacities 
as financial advisers to the masses must be able 
to say with Lincoln, “What | did, | did after a 


very full deliberation and under a solemn sense 


of responsibility." 


It is the aim of this Company to recognize 
constantly its own responsibilities, and to teach 
its representatives to recognize theirs. Thus can 
its field men build confidence, prestige, and a 


quality clientele. 


The Lincoln National 
Life Insurance Company 


Fort Wayne, Indiana 


Ty : 











MUTUAL LIFE INSURANCE CO., OF N. Y.,—Cont'd 


a clerk and celebrated his fiftieth anniversary with the Company 
in 1933. At the time of his death, he was the dean of the Com- 
pany’s official staff. With one exception he had served the Com 
pany longer than any other employee. 

Mr. Trowbridge was appointed Registrar in 1906 and became 
Assistant Secretary and Registrar on March 1, 1928 Due to his 
long service and because of the dispatch and precision with 
which he attended to the task of issuing the large number of 
policies which are daily written by the Company, he was highly 
respected, both in the Home Office and in the field. His passing 
has brought deep regret within Mutual Life ranks. 

Mr. E. Dixon Williams, Assistant Registrar, has been appointed 
Registrar to succeed Mr. Trowbridge. 


_ 


NATIONAL LIFE INSURANCE COMPANY, 
MONTPELIER, VT. 


Business Increases 


A sign pointing to recovery is reported in the experience of 
the National Life Insurance Company, which for the first eight 
months of 1935 sold 22 per cent more ordinary life insurance than 
during the same period last year. The sales for the eighth 
month were 16 per cent greater than for that month last year. 


Flanders a Director 


Ralph Edward Flanders of Springfield, Vt., president of the 
Jones & Lamson Machine Company and president of the American 
Society of Mechanical Engineers, was elected director on October 
15th of the National Life Insurance Company of Vermont for the 
unexpired term of Edwin B. Hamlin of Cleveland, Ohio, who died 
recently. 

Mr. Flanders is not only one of the best known mechanical en- 
gineers in the country but an economist whose sound views have 
brought him distinction. 


—_— —— 


NORTHWESTERN MUTUAL LIFE INSURANCE CO., 
MILWAUKEE, WIS. 


Single Premium Life and Endowment Policies 
Change of Policies to Fully Paid-Up 
Purchase of Life Annuities with Proceeds of Policies 
Life Annuities at Ages Not Listed 


The ability of conservatively managed life insurance companies 
to withstand the destructive forces of the most severe depression 
and deflation this country has ever experienced has, in a remark- 
able degree, directed the attention of persons having funds to 
invest towards the safety of life insurance assets. As a result of 
this there exists what may be called a flight of dollars in search 
of safety towards the doors of life insurance companies of demon- 
strated soundness and long experience with the problems created 
by depressions. The degree of confidence in sound life insurance 
management indicated by the desire of persons possessing surplus 
cash to entrust their funds to the care of life insurance companies 
is, of course, very gratifying but under present conditions a 
situation exists under which it has become difficult to find invest 
ments that are satisfactory both as to security and yield. The 
primary function of a life insurance company is the insurance of 
its beneficiaries against the financial consequences of the death of 
the insured. Single premium life and endowment policies have of 
course an insurance element varying from 20% to 70° of the face 
amount of the policy at the date of issue and thereafter decreas 
ing more or less rapidly towards zero. It is almost self-evident 
that those who are seeking for safety of their funds by the pur 
chase of Single Premium policies, and particularly sbort term 
endowments, are showing little interest in life insurance. Their 
chief interest is in finding a reliable custodian for their funds. 


Limitation of Single Premium Life and Endowment Issues 


On and after October Ist, 1935, and until further notice, Single 
Premium life and endowment policies will not be issued on any 
plan for which rates are not listed, nor for amounts which re- 
quire a single premium in excess of $40,000 inclusive of any single 
premium for insurance or annuity paid on the same life within 
one year. Such Single Premium policies will not be issued for 
delivery unless the required premium is collected with the applica- 
tion, or unless the Secretary’s Department is satisfied with the 
reasons submitted for an exception. 
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Change of Plan to Fully Paid-Up 


After placing a limitation on the issuance of Single Premium 
policies it follows that some limitation must also be placed on 
the existing practice of changing policies to Fully Paid-Up and 
to endowments shortly maturing. No change is contemplated in 
the practice of changing policies to lower premium and reserve 
plans. As to changes which involve a substantial increase in the 
policy reserve (other than conversions of term policies it is im- 
possible to furnish a definite rule applicable to all cases, but 
generally and for the present, changes from annual premium to 
single premium (i. e. to Fully Paid-Up), or change to an endow- 
ment plan shortly maturing will not be made where it appears 
that the object is to secure a safe investment for funds in hand 
of substantial amount. Agents should therefore avoid such pro- 
posals until they have first submitted the facts to the Actuarial 
Department and obtained the necessary figures. Generally such 
changes will be made only under exceptional and probably rare 
circumstances. 


Life Annuity Premiums Paid by A pplication of Policy Proceeds 


“The issuance of life annuities is therefore in effect limited to 
those purchased with ‘new money,’ that is, money not entitled to 
the benefits of the Option ‘C’ Settlement contained in Northwest- 
ern policies.” 


Life Annuities at Young Ages Not Listed in Doc. 1388 


The tabulation of premium rates for life annuities in the An- 
nuity Manual Doc. 1388 was limited to age 40 and above because 
it was not supposed that anyone would consider the purchase of 
a life annuity producing an annual yield of less than about 5%. 
Numerous requests for quotations at ages under 40 indicate that 
agents are soliciting annuity applications without regard to the 
rate of yield. In some cases for which rates have been requested 
the yield (percentage of purchase price payable annually) has 
been less than 4%. The Home Office believes that the issuance of 
single life annuity contracts at ages where the yield is under 
4%% may eventually result in misunderstanding. For this reason 
the Actuarial Department will, except under special circumstances, 
decline to quote rates at the young ages where the annual yield 
is less than 4%%, 1. e. less than M5 per annum for each $1000 
of purchase price. 


NORTHWESTERN NATIONAL LIFE INSURANCE CO., 
MINNEAPOLIS, MINN. 


September Business 


The Northwestern National Life reports the largest September 
and the largest third quarter sales of ordinary life insurance in 
its history with a total of $5,639,908 for the month and $15,871,803 
for the quarter ended September 30. Northwestern National 
marked its 50th Anniversary September 15. 

The Company's sales of all classes of business, including group, 
totalled $5,893,408 in September, compared with $3,985,362 in total 
business for September of last year. The best previous September 
for all types of business was in 1929, with a total of $5,418,345. 


Policy Loans Decline 


Repayments made by borrowers on policy loans for the three 
months ended September 30th were 42% above the same quarter 
last year, reducing outstanding policy loans to $9,339,782.11, a new 
low since 1931, acocrding to the third quarter report of North- 
western National Life Insurance Company of Minneapolis. 


Cash surrenders for the first nine months of 1935 showed a re- 
duction of 25% as compared to the corresponding period of 1934, 
and the lapse ratio continued its steady decline, the report stated. 

Policy loan repayments for the quarter ended September 30th 
were $124,699.31, as compared with $87,868.79 for the third quarter 
of 1934: for the twelve months ended September 30, 1935 they 
totalled $484,196.21, compared with $315,784.26 in the preceding 
twelve months. 

The number of individual borrowers showed a reduction from 
31,410 a year ago, to 30,050 as of September 30th this year; average 
size of policy loans increased in the same period from $303.29 to 
$310.81, the report showed. 














Moving Ahead! 


With conditions everywhere improv- 
ing, Atlantic field men are profiting in 
all parts of our territory. Our paid 
business this year shows a substantial 
increase over 1934, with larger gains 
anticipated in the months ahead. 
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Atlantic offers its representatives all 
the tools with which to write business 
and a line of modern policy contracts 
that fit all needs and are offered at 
low guaranteed cost. 


4 
Atlantic Life 


Insurance Company 
Richmond, Virginia 


ANGUS O. SWINK WILLIAM H. HARRISON 
President Vice Pres. & Supt. of Agencies 
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PACIFIC MUTUAL LIFE INSURANCE COMPANY, 
LOS ANGELES, CALIF. 


Notable Business Increase 

New Life Insurance placed and paid for by the Pacific Mutual 
in the month of August was 148% of that for the same month last 
year. For the first eight months of 1935, the Company’s new busi- 
ness totals 115% of that placed in the same period of 1934. Taking 
the twelve months ending August 31, the showing in new Life 
coverage placed and paid for is 113% of the transactions for the 
previous like period. 

The favorable condition of the Company’s investment portfolio 
was revealed by a recent valuation of its securities account total- 
ing in excess of $56,000,000, which showed a market value in excess 
of book value. 

Pacific Mutual’s performance on mortgage loans is similarly 
satisfactory, with current delinquent interest less than the De- 
cember 31, 1934 figure. Real estate sold during 1935 to date has 
shown a profit over book value. 


PILOT LIFE INSURANCE COMPANY, 
GREENSBORO, N. C. 


September Business Better 


The company announces that the gain of insurance in force 
through the month of September is 141% ahead of the gain at 
the close of the third quarter of last year. Business in September 
is stated to be 33% ahead of last September, and the first nine 
months 9%. The company reports that the loss of business during 
the entire depression is almost made up at the present time, and 
that very probably will close next month with a new high of 
insurance in force. 
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PRUDENTIAL INSURANCE COMPANY, 
NEWARK, N. J. 


Celebrates Sixtieth Anniversary 


The sixtieth anniversary of the Prudential Insurance Company 
of America was observed with a reception October 15th in the 
home office at which Edward D. Duffield, president, received 
nearly five hundred guests. 

Numbered among those who attended were leaders in the pro- 
fessional, business, clerical and political life of the metropolitan 
district and all sections of New Jersey. 


Wurfel Elected Vice-President 


The Prudential Insurance Company announced October 15th the 
election of Lester E. Wurfel as vice-president, to succeed Archi- 
bald M. Woodruff, recently retired. He will be in charge of the 
mortgage loan activities of the Prudential.” 

Mr. Wurfel has been with the Prudential since November, 1906, 
when he was enrolled as a clerk in the Actuarial Department. 
He served as a clerk until 1916 in both the Actuarial and Policy 
Departments, in the meantime having attended New Jersey Law 
School after working hours and acquiring his degree. During 
the latter years of his activity in the Policy Department he was 
the attorney in charge of assignments. 

In 1916, Mr. Wurfel was transferred to the Law Department as 
a member of the legal staff, later serving two years as super- 
visor in the Mortgage Department. He was assistant secretary for 
five years and served as second vice-president during the past 
five years. The new vice-president of the Prudential has been a 
member of the Bar for twenty years. He acquired his early de- 
sire for the law through six years of clerkship, before entering 
the Prudential’s employ, in the offices of Nicholas C. J. English, 


Home Office Promotion 


On October 18th the Prudential Insurance Company of America 
announced the promotion of Leslie D. Tasney to the office of 
Assistant Secretary in charge of the Group Insurance Department. 

The new assistant secretary began his career with the Pru- 
dential as an agent in the field on February 6, 1922, and on June 
23, 1924, was transferred to the home office as a clerk in Division 
J. On March 2, 1925, he was advanced to special clerk and became 
assistant manager of Division O on January 3, 1927. On December 
3, 1928, he was appointed manager of Group Insurance Records, 
advancing to Supervisor of Group Insurance on January 1, of 
this year. 


PYRAMID LIFE INSURANCE COMPANY, 
LITTLE ROCK, ARK. 


Bond Purchase 


The company informs us that it recently purchased $360,000 
face value 4% American Security Company bonds for $200,000, and 
that other parties purchased the remainder of the issue ef $460.,- 
000 for $50,000. It is our understanding that the assets of the 
American Building & Loan Association, which was in receivership, 
were sold to the newly organized American Security Cempany 
with offices in the Pyramid Life Building. 

The American Security Company bonds are secured by all of 
that company’s assets, which are composed of first mertgage real 
estate notes and real estate owned and they come prier te ether 
obligations. The only other obligation of the company is the 
capital stock. The Pyramid Life states that the assets ef the 
American Security were appraised by the Pyramid Life Insur- 
ance Company and the other purchasers of the remainder ef the 


then Prosecutor of Union County. 





bonds as well as by 


independent appraisers employed by the 
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parties concerned. Three officers of the Pyramid Life Insurance 
Company serve as directors on the Board of the American Security 
Company, but its managing head, Mr. Greely Watson, has no 
interest or connection with the Pyramid Life Insurance Company, 
but he has been engaged for many years in real estate and 
building and loan appraisals and liquidations. 

The bends of the American Security Company purchased by the 
Pyramid Life are carried on the latter’s books at the purchase 
price and the company states that a substantial number of these 
bonds have been liquidated to date. The transaction was presented 
to and approved by the Insurance Commissioner of Arkansas be- 
fore being consummated. 


—— —_ -. 


RELIANCE LIFE INSURANCE COMPANY, 
PITTSBURGH, PA. 


22% Gain Reported 


The report of the Reliance Life Insurance Company for the 
first nine months of this year shows 17,649 new life insurance 
policies placed in force totaling $35,192,632. This is a gain of 
2,445 pelicies and 22% in amount compared with the same period 
of 1934. Accident and health insurance increased 19% in the 
same period. 

New life insurance paid for in September amounted to $3,966,379, 
a gain of 17.6% compared with September, 1934. 


ROYAL NEIGHBORS OF AMERICA, 
ROCK ISLAND, ILL. 


American Experience 4% Table Adopted 


A special meeting of the Eighteenth Supreme Camp of the 
Royal Neighbors of America convened September 23, 1935 for the 
purpose of considering and enacting certain amendments to the 
By-laws of the Society. 

There were two main reasons for calling the Special Session of 
the Supreme Camp relating to the future administration of the 
insurance business of the Society. 

1. To determine on what mortality table and interest assump- 
tion future contracts should be issued. 

2. To determine on what conditions members holding the re- 
newable term plan Certificates could be transferred and granted 
Whole Life Certificates on the level rate legal reserve plan. 

The Delegates elected by the membership to the Supreme Camp 
at the special meeting by unanimous vote of two hundred and 
sixty-twe enacted By-laws which comply with the laws of all 
states in which it does business, and with the requirements of 
the Insurance Departments of such States. 


Society's Announcement Reproduced 


AMERICAN EXPERIENCE 4 PER CENT TABLE 
ADOPTED FOR NEW BUSINESS EFFECTIVE NOV. 1, 1935 
“From and after November 1, 1935 all new business will be 

written by the Royal Neighbors of America on the American 
Experience 4 per cent Table of insurance rates on either the 
Whole Life Payment or the Twenty-Year Payment Plan without 
a dissenting vote of the Delegates constituting the Special Meet- 
ing of the Supreme Camp. 

“The majority of Fraternal Societies are already writing new 
business on the American Experience 4 per cent basis, and a 
number of such Societies have made this change during the past 
two or three years. After taking these facts into consideration it 
was deemed advisable by the Delegates constituting the Supreme 
Cump to adopt this Table as the basis of rates for new business 
after November 1, 1935. 

“The American Experience Table of Mortality and the interest 
rate of 4 per cent are recognized by eminent Actuaries and In- 
surance Departments to be thoroughly conservative and a safe 
standard for insurance on standard lives. 


BENEFIT CERTIFICATES HELD BY MEMBERS DATED 
AFTER SEPTEMBER 1, 1919 ARE NOT AFFECTED 


“The adoption of the American Experience Table of Mortality 
as the basis for future insurance contracts does not mean that 
present certificates in force written on the Royal Neighbor Mor- 


Continued on next page 
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AGENCY 
OPPORTUNITIES 


The AMICABLE Life has a number of agency 
openings in its territory—the states of Texas, 
New Mexico and Louisiana. Very liberal 
contracts. 


Age Limits—one day to 68 years 


Full Second Year Values—Loan Value 
end first year 


Disability and Double Indemnity 
Profit Sharing Benefits 


If interested, address the Company direct 


AMICABLE 


LIFE INSURANCE COMPANY 
WACO, TEXAS 





























ROYAL NEIGHBORS OF AMERICA—Continued 


tality Table after September 1, 1919, and on the National Fra- 
ternal Congress Table written on and after July 1, 1921 are not 
on a perfectly sound basis. The calculations of the actuaries based 
on the Society’s experience since 1919 show that such certificates 
have maintained the required reserves to mature all future benefits 
with a strong margin of safety. 

“Such certificates are on a legal reserve basis and are supported 
by the full reserves as required by the laws of the various states 
and the requirements of insurance departments. 


LIBERAL CREDITS GRANTED TO MEMBERS ADMITTED 
TO SOCIETY BEFORE SEPTEMBER 1, 1919 

“Under the new By-laws unanimously adopted at the special 
meeting of the Supreme Camp members whose certificates were 
issued from the beginning and prior to September 1, 1919, which 
were still on the old assessment plan and not on a legal reserve 
basis are given advantages of individual credits which they did 
not have under the old By-laws. 

“Under the new By-laws such members will be given the 
privilege of converting their Certificates to a Reserve Plan under 
one of several options to be selected by the member with due 
allowance for individual credits from the accumulation in the 
Original Benefit Plan Contingent Fund. 

“All such conversions, however, will be voluntary on the part 
of the member. No original plan member will be compelled to 
convert his or her certificate to one requiring a higher assessment 
rate if he or she does not desire to do so. 

“In order that members may fully understand the plan adopted 
by the Supreme Camp delegates, and also that they may know 
exactly how members will be benefited by the credits that have 
been allotted to members admitted before September 1, 1919, it is 
the plan of the Executive Council to have the Society’s own Depu- 
ties, most of whom are personally acquainted with the members, 
call upon members whose Certificates were issued before Sep- 
tember 1, 1919 to fully explain the options that are available to 
them, that they may take advantage of the same if they wish to 
do so. This will give the member the opportunity and privilege 
of selecting the option that will be to the best advantage of the 





member and his or her beneficiary, but any such conversions 
that are made will be voluntary on the part of the member. 

“The action taken by the 1929 Supreme Camp placed all mem- 
bers whose Certificates were issued before September 1, 1919 on 
the accumulation or renewable term basis whereby each member 
is required to pay the cost of the insurance from year to year. 
At that Supreme Camp the Original Benefit Plan Contingent Fund 
was established for the benefit of those members. Provision was 
made by that Supreme Camp that the deficiencies in the rates 
contributed by such members should be made up from this Fund 
as they occurred from year to year. No specific provision for 
individual interests or credits of members in the Contingent Re- 
serve Fund was included in the By-laws in force prior to October 
1, 1935. The nev law adopted at the Special Meeting of the Su- 
preme Camp sets aside individual credit allotments for the benefit 
of all Original Benefit Plan members admitted to the Society prior 
to September 1, 1919. Under the old law these members could not 
transfer to a level rate legal reserve plan of insurance with the 
benefit of any credits in the Contingent Reserve Fund. 

“The Fund set aside as a Contingent Reserve for these mem- 
bers was being drawn upon heavily to make up the deficiencies 
in the assessments paid by some of these members in the higher 
ages, whose rates are not equal to the yearly cost of the insur- 
ance. If continued for only a few years longer this practice would 
have resulted in the exhaustion of the Contingent Reserve Fund. 
The new By-laws adopted at the Special Meeting of the Supreme 
Camp accomplish this purpose by allotting individual reserve 
credits from the Original Benefit Plan Contingent Fund to all 
members admitted to the Society before September 1, 1919. Under 
the new By-laws those members who joined the Society before it 
started to issue legal rate Certificates will meet their own cost 
of protection effective October 1, 1935, and the members in that 
group who convert their Certificates under one of the options 
available to them will contribute enough to cover the cost of the 
insurance and to maintain the required reserves on their Cer- 
tificates from year to year. 


OPTIONS OF CONVERSION 
“For the benefit of the membership the following explanation 
of the conversion options that are available to Original Plan 
members admitted to the Society before September 1, 1919 is given: 


REDUCED ASSESSMENT RATE 

“OPTION No. 1. The member may exchange his or her Cer- 
tificate for a new Certificate on the Whole Life or Twenty-Year 
Payment Reserve Plan for the same of insurance without a medical 
examination, after November 1, 1935, at a new rate less than the 
attained age rate. If such a conversion is made the reserve credit 
allotted to the Original Plan Certificate will be used to allow 
the member the reduced rate less than the attained age rate. 


REDUCED AMOUNT OF CERTIFICATE AND 
ASSESSMENT RATE 

“OPTION No. 2. A member may exchange his or her Original 
Plan Certificate for a new Certificate on the new Whole Life or 
Twenty-Year Payment Plan, after November 1, 1935, for any 
amount of insurance less than the Original Plan Certificate with 
full credit for the individual credit reserve allotment to allow 
the member a new rate at less than the attained age rate and 
to have a Certificate already in force for a number of years 
represented by the difference in the age given and the attained 
age. 


EXTENDED TERM—PAID-UP AND SEVENTY YEAR 
DISABILITY BENEFITS 
“If the new Certificate under either Option No. 1 or Option 
No. 2, outlined above, is dated back three years or more Paid-Up 
or Extended Insurance and Seventy-Year Old Age Disability Bene- 
fits will be immediately available. 


REDUCED CERTIFICATE AT SAME RATE 

“OPTION No. 3. A member may exchange his or her Certificate 
after November 1, 1935 for a definite reduced amount of Whole 
Life Insurance, the amount of the new Certificate being what the 
present rate which the member is now paying will purchase with 
due allowance for the credit allotted to the Original Benefit Plan 
Certificate and continue paying the same assessment rate. If such 
an exchange is made Paid-Up or Extended Term Insurance will 
be available after paying for one full year at the present rate for 
the reduced amount of insurance. Seventy-Year Old Age Disability 


Continued on page 482 
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ROYAL NEIGHBORS OF AMERICA—Continued 


Benefits will also be available to any disabled member who has 
reached the age of seventy years, if such an exchange is made 
and the member continues paying assessments for one full year 
at the present rate for the reduced amount of insurance. 

“A careful study of the conversion options should convince any 
member that every available credit and advantage has been given 
to members of the Society holding Original Benefit Plan Cer- 
tificates issued before September 1, 1919. 


PLANS APPROVED BY STATE INSURANCE DEPARTMENTS 

“The new plan proposed by the Executive Council to the Su- 
preme Camp, as worked out by the Society’s Actuary, Mr. R. D. 
Taylor, was analyzed and approved by the Insurance Department 
of Illinois prior to the convening of the Special Session of the 
Supreme Camp. It has also been approved by the Insurance De- 
partments of several other States.” 





ROYAL UNION LIFE INSURANCE COMPANY, 
DES MOINES, IOWA 
Receivership to be Closed 
The final report of the Receiver of this company, L. A. Andrews, 
dealing with the receivership from the beginning until August 31, 
1935, is on file in the office of the Clerk of the United States 
District Court of the Southern District of Iowa at Des Moines, 
Iowa. The final hearing will be held October 26, 1935 at ten 
o’clock A.M. to act upon application of the Receiver for authority 
to pay a final dividend of 9.244% on the claims of general creditors 
and the general claims of dissenting policyholders and for the 
Receiver’s discharge. 
STATE LIFE INSURANCE COMPANY, 
INDIANAPOLIS, IND. 
California Agency Gains 
The California Agency of the State Life of Indiana went on 
record in September with a 50% increase in new business over 
September of 1934. Production for the year is showing a consistent 
50% increase over last year’s production for the same period, Cali- 





fornia Manager Arthur J. Hill reports. California has led the 
United States in 11 out of the past 12 months. 





STATE MUTUAL LIFE ASSURANCE COMPANY, 
WORCESTER, MASS. 
General Agents Meet 

A group of State Mutual General Agents, who operate in urban 
centers almost exclusively, held a round table discussion at the 
Home Office in Worcester on October 28 and 29. This was the 
first of a number of such regional meetings which will be held by 
different agencies of the Company. 

The agencies represented are among the largest in the Company's 
territory, and the discussions will center around development 
problems peculiar to this type of agency set-up. General Agents 
attending will outline plans in use in their offices which presage 
further development, and analyze the problems presented under 
such a program. 


TRINITY BOND INVESTMENT CORPORATION, 
FORT WORTH, TEXAS 
Financial Statement—July 31, 1935 
The management of this corporation has furnished the follow- 


ing balance sheet listing its holdings and obligations: 


Assets 
i ett dns cece nekesaedbes sehen oe'ss 4,671.72 
re CD \sniccee codes 600s bebe beseeses 255,011.52 
Stock purchase contracts payable during next 18 
months—all considered good and collectible. 
PD GED «Sac ccdececsoccecseseseseseséccese 16,890.41 
Sy GEE «cb cceeecceccscocsocec $2,008.94 
Returned checks considered good 1,558.91 
Trinity Life Insurance Co. (paid dur- 
ey es EE «wb 0665) 600000 cen 13,322.56 
Due from subscribers—collateral bonds ............. 103,591.06 
Subscriptions payable in installments covering pur- 
chase of Convertible Collateral Trust Bonds 
issued by the Corporation—all due in course of 18 
months. Bonds not deliverable until subscription 
paid in full. 
AOCrGed MMterest FOCSIVRBTS .ccccccecccccccesccccccces 370.87 
Dw Mt. Bidcaknenanetoereséeoneeeescesosdees 11,493.61 
Option warrants--electric bond and 
Dt. <ithecicogueunduasduceenedeve $8,367.24 
Continental Southland Savings and 
Loan Ass'n, Dallas, Texas......... 3,126.37 
OUD TE’ cicccccoennnnd'ees¥eee0eecedeesees cect. 15,205.90 
1 U. S. Treasury Certificate 27%.%.... $505.90 
1 Cattle County Road Bond, Series 
Ma” Ge ne cnet abe saunas decaseoaec 1,000.00 
7 Young County (Texas) Bridge War- 
rants, Series 1932, 6% ..........«.+:. 7,000.00 
2 Young County (Texas) Courthouse 
Refunding Bonds, Series of 1932, 
DD atadseccdatestengseeesneecdene 1,800.00 
5 First Mortgage Serial Sinking Fund 
Gold Bonds, Aviation Bldg. Corp., 
Fort Worth, Texas, 6% ........... 4,900.00 
State of Texas, County and School District Warrants 6,208.71 
All considered good and collectible. 
Stock Gulf States Security Life Insurance Co., 
I i Ae kl pee ede eees eee 357,722.80 
Represents cost of Capital Stock acquired during 
June and July, 1935. 
Stock Commercial Standard Insurance Co., Fort 
SOs HD inc cdénccesebeeoe ssc ensBoccdedecoetbcoecs 805,579.62 


Cost of 39,219 shares of Capital Stock out of total 
authorized 40,000 shares. 
Stock Trinity Life Insurance Co., Fort Worth, Texas 
Under date of June 24, 1935, business of Trinity 
Life reinsured by Gulf States Security and 
liquidation of Trinity Life was voted. The above 
amount represents balance of original investment 
in Trinity Life, and liquidated during August for 


44,313.67 


$44,270.00. 
Ree. GH TURE BEUOROD cccccscccececcccecensctoceseecs 4,312.00 
All considered good and amply secured. 
Other TAORD ccccccceccccccsccccedsccccccevcccccccccecs 145,637.48 


Trinity Life Building Corp., cash ad- 
vances for Bond retirements and 
DEES. ccavébdete becbedetions oceecs 


Pr 


Au 
Fu 
De 


Ni 


Ce 


C 


Re 








urban 
it the 
is the 
Pld by 


pany's 
pment 
iZents 
resa ge 
under 


N, 


pllow- 


671.72 


011.52 


890.41 


991.06 


370.87 
$93.61 


208.7 1 


(22.80 


579.62 


513.67 


12.00 


37.48 


November 1, 1935 


BEST’S INSURANCE NEWS (Life Edition) 483 





—_—— 








Mr. F. F. Florence, collateral loan 








a ee GED Sdxbbet deste coécns 30,000.00 
Amply secured by collateral. 
Other sundry collateral loans amply 
tt Piet esiadeeeeditech~eheoere 859.18 
i Ce Ce ME «46 Vscccceceweneseeeets ese 60,800.42 
Represents foreclosed value of 4 residences in Fort 
Worth and Dallas, Texas, 10 apartment brick 
apartment house in Fort Worth, and 137 acre 
farm in Parker County, Texas. All properties 
are revenue producing and are carrying them- 
selves, 
Automobiles—Depreciated Value .........ceeccesccees $6,059.94 
Furniture and Fixtures—Depreciated Value ......... 7,521.56 
i Ge sve ccues 6a6666 6UC6cetcebeseccoseses 108,429.35 
Unamortized Stock Bonus ........... $61,827.78 
Stock Bonus attaching to Bonds to 
be charged off over life of Bonds. 
Unamortized Bond Commissions..... 46,601.57 
Commissions on collateral Bond 
sales to be amortized over life of 
Bonds. 
EE SED 6 6dbb965 6 000500 605660066066 c besser $1,953,820.64 
Liabilities 
EE $117,040.00 
Republic National Bank & Trust Co. 
Sees GD SNEED =ccccccccscccocces $25,040.00 
Republic National Bank & Trust Co. 
St DEED Ba bedéondesec<'coescece 67,000.00 
Republic National Bank & Trust Co. 
Payable $5,000 monthly ........... 25,000.00 
re DD a cccccecedcccooecsevedeses 1,337.97 
Automobile Monthly Payments ...... $761.38 
Electric Ice Boxes for Apartment 
SOCOM «ce cevcssccccseceres 576.59 
Accounts Payable—Sundry .....ccccccccccsessscesecs 179.07 
Dividends Declared and Payable Quarterly........... 21,249.67 
Accrued Interest Payable—Collateral Bonds......... 4,321.39 
Deferred Commission AccountS .........cceeeceseeees 62,570.85 
Payable if, as and when subscription paid to Corpo- 
ration. 
Due on Stock Purchase Commitments............... 77,193.28 
Amount payable for stock to be delivered under 
Stock Purchase Agreements, payable as and when 
finances of Corporation permit. Open Account. 
Convertible Collateral Trust Bonds Outstanding..... 180,650.00 
Authorized Issue $500,000.00, issued in denomina- 
tions of $100, $250, $500, and $1,000, dated May 
15, 1935, due May 15, 1943, interest rate 4% pay- 
able semi-annually May 15th and Nov. 15th. 
Secured by Trust Agreement approved by Bank- 
ing Dept. of Texas, whereby United Trust and 
Investment Co. of Fort Worth, Texas is Trustee 
and holds as collateral for such issue 11,250 shares 
of Capital Stock of Commercial Standard Insur- 
ance Co. as collateral. Bond is convertible into 
Capital Stock of Corporation at option of holder. 
Convertible Collateral Trust Bonds Subscribed....... 133,450.00 
Subscriptions for Collateral Bonds on installment 
plan—Contra account on asset side. 
Mortgages Payable on Property Owned in Fee....... 37,000.00 
EL ee a 238,061.38 
For Bond Retirement................ $65,450.13 
For cost of Stock deliverable under 
CEE =wencccnceseecoscedeses 172,611.25 
Ee oP a 925,000.00 
Authorized 100,000 shares No Par value all issued 
and outstanding. 
EE a ee ee ee nD eee 155,767.03 
OD AED ccccccccectccecceccevcesececeece $1,953,820.64 


UNION CENTRAL LIFE INSURANCE COMPANY, 
CINCINNATI, OHIO 
Greenbrier Convention A Success 


More than four hundred agents, managers, assistant managers, 
members of the Home Office staff and wives, attended the second 





annual $250,000 Club Convention at the Greenbrier, White Sulphur 
Springs, West Virginia, Sept. 16-18. It was a meeting which 
brought forth enthusiastic commendation, not only from the men 
actively engaged in selling life insurance, but their wives and 
families as well. 
VICTORY LIFE INSURANCE COMPANY, 
TOPEKA, KAN. 


Correction Notice 

In the past our Life Report has carried a paragraph “Dividends 
to Stockholders :—1922, cash none; 1923, cash none; 1924, cash 
20%; 1925, cash 28%; 1926, cash 2314%; 1927, paid original stock- 
holders for earnings 15.8%; 1928, cash 23%; 1929-1931, none; 1932, 
cash 63%%; 1933, cash 21/10%”. The company has informed us 
that this is not an accurate description of the disbursements made 
as it has never paid any cash dividends on its stock at any time. 
The company explains that under its plan of organization about a 
dozen individuals paid into the company $150,000 and all of the 
stock of the company was issued to them under a trusteeship. 
This amount involved a payment of $100,000 on capital and $50,000 
to the surplus fund of the company. These individuals were 
termed “original subscribers” and under the trust agreement the 
stock was to be sold to policyholders, the payment for the stock 
to be made out of dividends declared on their policies. Out of the 
dividends declared the “original subscribers” were to receive 
$150,000, the amount which they paid into the company, and 6% 
interest on the unpaid balances from time to time until the 
original subscribers had been fully reimbursed. In addition thereto, 
there was an agreement between the original subscribers and the 
General Agent of the company, under which he agreed to pay 
them certain renewal commissions over a period of years. He in 
turn authorized the Victory Life Insurance Company to charge 
his commission account with the commissions due the original 
subscribers from time to time and the Victory Life made payment 
of these commissions to the original subscribers direct. Because 
of this the item in the financial statement of the company ‘“Divi- 
dends Paid to Stockholders’ was changed “Commissions Paid to 
Original Subscribers’”’. 

The Victory Life had disposed of all of its Stock with Policies in 
1926, but in the year 1932 it consolidated with the Cosmopolitarm 
Life Insurance Company of Topeka, which company had some out- 
standing contracts on the Stock with Policy basis and the Victory 
Life assumed such contracts for completion. Consequently this 
item has appeared in the company’s statement for the past few 
years. The amount paid to the original subscribers should be 
described as, ‘“‘Commissions and Interest Paid to Original Sub- 
scribers”, in accordance with the foregoing explanation. 

The General Agent agreed to pay the “Original Subscribers”, 
renewal commissions of 5% for a period of four years on all 
stock-with-policy contracts issued by the Company. 

All such renewals have been paid in full excepting on a few 
contracts taken over from the Cosmopolitan Life. 





WEST COAST LIFE INSURANCE COMPANY, 
SAN FRANCISCO, CAL. 


Report of Examination Reviewed 

This company was examined (Convention) as of December 31, 
1934 by the Insurance Departments of the states of California, 
Montana, Oregon, Texas and Washington. Through various 
changes and adjustments in the statement, explained hereafter, 
assets were increased in the statement filed by the company and 
reported in our Life volume from $21,136,637 to $21,176,823 and 
surplus from $406,652 to $407,981; income was increased by $375,000, 
this being the amount of the capital reduction of the company 
during the year 1934; disbursements were verified by the examiners 
at $5,837,871, which item was reported by the company. 

The report of the examiners, which was in general favorable to 
the company, is reproduced hereafter in its essential parts. 


Foreign Business 

“The Company transacts business in the Hawaiian and Philip- 
pine Islands and in China (coast territory). The foreign business 
is mostly on high premium forms with additional charges as a 
provision for the higher mortality expected in the Tropics and 
additional expense for operation abroad. The following statistics 
were compiled from the Company’s records for the year 1934 cov- 
ering foreign and domestic business. 


Continued on nezt page 
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WEST COAST LIFE INSURANCE CO.—Continued 














Ins. in Force *Premium Average Percent to Total 
Dec. 31,1934 Income Premium Ins.in Premium 
Amount 1934 Per M Force Income 
Foreign Business 
Hawaii $4,444,070 $143,679.41 32.33 3.9 3.8 
o> ae Seonebe 16,897,774 961,000.98 56.28 15.1 25.3 
China ; 9,031,473 407,853.20 45.16 8.8 10.7 
Total $30,373,317 $1,512,533.59 49.79 27.8 39.8 
Domestic 
Business.. 81,929,291 2,290,573.97 27.96 72.2 60.2 
Total .... $112,302,608 $3,803,107.56 33.86 100.0% 100.0% 


* Reinsurance not deducted. Accident and disability, premiums 
and dividends applied to purchase paid up additions not included. 


“The Company maintains a large branch office in Manila. Because 
of distance, this branch is almost a miniature home office, handling 
locally policy loans, cash surrender values, claims and the issuance 
of temporary policies. The temporary policies automatically expire 
at the end of four months, a definitive policy from the home office 
being substituted therefor, if the papers are finally approved by 
the underwriting department in the home office. 

“As regards the business in force on the Chinese Coast, approxi- 
mately 94% is on the lives of Caucasians. In the Philippines, 
however, the reverse is the case, over 90% of the business in that 
territory being upon the lives of Filipinos. 

“The Company’s trans-Pacific business in the Philippine Islands, 
on the Chinese Coast and in Hawaii appears to be conducted in a 
skillful manner and the results experienced have been satisfactory. 

“About 15% of the Philippine business is on ‘definite bonus’ 
policies, which are still being issued in that territory, though with- 
drawn from the mainland agencies in 1919. On these policies a 
specified sum is set aside out of each renewal premium and placed 
in a ‘definite bonus’ fund on which interest is allowed at 344%; 
at the end of each five year period, the fund is distributed pro 
rata among those policyholders who have continued to pay pre- 
miums. The contributions of those who die or lapse during the 
period go to the survivors. The Company's calculations and method 
of distribution on this fund were reviewed and found to be satis- 
factory. 


Assets 
Real Estate Owned, $2,166,865.16 


“Real estate owned is situated as follows: 
Number Book Value 


Home Office Building, S.F. .............. 1 $822,560.00 
California, farm & acreage .............. 26 491,118.59 
California, city property ................. 13 677,205.13 
Texas, college property ......ccccccsccess 1 18,892.00 
Se, Ge ED céccectcccécssecocece 3 44,353.26 
Ps St Pn cechobcesbecoensoece 10 41,222.02 
Washington, city property ............... 3 23,814.04 
Washington, farm property .............. 1 1,873.90 
ee, GE GOTED oc cccccccccccccevcces 2 13,793.89 
Se Geer GREET cccccccnscccevccsics 2 8,470.95 
Philippine Islands, rancho .............. 2 23,561.38 

ED Seoncee eds etheusaneesses cestode 64 $2,166,865.16 


Comment follows on a number of the larger real estate items. 


Home Office Building 


“The Home Office Building is a fourteen story structure located 
at the corner of Second and Market Streets, San Francisco, Cali- 
fornia. It was acquired by purchase on April 2, 1920, at a cost of 
$645,919.85. In 1922 substantial additions and betterments were 
made, increasing the book value accordingly, and shortly after 
their completion the building was appraised by a representative 
of the Insurance Division of the State of California at $832,000.00 
which was $59,763.69 more than the total cost price. This appre- 
ciation was thereupon capitalized by the Company; in 1925 a 
depreciation allowance of $9,440.00 was written off, leaving a net 
book value of $822,560.00, the present figure. The building is ap- 





——__— 


proximately 82% occupied, the Company’s occupancy covers 44% 
of the total rentable area; and the Company charges itself with 
home office rent on a basis comparable with rentals paid by other 
tenants. 

“The net yield on the building during 1933 after taxes, was 4.5% 
and in 1934 3.9%. The property is strategically located with 
respect to the approaches to the bay bridge now under construction 
between San Francisco and Oakland. 

“In view of the net earnings of the property, we have allowed 
it as an admitted asset for its present book value, but recommend 
that the Company immediately establish and maintain a regular 
depreciation reserve by current charges against earnings. 


Temple Emanuel, Book Value, $166,671.97 

“This property is the largest item included in the classification 
‘California, city property.’ A loan was made April 20, 1931 for 
$163,000.00 for a period of 20 years with interest at the rate of 
7% per annum, payable monthly. The loan was secured by a 
deed of trust on a tract of land improved with a synagogue 
building, located near the intersection of Western Avenue and 
Wilshire Boulevard, Los Angeles, California. The files indicate 
that there was an agreement whereby life insurance in the sum 
of $163,000.00 was written by the Company on members of the 
congregation of this synagogue, the premiums to be paid by the 
synagogue as additional collateral to the loan. 

“The property was originally mortgaged for $140,000.00, the mort- 
gage being held by a bank in Los Angeles, which discounted it 
for $10,000.00 when receiving payment from the proceeds of the 
above loan. The mortgage held by the bank was collaterally 
secured by the personal guaranty of the trustees of the Temple, 
so that the release of that mortgage released the trustees of their 
personal obligations. Shortly after the loan was made, the con- 
gregation abandoned the Temple and consolidated with another 
church in Los Angeles, after having paid five months’ interest. 
The Company foreclosed the loan and acquired title to the prop- 
erty on May 20, 1932, thirteen months after the loan was made. 

“We believe that the officers responsible for making this loan 
are subject to severe criticism by reason of the size of the loan, 
the nature of the property, and the fact that a complete investiga- 
tion was not made, which would have disclosed the discounting 
of the former mortgage. 

“The present book value of this property is $166,671.97 and 
while the Company has an appraisal of the Division of Insurance 
which would justify this book value, before the property can be 
placed upon an earning basis a large amount of money must be 
expended for alterations and repairs, and it is considered doubtful 
as to whether this property could be sold, in its present condition, 
for a price near the Company’s present investment. An inspection 
report of the building shows considerable deterioration. Since 
the Company has acquired title to the property the county assessor 
has placed an assessed value on the same of $65,800.00. Since 
acquisition, the Company has expended the sum of $13,662.08 on 
the property with no receipts. Several offers have been made for 
the purchase of the property, one approximating $100,000.00. This 
is one of several cases involving the making of investments in 
connection with the issuance of life insurance which have turned 
out unsatisfactorily to the Company. 


Hebern Code Building 


“The Hebern Code Building is carried at a book value of $146,- 
3038.17. It is located at a 200 x 100 foot lot in Oakland, California. 
The property was acquired by foreclosure on June 2, 1933. The 
earnings for the last half of 1933 were $2,146.12 and for 1934 were 
$5,933.34. An appraisal by the Division of Insurance on May 15, 
1933 showed a value of $270,000.00 for this property. 

“A review of the records covering real estate owned shows that 
during the year 1934 the Company sold four parcels having a book 
value of $68,514.63 and acquired nine parcels having a book value 
of $85,060.64. The total net earnings from the operation of the 
sixty-four parcels owned during the year 1934 amount to $24,785.06. 
The Home Office Building shows an earning of $32,111.81, the 
Hebern Code Building in Oakland an earning of $5,933.34, and four 
farm properties earned $8,390.05. A few of the remaining properties 
show small earnings and the balance of the properties show 4 
decided loss. 
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“The small net return together with appraisals in the files 
indicate an eventual loss in this account. As we have no means 
of determining the exact future loss in this account a contingency 
reserve of $300,000.00 is set up under liabilities, to apply against 
real estate and mortgage loans. 

“Twenty-three parcels of real estate owned, other than the 
home office building, were acquired prior to December 31, 1929 and 
have a book value of $395,444.59. Section 415 Chapter I of the 
Civil Code of the State of California states in part ‘... all such 
real estate . .. acquired, which is not requisite for the accom- 
modation of such corporation in the transaction of its business, 
must be sold and disposed of within five years after such corpo- 
ration acquired title to same.’ Owing to past economic conditions, 
the Company is not to be censured for failure to dispose of this 
property but as future conditions warrant the Company should 
make every effort to dispose of its property. 


Deeds of Trust and Mortgage Loans on Real Estate, $6,996,544.36 
“This item consists of 428 loans located in the following states: 





2—Arizona, city loans ......... $131,661.26 
145—California, city loans ....... 2,622 ,024.62 
7—California, farm loans ...... 2.819,625.29 
1—Idaho, city loans ........... 16,121.36 
6—Nevada, city loans ......... 40,006.51 
1—Nevada, farm loan ......... 16,000.00 
128—Oregon, city loans .......... 262,399.32 
22—Oregon, farm loans ........ 27,576.44 
37—Texas, city loans ........... 874,782.17 
11—Texas, farm loans .......... 38,550.00 


2—Utah, city loans ............ 62,509.15 
6—Washington, city loans ..... 85, 288,24 


—_——_ >» _ 


428 $6,996,544.36 


“Past due interest in the amount of $187,628.98 and accrued in- 
terest of $30,815.18 has been allowed as a non-ledger asset. The 
Company has omitted from its statement approximately $150,000.00 
past due and accrued interest on loans upon which no interest 
payments were made during 1934 and your examiners have like- 
wise followed this conservative practice. 

“There are on deposit with the Insurance Commissioner of the 
State of California, under Section 634 of the Political Code, three 
assigned mortgages totaling $986,000.00. Ail loans in force were 
examined as to the presence of the note and mortgage or deed of 
trust, the execution thereof, the presence of attorney’s opinion or 
title insurance policies, and insurance policies with the loss pay- 
able clause running to the West Coast Life Insurance Company. 

“Analysis of the mortgage account by size of loan and comments 
on a few of the larger loans are as follows: 


Number 

of Parcels Amount 
Over $300,000 3 $1,253,696.32 
$100,000 to 300,000 10 1,370,950.19 
50,000 to 100,000 30 1,905,647.83 
20,000 to 50,000 48 1,434,424.06 
Under 20,000 337 1,031,825.96 
Totals 428 $6,996,544.36 


“From the above it is noted that 13 loans, each over $100.900.00, 
constitute in excess of one-third of the entire asset item, and 
43 loans, each over $50,000.00, total practically two-thirds of the 
amount loaned on real estate. From these figures and the following 
comments it is apparent that a greater regard for wide distribu- 
tion of loans as against large commitments on single properties 
is desirable. Some of the larger loans were made in connection 
with the sale of real estate owned, and had the effect of relieving 
the Company of the heavy expense involved in continued operation 
of the real estate. 


Comment on Large Loans 

Victoria Land Company, $561,000.60 

“This mortgage covers 7,313 acres of delta land in San Joaquin 
County, California and 1,700 acres of orchard land in Yolo County, 
California. The Yolo County land was formerly acquired by the 
Company as a result of foreclosure proceedings. Practically all 
of this land is cultivated. The loan is supported by a note and 
deed of trust dated December 14, 1933 in the sum of $561,000.00 





and is due on or before ten years from date with interest at the 
rate of 6% per annum payable quarterly. This property was 
appraised in 1933 by appraisers representing the Insurance Com- 
missioners of California, Oregon and Washington for sums in ex- 
cess of $1,000,000.00. As a consideration for the above note and 
deed of trust the Victoria Land Company received the following: 
Cash, $232,564.00; 1,700 acres of Yolo County land deeded by Life 
Company on December 14, 1933 for $226,000.00; expense items ab- 
sorbed by Life Company, $2,436.00; and a Revolving Fund of 
$100,000.00 held in suspense to be used by life company to pay 
interest, taxes and operating expenses until such time that the 
property could be put on an earning basis. 


“The Yolo County land previously stood on the life company 
books at $194,364.10 so that the transaction outlined above involved 
a gross ‘profit on sale’ of $31,635.90, which was reflected in the 
Company’s income account for 1933. 

“The note and deed of trust has been assigned to the Insurance 
Commissioner as a part of the statutory deposit required by law. 


California Equities Company, Ltd., $342,686.32 

“The above loan covers 3100 acres of delta land located in San 
Joaquin County, California. The original loan was made May 9, 
1931 for the sum of $210,000.00. During the year 1932 the Company 
advanced $110,000.00 and during the year 1933 the Company ad- 
vanced the sum of $22,686.32. In addition to the above unpaid 
principal of $342,686.32 the Company has advanced to December 31, 
1934 an additional sum of $110,349.83 which was not accounted 
through the mortgage loan account and which is not shown as a 
part of the loan ledger account but is being carried by the Com- 
pany in an account known as Investment Suspense Account, re- 
ferred to elsewhere in this report. The record of the above loan 
shows interest accrued of $1,999.00 and past due interest in the 
sum of $36,886.94, exclusive of any interest calculations on the 
$110,349.83 ‘suspense’ item. The above items show an aggregate 
investment in this property of $491,922.09. 

“An appraisal of this property made by the Division of Insur- 
ance of the State of California under date of March 26, 1931 
showed a total valuation of $590,000.00. The original loan was 
well within the 60% requirements of the California statute, but 
owing to adverse circumstances the Company was called upon to 
make advances to protect its interests. 


“The loan is supported by a deed of trust and the following 
notes: May 9, 1931, $210,000.00; October 20, 1932, $85,000.00; 
November 22, 1932, $25,000.00; January 3, 1933, $15,000.00; February 
16, 1933, $15,000.00; December 30, 1933, $70,000.00. All of the above 
notes are due April 1, 1941 with the exception of the last note of 
$70,000.00 which is due on demand. The first three notes have 
been assigned to the Insurance Commissioner of California as a 
part of the statutory deposit required by law. 

“It is to be noted that the 1932 and 1933 advances were capital- 
ized into the loan and the 1934 advance of $110,349.83 carried in 
investment suspense account. In the future the Company should 
charge the operating expenses in connection with this loan to 
expenses through appropriate disbursement accounts. 


P. K. and Arthur H. Lamb, $129,387.05 

“This loan is secured by 60 feet of Lot 8 in a block bounded 
by I, J, 10th and 1ith Streets, City of Sacramento, California, 
and is improved with a seven story modern building known as the 
Plaza Building. The Company holds two notes, secured by a deed 
of trust, one note for $120,000.00 due July 29, 1929 and one note 
for $10,000.00 payable on August 12, 1926 with interest at the rate 
of 8% per annum, payable monthly. Fire insurance carried on 
the property in the sum of $75,000.00 is assigned to the Company. 
The property was appraised by the California Division of Insur- 
ance May 25, 1933, for $214,000.00. Past due and accrued interest 
on the above loan amounted to $26,379.38 which amount is not 
included in the non-ledger asset item of interest due and accrued. 


Peninsula Properties Company, Ltd., $178,622.40 


“The above loan is secured by a note and deed of trust in the 
sum of $179,000.00 covering 830 lots, 2 golf courses and a club 
house located near San Francisco. The note is dated July 1, 1931, 
due July 1, 1932 with interest at the rate of 7% per annum 
payable monthly. .In making this loan the Company gave as con- 
sideration the following: 


Continued on next page 
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WEST COAST LIFE INSURANCE CO.—Continued 


Peninsula Properties Imp. Co. 





6% and 7% bonds ......... $166,200.00 
Accrued interest thereon 7,250.00 
an all ae ee 5,550.00 

DE? skesseaetbdabbeodane $179,000.00 


“The life Company agrees to reconvey any lots or sub-divisions 
upon the payment of 65% of the selling price but in no event 
should the release price be less than $350.00 for each subdivided 
lot. The property was appraised by the Division of Insurance, 
June 12, 1933 for $161,300.00. Past due interest on the above loan 
amounted to $43,425.32 which amount is not included in the non- 
ledger asset item of interest due and accrued. 


St. Paul Methodist Episcopal Church, Seuth Houston, Texas, 
$350,000.00 


“This loan is secured by a tract of land improved with a sub- 
stantial church building located in Houston, Texas. The note and 
deed of trust in the above amount is dated May 1, 1929 and is due 
May 1, 1949 with interest payable quarterly at the rate of 54% 
per annum. The loan was additionally secured by life insurance 
on members of the congregation, assigned to the Company, in the 
sum of $358,000.00. The appraised value of the land was $90,000.00 
and the cost of the improvements $612,263.96. Premiums have 
been paid by lien notes since 1930 and the insurance is now 
being cancelled with the result that its net cash value of $5,693.68 
will be applied on the indebtedness. 


The Louis Lester Company, a Corporation, $216,000.00 


“The security under this loan consists of 2,775 acres, more or 
less, located in Sutter County, California, and four tracts of land 
formerly real estate owned briefly described as 383 acres in 
Merced County, California; 320 acres in Alameda County, Cali- 








fornia; 900 acres in Placer County, California, and 40 acres ip 
San Mateo County, California. 

“The mortgage covers cash advanced in the sum of $120,000.00 
on the 2,775 acres in Sutter County and the sale price of $96,000.00 
on the four certain tracts of land referred to above which were 
sold to the mortgagor, making a total of $216,000.00 as now stands 
on the books of the Company. 

“In connection with this sale the Company took a profit of 
$27,485.37 which is reflected in the surplus account for the year 
ending December 31, 1934. The sale prices and book values of these 
four pieces are as follows: 


Real Estate 


No. Book Value Sale Price Profit 

a’ seeeendeses $16,949.77 25,000.00 $8,050.23 
a eeesensésuc 13,867.95 20,000.00 6,132.05 
me escesoceese 20,318.01 21,000.00 681.99 
BS eeccoccosos 17,378.90 30,000.00 12,621.10 


$68,514.63 "$96.0 000.00 $27 485.37 


“As to the cash outlay of $120,000.00 the Company is amply 
secured by the 2,775 acres and while the total aggregate appraised 
value of the whole underlying security to this loan in its entirety 
is not sufficient to meet the statutory requirements of the State 
of California with regard to mortgage loans your examiners do 
not feel that the Company should be penalized for taking advan- 
tage of an opportunity to dispose of dormant real estate when 
possible. We are however depreciating this loan to the extent of 
$27,485.37, the profit on the sale. Therefore, we are disallowing 
the difference between the book value and the sale price on the 
four tracts involved in the transaction and deducting $27,485.37 
as a non-admitted excess on mortgage loans. 


“A review of the records covering mortgage loans and deeds of 
trust show many loans long past due and in a condition which 
will continue to require serious consideration and attention. 
While this condition now exists in most companies which have 
made first mortgage investments, in the present case it is necessary 
to direct attention to a considerable number of loans made on 
single purpose buildings, such as churches, sorority houses, and 
lodge halls. In most of these cases life insurance has been sold 
in conjunction with the loan, as additional collateral. In general, 
we find that wherever the writing of life insurance accompanied 
the making of the investment, the loans are in poor condition. 


“In view of the facts summarized in the foregoing discussion 
of the Company's mortgage account, it seems inevitable that losses 
will ultimately be sustained from this source, unless general eco- 
nomic conditons show a marked improvement. The exact extent 
of any future loss is not now determinable; as has already been 
stated in our comment on real estate, a contingency reserve of 
$300,000.00 is included in the liabilities shown in the foregoing 
balance sheet, against losses on real estate and mortgages. 


Advances on Mortgage Loans, $110,761.52 


“The above asset item consists of four advances on mortgage 
loans in the sum of $411.69, repaid subsequent to December 51, 
1934, and the sum of $110,349.83 advanced on account of loan to 
California Equities Company, Ltd. reference to which is made 
under the text on Mortgage loans. In accounting the advances 
made on account of this loan the Company has not charged the 
advances direct to Mortgage Loans Account nor has it been ac- 
counted under the above caption, but the advances in the above 
sum are shown on the books under the caption of ‘Investment 
Suspense Account.’ The unpaid principal of the loan to the Cali- 
fornia Equities Company, Ltd. as at December 31, 1934 was in the 
sum of $342,686.32. When the advances are added to the unpaid 
principal the total of the loan is $453,036.15. An appraisal made 
by the Division of Insurance of California under date of March 
26, 1931 showed a total valuation given this property of $590,000.00. 
The Company has seen fit not to foreclose this loan and is oper- 
ating the property in the hope that it will yield, in time, sufficient 
to pay the past due interest, accrued interest, taxes and other 
advances. As of December 31, 1934 the aggregate of the loan and 
advances when compared with the Department appraisal is in 
excess of statutory requirements. Your examiners are of the 
opinion that no further advances should be made against this loan. 
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Collateral Loans, $276,894.00 

“This account consists of the following: 

“Hollywood Holding & Development Company collateral note 
dated December 18, 1930 due December 18, 1933, interest 7% in 
the sum of $117,894.00, secured by assignments of notes and deeds 
of trust on real estate located in Hollywood, California. Current 
appraisals of this property show a value of $220,000.00 or more 
than sufficient to cover the unpaid balance of the loan plus past 
due and accrued interest. The past due and accrued interest as of 
December 31, 1934, amounted to $20,631.40. This loan was made at 
a discount of 5%, the actual cost to the Company being $112,000.00. 

“Equity Finance Corporation collateral note $159,000.00. In 1929 
and 1930 the Company invested in $300,000.00 par value bonds of 
the Guardian Building and Loan Association of Portland, Oregon. 
These bonds defaulted in 1931 and in the latter part of 1934 an 
agreement was entered into whereby West Coast Life Insurance 
Company took, in consideration of its claim, 262,352.61 shares of 
stock of the Equity Finance Corporation, an Oregon corporation 
organized for the purpose of liquidating the association. At the 
time of this exchange the Company had a claim against the 
Guardian Building and Loan Association of $262,352.09 principal 
and $57,495.73 interest or a total of $319,847.82. The Company in 
its December 31, 1933 annual statement took credit for these bonds 
on the basis of book value of principal $233,002.09 and past due 
and accrued interest $52,178.97. 

“Upon acquisition of the Equity Finance stock the Company by 
proper authorization of the Board of Directors sold it back to the 
Equity Finance Company for first mortgage loans approximating 
$140,000.00, the unpaid balances unconditionally guaranteed as to 
principal, and Equity Finance Company notes for $50,000.00 secured 
by first mortgages on real estate, and a collateral note of the 
Equity Finance Corporation for $160,000.00 dated August 1, 1934 
due on or before ten years with interest at the rate of 6% payable 
quarterly, secured by mortgage loans and sales contracts on real 
estate in the State of Oregon having an unpaid balance approxi- 
mating $300,000.00. 

“Interest accrued on the collateral loan to December 31, 1934 
has been paid and a $1,000.00 payment applied to principal. From 
an examination of the collateral supporting this note your exam- 
iners are satisfied that it is properly secured. 

“Through this readjustment of its claim against the Guardian, 
the Company's surplus account benefited by about $65,000.00 during 
1934. The underlying security now held by the Company in lieu 
of the original bonds consist of a large number of small mort- 
gages. In view of the evidence at hand we believe the book 
value now carried is justified. 


November 1, 1935 


Book Value of Bonds, $2,938,805.48 

“Proper verification was made of the bonds representing the 
above account. The following classification summarizes the types 
of securities constituting this account: 


Par Value 
$1,150,591.85 


took Value 
$731,289.50 


Description 
Government, State, Province, Municipal 


DE esctmacaehiousedsetsnonsicnces 721,270.48 1,058,300.00 
ne Ge scaedeucascéuencaceces 313,971.16 390,286.40 
Pe seuvcsedeuscteseobnd vices 1,172,274.34 1,546,465.04 

+. ss MPT TT TTT TTT TTT TTT LPT Tee $2,938,805.48  $4,145,643.29 


“As of December 31, 1934 the Company determined the then 
market value of bonds in default and adjusted the book value to 
correspond to the then market value. The net write-down amounted 
to $705,010.35. Several issues which were in technical default but 
which were either paying a reduced interest rate or were in process 
of reorganization were left on the books at the book value. These 
issues will be commented on later in this report. A check of the 
market value used by the Company verified the adjusted book 
values with one exception. The Company owns $50,300.00 par value 
of an issue of Western Pacific R.R. Company bonds. This issue 
Was in default on December 31, 1934, but in anticipation of a 
quick reorganization and payment of past due interest the Com- 
pany did not write down the book value to market value. This 
issue is still in default and reorganization plans are apparently 
not working out satisfactorily. In view of this fact we have de- 
ducted under assets not admitted the difference between book 
and market value of this issue in the sum of $29,095.07. 

“The following schedule summarizes the bonds in default as of 
December 31, 1934: 











Book Par Market 

Description Value Value Value 
State, County & Muncipal $286,513.00 $682,560.85 $286,513.00 
PPT TTT TTT. 79,353.57 375,300.00 50,258.50 
Public Utilities ........ 46,266.30 107,286.40 46,266.30 
Miscellaneous ....ccccces 401,092.99 732,500.00 401,092.99 
DE. bcbeesecaccece $813,225.86 $1,897,647.25 $784,130.79 


“The market value of ‘miscellaneous’ defaulted bonds, shown 
above as $401,092.99, includes four issues at original values, in- 
stead of actual market. Although in technical default, investiga- 
tion shows that these bonds appear to have intrinsic values higher 
than the quoted market prices. The four issues are as follows: 


Book Value 


(Amortized) Par Value 
Se Sete GO. cccaccccccececcess $98,194.49 $100,000.00 
Crown Building and Loan ............ 10,000.00 10,000.00 
Redlands West Coast Corporation 24,573.50 25,000.00 
Roman Catholic Archbishop of Manila 50,000.00 50,000.00 


“The above four issues, together with certain other bonds 
which were not in default but in our opinion were not amply 
secured, are not subject to amortization. In conformity with the 
California Insurance Division rulings, market value of these 
issues were obtained and a reserve for possible losses in this 
group calculated at $85,000.00, which is 25% of the difference be- 
tween market and book value. This reserve is shown in the 
financial statement under liabilities. 

“During 1934 the Company charged off its books bonds of the 
Cuban Cane Products Company, book value $42,891.59, par value 
$50,000.00. This issue is now shown under Schedule X. 

“The method used in determining the deduction and contingent 
reserve on the bond portfolio of this Company is based upon the 
California Insurance Division rulings regarding bond valuations. 
If the National Convention of Insurance Commissioners valua- 
tions for December 31st, 1934 were used the surplus in the fore- 
going balance sheet would have been increased by $61,615.85. 

“Bonds not in default and amply secured have been allowed 
at amortized value. 


Book Value of Stock, $574,958.37 
“The following schedule will show the classification of stock 
owned: 





Book Market 
Description Value Value 
DE, codedsddedéedeseesetedeseeees $86,020.87 $86,020.87 
De WIG” cabs decdeoccécéccedesese 41,355.00 41,355.00 
DE: <ddnwnbecséauddodeedcavesceeesoses 29,325.00 29,325.00 
PEE So cecccveccecaccécccesstés 418,257.5 418,257.50 
TEED) «ote edecewaeucobesetendséocet $574,958.37 $574,958.37 


“As of December 31, 1934 the Company determined the then 
market value of stock owned and adjusted the book value to 
correspond to market value. We have checked the market value 
as of December 31, 1934 and found the rates used by the Com- 
pany to be correct. This net write-down amounted to $244,992.38. 

“The stock holdings of the Company appear to meet the require- 
ments of the investment laws of California and yield a satisfac- 
tory return. 


Cash in Office and Banks, $1,034,349.47 
“This asset consists of cash funds in home and branch offices 
in the sum of $4,825.00 and deposits in banks and trust com- 
panies to the credit of the Company in the amount $1,029,524.47. 
The balances in banks were confirmed by certificates obtained 
from the several depositaries which were reconciled with the Com- 
pany’s books. The Company maintains bank accounts in Shanghai 
and Hong Kong, China, for the transaction of its oriental busi- 
ness in China and the Philippine Islands. The bank accounts in 
China are represented by foreign exchange deposits such as 
Shanghai dollars, British Sterling, Japanese Yen, Hong Kong 
dollars and Philippine Island pesos. These deposits were con- 
verted into United States dollars for statement purposes by the 
use of current exchange conversion factors. The deposits in 
China, after conversion into United States dollars and included 
in the above total, amounted to $128,155.11. 
Continued on next page 
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WEST COAST LIFE INSURANCE CO.—Continued 
Market Value of Unlisted Assets 


“At various times the Company has charged out of its bond 
portfolio securities having a substantial depreciation in market 
value. Many of these securities have definite cash values at this 
time and we have therefore determined such values for the pur- 
pose of this report. 

“The following schedule will show the securities carried under 
Schedule X which have definite market values as of December 
31, 1934 but for which the Company has taken no credit in its 
annual statement. 








Par Market 
Description Value Value 
Cuban Products Company ............. $50,000.00 $937.50 
Baxter Creek Irrigation Bonds ........ 26,000.00 1,050.00 
eee TED EEUU cccccoesécpcecece 25,000.00 1,000.00 
Georgia & Alabama Railroad Co. ...... 50,000.00 8,575.00 
Norfolk Southern Railroad Co. ....... 25,000.00 4,593.75 
Seaboard Air-Line-Atlanta and Birm- 
DE chbesbsnesdeseetnectandeosesse 60,000.00 9,900.00 
International March Corporation ..... 100,000.00 15,500.00 
Dt mivbtedebeatoustesesssses sexe $336,000.00 $41,556.25 


“Inasmuch as these values are based upon either sales or bids 
of recent date we have set up under non-ledger assets the market 
value of these securities in the sum of $41,556.25. 


Foreign Currencies Converted, $30,000.00 

“The Company’s foreign business in the Philippine Islands is 
entered on all of their records in United States Currency at the 
rate of fifty cents for the peso. 

“The Company’s foreign Chinese business is entered on all 
detailed records in the currency in which it is written. This is 
converted on their general books at arbitrary rates closely ap- 
proximating the normal rates of exchange, with the exception 
that, as a margin of safety, the liabilities are converted at a 
slightly higher exchange rate. We have applied the current rate 
of exchange as of December 31, 1934 to all foreign currency asset 
and liability items and the difference between the sum arrived at 
by this computation and the book figures resulted in a net in- 
crease in conversion of 30,000, which we have included as a 
non-ledger asset in the financial statement of this report. 


Conclusion 
“As will be noted from the foregoing pages, the Company’s in- 
vestment problems, will continue to require careful and expert 
attention. The Company’s business is producing a healthy margin 
of income over disbursements without liquidation of securities 
as is indicated by the fact that the cash account increased about 
$700,000.00 during 1934. Many operating economies have~ been 
‘put into effect by the management, and careful underwriting is 
indicated by large mortality savings. 
“From the financial statement presented herewith, it will be 
noted that the Company has unimpaired capital of $375,000.00 and 
unassigned surplus of $407,980.75. 





WESTERN AMERICAN LIFE INSURANCE COMPANY, 
SANTA FE, N. MEX. 


Incorporated 


During the month of August this company was incorporated 
as a life insurance company but has not as yet been licensed. No 
other details are available as yet. 
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STATEMENT OF THE OWNERSHIP, MANAGEMENT, Cor. 
CULATION, ETC., REQUIRED BY THE ACT OF CONGRES oF 
AUGUST 24, 1912, of BEST’S INSURANCE NEWS, LIFE EDI. 
TION, published monthly at Albany, N. Y., for November 1, 1935. 


State of New York, County of New York, ss. Before me, qa 
Notary Public in and for the State and county aforesaid, person. 
ally appeared Arthur Snyder, who, having been duly sworn ac. 
cording to law, deposes and says that he is the business manager 
of Best's Insurance News, Life Edition, and that the following is, 
to the best of his knowledge and belief, a true statement of the 
ownership, management (and if a daily paper, the circulation), 
etc., of the aforesaid publication for the date shown in the above 
caption, required by the Act of August 24, 1912, embodied in 
section 411, Postal Laws and Regulations, printed on the reverse 
of this form, to wit: 


1. That the names and addresses of the publisher, editor, 
managing editor, and business managers are: Publisher, Alfred 
M. Best Co., Inc., Executive Offices, 75 Fulton St., New York. 
N. Y.: Editor and Managing Editor, Alfred M. Best, 75 Fulton 
St.. New York, N. Y.; Business Manager, Arthur Snyder, 75 
Fulton St., New York, N. Y. 


2. That the owners are: Alfred M. Best Company, Inc... 75 
Fulton Street, New York, N. Y.; J. C. Ammermuller, 79 John 
Street, New York, N. Y.; William Otis Badger, Jr., 116 John 
Street, New York, N. Y.; Mildred B. Baird, 86 Prospect Avenue, 
Montclair, N. J.; A. D. Baker, Lansing, Mich.; Alfred M. Best, 
75 Fulton Street, New York, N. Y.: John R. Blades, 30 Church 
Street, New York, N. Y.; Arthur E. Childs, Estate of, Boston, 
Mass.;: Douglas F. Cox, 8 So. William Street, New York, N. Y; 
Guaranty Bank & Trust Co., Cedar Rapids, Iowa; William R. 
Higgins, Indianapolis, Ind.; Eleanor L. Hilliard, Hotel Bossert, 
Brooklyn, N. Y.; Albert M. Johnson, 29 So. LaSalle St., Chicago, 
Ill.; Kane & Company, 11 Broad Street, New York, N. Y.; Chester 
B. Kellogg, 67 Wall Street, New York, N. Y.; Laurence J. Land- 
zert, 135 Rosedale Ave., Hastings-on-Hudson, N. Y.; Clyde A. L, 
Purmort, Van Wert, Ohio; Alfred E. Scott, 4750 Sheridan Road, 
Chicago, Ill.; Raymond T. Smith, 10 So. LaSalle St., Chicago, IIL; 
Arthur Snyder, 75 Fulton Street, New York, N. Y.; Louise R. 
Whilden, 777 East 17th St., Brooklyn, N. Y. 


3. That the known bondholders, mortgagees, and other security 
holders owning or holding 1 per cent or more of total amount 
of bonds, mortgages or other securities are (If there are none, 
so state). None. 


4. That the two paragraphs next above, giving the names of 
the owners, stockholders, and security holders, if any, contain 
not only the list of stockholders and security holders as they 
appear upon the books of the company but also, in cases where 
the stockholder or security holder appears upon the books of the 
company as trustee or in any other fiduciary relation, the name 
of the person or corporation for whom such trustee is acting, is 
given; also that the said two paragraphs contain statements em- 
bracing affiant’s full knowledge and belief as to the circumstances 
and conditions under which stockholders and security holders 
who do not appear upon the books of the company as trustees, 
hold stock and securities in a capacity other than that of a bona 
fide owner; and this affiant has no reason to believe that any 
other person, association, or corporation has any interest direct 
or indirect in the said stock, bonds, or other securities than as 
so stated by him. 


5. That the average number of copies of each issue of this 
publication sold or distributed, through the mails or otherwise, 
to paid subscribers during the six months preceding the date 
shown above is (This information is required from daily publi- 


cations only). 
Arthur Snyder, 
Business Manager. 


Sworn to and subscribed before me this 30th day of September, 
1935. 

(SEAL) Elizabeth Brenner 
Notary Public, Kings Co. No. 519, Reg. 7(41. 
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NOW AVAILABLE TO EVERYONE! 


“Best’s Confidential Reports on Life Insurance Companies” 


The Protection Afforded by Your Life Insurance Policy Depends Upon the 
Reliability of the Company Issuing it ! 


HILE the greater part of life insurance in force today is secure, yet in the past five years, 36 life insurance companies 
failed, merged, reinsured, etc., with loss to policyholders at present conservatively estimated at $180,000,000. 
policyholder should gamble with the security of his family, his peace of mind or his premiums. 


No prudent 
He should find out, as 


thousands are doing, what is back of his life insurance policy by obtaining a confidential report from Alfred M. Best Company, 


reported upon. 


Inc., whose reports, since 1899, have been relied upon by thousands of policyholders, banks, business concerns, etc. 


Each "Best" report represents a large investment in expert investigation, analysis and research, yet the charge is but $2.00, 
which low cost is made possible only by the large demand. 


It costs so little to know! 


It might mean disaster not to know! 


"Best's Confidential Life Insurance Reports” completely analyse all of the important factors of each life insurance company 


contains specific information as to the following:— 


w 


Assets and Liabilities. 

An understandable and detailed summary of the assets 
and liabilities given in each case, showing such items as 
real estate, mortgages, bonds, policy loans, etc., together 
with the percentage of each item to total physical assets 
and the cash rate percent earned in each classification. 
Liabilities are shown in adequate detail. 


Income and Disbursements. 

Analysis of this important section shows premiums, inter- 
est, dividends, rent, etc., received, as well as all claims paid, 
surrender values, dividends, commissions, agency expense, 
home office salaries, medical fees, taxes, etc. 


Gain and Loss Exhibits. 


Gains or losses from mortality, annuities, interest, lapses, 
surrenders, expenses, investments, disability benefits, etc., 


are shown. 


Classes and amounts of business in force. 


Significant ratios (for a five year period). 

Such significant items are shown as:— 

First year commissions to new premiums 

Net rate earned on assets (per statement) 

Net cash rate earned on assets 

Actual to expected mortality 

Expense loadings to gross premiums 

Lapse ratio (company's business terminated) 

Average premium 

Average policy 

Expense ratio, based upon a formula devised by us, which 
takes into account all variations in types of business written. 


Investment data. 

Details as to mortgages: farm and city mortgages segre- 
gated; total mortgages shown by states. As to all mort- 
gages owned we show cash yield and state our opinion of 
their quality. Analysis of bonds, government, state munici- 
pal, warrants, public utilities, etc., yield and quality; stocks 
owned, etc. 


History. 
A complete history since organization showing all impor- 
tant changes in capital, surplus, dividends, etc. 


Some idea of the complete information furnished may be obtained when it is considered that each report 


8. Financial condition—Management—Operating 


Results. 

Our critical analysis and comment is given as to the 
financial condition, management and operating results of the 
company. Character of bonds is given, ratio to physical 
assets and cash yield, condition of mortgages and cash 
yield. Real estate owned showing percent to total physical 
assets, total expenses of operating real estate, gross income 
and net yield. The liquid position of the company is com- 
mented on. Specific information is given on any unusually 
large investments. The operating results achieved by the 
management are commented upon in relation to the aver- 
ages of the business. Mortality results—lapses—expenses 
of management—policyholders' net cost—method of estab- 
lishing policyholders’ reserve—data on present officers, etc., 
are shown. Also our opinion of the company is given in 
the form of our recommendation, or, if not recommended, 
the position of the company in relation to the averages of 
the business. This summary cpinion is based upon the 
analysis of its past operations, present position and margins 
for contingencies. 


Kinds of insurance written. 


10. Growth of Company—important items since organi- 
zation. 


11. Analysis of cash premium income (five years.) 
12. Officers, directors, operating territory. 


13. Policy Reserves—detailed analysis. 
ALSO 


Every “Best's Confidential Life Report” includes a treatise 
on life insurance of value to every policyholder as it clearly 
points out the conditions essential in a life insurance company 
for the safety of its policyholders. 


Remember:— 

1. The cost is nominal, $2.00. 

2. A “Best Confidential Life Report” will give you the con- 
fidential information necessary that you may know what is back 
of your insurance policy. 

3. The Confidential Report Order form on the reverse side 
of this page must be signed and accompany the request! 

4. There are definite and important reasons why you should 
promptly make sure that your life insurance is in sound and 
reliable companies. 


ALFRED M. BEST COMPANY, Inc. 


BEST BUILDING ° 


75 FULTON STREET ° 


NEW YORK, N. Y. 


Publishers of “Best’s Insurance Reports” since 1899. 
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ALFRED M. BEST COMPANY, INC., 75 Fulton Street, New York, N. Y. 


Gentlemen: 
Enclosed please find $..............cccccceceeesseeeees for which please send me confidential reports on the following insurance companies 


at the cost of two dollars ($2.00) for each report:— 


CESSES ESE ESSE SESE SESE SESE ESSE SESE EEE EE EEE EES EE ESE SEES EEE EEE SESE SEE SEES SEES ESSE HESS SEES SESE ESSE EEE EEE EEE EEE EEE EEE EEE EER EE EE EEE EEE EEE EEE EEE EEE EEE EEE EEE EEE HEHEHE HEHE EEE EEE EEE EEE EEE EEE EEE HEHEHE HEHE 
SESS SEESESEE SEES EEE SESE SESE ESESESESESES ESE SESS ESSE ESE SE SEE SEE EEE SEES SS EEE SESS SES ESESES EEE EE ESEE SEES SS EEESE EES ESES ESE EE ESEEESEE EEE EE EEE EEE EEEEE HEH EEEEEEEEE EEE EEET EEE EE EEE EE EEE EEE EEE HEHEHE EES 


ee ee es ee eT ee PTT TT TTT TTT CT TEC CPP CT COCTC OTC OC OCOOCC CCC CCCP SEE CETTE TTT RAR Ree 


| hereby employ Alfred M. Best Company, Inc., to secure and furnish information respecting the financial condition, manage- 
ment and reputation of insurance companies, associations and societies, and agree that all such information is to be furnished 
in strict confidence and for my sole use and benefit. Although it shall exercise all possible care it shall not be liable for loss 
sustained by reason of the inaccuracy of, or delay in furnishing, such reports and information. | agree that Alfred M. Best 
Company, Inc., shall act as my agent in securing and reporting this information and that it shall under no circumstances be 
required to disclose its source. 


Tere eeeeeeeT ee ere eee Tee TTC ECP CeCOCO COT COC OCC CCPC EE Cee eee 


Name (please print)..................... silliest igiliaaiiealialthiaalarariainrsestinationta Te TT ET ENE | 





RTE ec ee ee ORO : a A Re ee ee Date 





ALFRED M. BEST COMPANY, INC., 75 Fulton Street, New York, N. Y. 


Gentlemen: 
Enclosed please find $...................... seus. f0¢ which please send me confidential reports on the following insurance companies 
at the cost of two dollars ($2.00) for each report:— 


PTT TEP TEE TELL LLL LLL LEELA eee eee Eee 
CEE EEE EERE EEE EEE EERE EE EEE EEE EEE EEE ESSERE EEE EEE EE EEE EEE EEE RHR EEE EEE EE HEHEHE HH 


PTT TEE LE EE LEE LE LLL LEE LLL LEE LE LEE tee 


| hereby employ Alfred M. Best Company, Inc., to secure and furnish information respecting the financial condition, manage- 
ment and reputation of insurance companies, associations and societies, and agree that all such information is to be furnished 
in strict confidence and for my sole use and benefit. Although it shall exercise all possible care it shall not be liable for loss 
sustained by reason of the inaccuracy of, or delay in furnishing, such reports and information. | agree that Alfred M. Best 
Company, Inc., shall act as my agent in securing and reporting this information and that it shall under no circumstances be 
required to disclose its source. 


Name (please print)................. OO NE Re is A) a Oot Al a ee EN AST 


A ELLE SA NATL. ADD er hetuatinaninvae 





ALFRED M. BEST COMPANY, INC., 75 Fulton Street, New York, N. Y. 


Gentlemen: 
Enclosed please find $..00.............:cccccceeeeeeeees for which please send me confidential reports on the following insurance companies 
at the cost of two dollars ($2.00) for each report: 





tet R ditt ttdtee etd hhh EEE EET TTT TC LCCC Lee ee Cee eee Cee CeCe CCC CeCe CCC ECC OCC CEO OCC OR ECOSOC CCE RSE 


| hereby employ Alfred M. Best Company, Inc., to secure and furnish information respecting the financial condition, manage- 
ment and reputation of insurance companies, associations and societies, and agree that all such information is to be furnished 
in strict confidence and for my sole use and benefit. Although it shall exercise all possible care it shall not be liable for loss 
sustained by reason of the inaccuracy of, or delay in furnishing, such reports and information. | agree that Alfred M. Best 
Company, Inc., shall act as my agent in securing and reporting this information and that it shall under no circumstances be 
required to disclose its source. 


eee eee ee eee eee ee Pee Pee PPP PPP PCC ECC EC CCOCOCTOOCOOCOCOOCOCOOOOOO OSC OCCT CeCe e CECT Cee Cee Tee eee) 
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COMPLETE INDEX 1935 


FROM JANUARY 1935, 


EDITORIALS 

The Cost of aoe Policies (kditor)...... 
Disputed Banking Bill (Editor) ........eeees- 
Financial Review of 1934 (Iditor)............ 
Nebraska, State of: Insurance Commissioner 

Pee Gee GD ecccocccccecocccéeococe . 
Our Government Deficit .....cccccccccccccccces 
Phantom Life Insurance, Article I ........... 
Phantom Life Insurance, Article II ............ 
Phantom Life Insurance, Article III ........ 
Social Security Program (Editor) .......... eo 
Ten Year Present Scale Net Costs............ 
Thirty Leading Companies .......ccceccceccees 
The Townsend Plan (Editor)..............0... 
Twenty Year Actual History Table ........... 
Twenty Year Actual History Table—Correction 

i «te dndd pee 6080006006 066000606600608666 

LEGAL ARTICLES 

Life Insurance—Successive Assignments of 

Policy—-Rights of Assured and Assignee— 

Courtesy of William J. Krossner and 


Charlies W. Parker, Esqs 
Exemption of Disability benefits from Claims 
of Creditors—By Orville F. Graham, Esq. .. 
Life Insurance—Right of Proceeds—Survivor- 
ship of Beneficiary or Assured Unascertain- 
OROIO—BETGOR GC POSE cecccccccccccececocece 
Life Insurance—Time of Death after Seven 
Years—Courtesy of Thomas F. Hearns ...... 
Life Insurance—Accidental Means—Violation 
of Law—Is Death of Assured While Engaged 
in Violation of Law Effected by Accidental 
Means ?—Courtesy of William J. peebanitety 
» | SPT ererrrrreererrrereeererrererrerrreriy sy 
Life Insurance — Incontestability Clauses - —- 
Death of Assured Within Period of Contesta- 
bility—Courtesy of Albert P. Jones, Esq. .... 
Life Insurance—Liability for Delay in Acting 
on <Application—Courtesy of Robert A. 
BEE, TEE ccvcbcecescecsecocececescoscoose 


GENERAL ARTICLES 
Actuarial Society of America 
Agency and Home Office N@WS ........eeeeee. 
Agency Practices Agreement 
American Association of University Teachers 
American College of Life Underwriters 
American College of Life Underwriters 
American Life Convention 
American Management Association 
American Provident Society 
Annuity Changes 
Annuity Premiums Increase 
Anti-Replacement Grou 
Arkansas Assessment Figures 
Arkansas Life Underwriters ...........+... eecee 
Association of Life Agency Officers .......... 
Association of Life Insurance Medical Di- 
rectors 
Association of Life Insurance Presidents 
Book Reviews 
i 2) ie... .cscnccoceceoscooeecse 
British Non-Par Rates 
susiness Survey Favorable 
By-Law (aang 
Canadian Mu sper. Defaults 
The Chain Letter Craze 
Cc. L. U. Questions and Answers—New Booklet 
DP  -_incked ei Renan edne un é666O8C066 668 
Colorado Suicide Defenses 
Company Changes aes 1934 
Company Changes Since 
Controlled Prospecting ..... 
Corporation Profits for 1934 
Correction—Net Cost Table ...........ceeee8: 
The Cotton Fiasco (Editor)..........e...ee+- . 
Credit Survey of Life Insurance ............. 
Debt Adjustment Legislation in "Canale (J. G. 
Parker) 
Disability Income Benefit 
Dividend Actions—1935 
Ecker on Life Insurance 
Extracts December 31, 1934 + ema 
Extract Table—Correction Notice 
Extracts—June 30, 1935 
Extracts From the Life Presidents 
Families’ Income Up 18% From 1933 
Farm Returns—Gross and Net 
Federal Relief and Recovery Agencies ........ 
Federal Tax Situation in Washington “affecting 
Life Insurance 
Financial Independence Week 


*eeeeneveeeneeeeee eee eeeeeeeneneeeneneeeeneeee 


“ee eeeeeeeeeeeeeeeeeeene 


ee eeweeeeeeeeeeeeeeenee ee 


eseeeeeveee eee eeeeeeeeeeeeeeneeee 





February .... 640 
MD cccsteceoe 
February .... 642 
September .. 275 
August ..... 195 
September 268 
October ..... 342 
November 414 
February .... 642 
Sr sébesdcoes 136 
Men. écecess oo OO 
ADEM ccccece «« 492 
August ..... 196 
September 283 
January ..... 587 
February .... 668 
0 25 
FEED coscéoes . 9 
September 204 
October ..... 363 
November 441 
November 438 
November 444 
Apri eeeeeeee SOS 
May .ccce scceoe 3S 
BEG ccoocces Ge 
September 286 
November .. 440 
April ......-. 809 
March ..ccccce tau 
February .... 661 
a seeceooce 11 
February .... 648 
September 290 
August ..... 210 
APril .ecccees 
November 437 
August ..... 213 
De csseed 357 
October ..... 356 
MEAFOR ccccce . 733 
September . 286 
February .... 713 
March ..cccce tao 
JUME cccccceee GF 
November 431 
Pe scacceccoe 
February .... 651 
une seneeeeee 86 
August ..... 203 
may eecceceoes 7 
August ..... 213 
a ccoccceess Ie 
March . oo Uae 
SD. cacucesee 7 
November 436 
January -» 570 
Fa oe 
a? ecceccoces: EE 
mr eeseocese 7 
September 282 
January ..... 566 
August ..... 202 
November 434 
August ..... 209 
September 277 
January ..... 570 


TO DATE, INCLUSIVE 


Georgia Insurance Department ..............-- 
Government and Private Ownership of veep 
(W. L. Wilkie) 
“Gyps” Taking Half Billion Annually 
The Incontestable Clause 
Indianapolis Underwriters Win 
Inflation, Duftield Warns Against 
Insurance Advertising Conference ............ 
Insurance Buyers 
The Insurance Company and Inflation (Dr. 
Walter S. Landis) 
Insurance Institute of America 
Insurance Through the Depression ........... 
International Congress of —_ Assurance 
DE oncogene rendseneacdescecoocnuesasqetes 
Iowa Insurance Department 
Iowa Insurance Department 
Irrevocable Policies Not Taxable 
Lapsation in the United States 
Lapses on Various Sized Policies (Harold F. 
Larkin) 
Life Advertisers Association 
Life Extension Institute, Ince. 
Life Insurance Medical Directors bateneeeoeneds 
Life Insurance Review of 1934 (Clarence C. 
Dn Leth eeeaaeeedeeaedesdceseeoesesonds 
Life Insurance Sales 
Life Insurance Sales 
Life Insurance Survey 
Life Insurance Week 
Life Office Management Association 
Life Underwriters Association ...... 
Longevity of Industrial enema During 
the Depression 
Look Before You Leap (A. 
Magnitude of British Life om 
May Amend Convention Form 
Measuring Management 
Minnesota Department Ruling Clarified ........ 
yt pee i > Insurance Department ........... : 
Missouri Insurance Code 
Missouri Insurance Department 
More Government Indexes .........ccceceeees ‘ 
Mortality Very Favorable 
Mortgage Loan as an Investment from the 


“eevee eveeeneneeeene 


*ereeeveeeeveeneeeeeeeeneeeeneneee 


“eevee eeeeeeeeeeeeneeneneee ween eeeneneneeneeneee 


*eeeeveeeeeeeeeeeeeeeeeeee 


a * — Company’s Viewpoint (Arthur 
sestenen Situation Not So Bad .............. 


National Association of Life Underwriters.... 
National Convention of Ins. Commissioners .. 
Se cr See $... ccdsseeoscoeceeosoes 
Nebraska Fraternal Statistics .................. 
Nebraska Insurance Department ... 
Nebraska Insurance Department 
Nebraska Insurance Department .............. 
New Anti Twisting Law 
New York City we ki nderw riters baedesnecenne 
New York ane geneseseneeacanee ecee 
New York Li edie: Association — eee 
North Dakota Insurance Department ......... , 
North Dakota Insurance Department 
Passing of N. A. 
Pennsylvania Fraternal Societies 
Pennsylvania Insurance Department .......... 
Pennsylvania Insurance Department 
Permanent Depression, 
The Persistency of Rewritten Insurance ...... 
Planned Financial aeeniend for Industrial 
.  aReersp yibeegay teserpqpe-aye eeccecceoosoooss 
Possible Market ‘for Housing ceéeceoes secceveocs 
Postal Indictments batdcebedusruaneeteecscqoses e 
“Profits” 
Reconstruction Finance Corporation 
EE SU Cee ree 
Revenue Act, The APE eS See See 
Rhode Island Insurance Department ......... 
St. Louis Underwriters Advertise ......... eee 
Seasonal Sales Indexes for Life > epee béoe 
Security Valuations for 1934 Decided.......... 
Social Insurance Abroad (Gerhard Hirschfeld) 
EE i nnikn dn 6s adabadesecneneneder 
“Special” Policies Reenter ceeéanccenseooucanece 
Special State Insurance Taxes, Licenses & Fees 
Collected in 1933 
State Government at the Crossroads, or Nor- 
mal Functioning in Abnormal Times eens 
B. Ehringhaus) soe 
States ‘Ranked hor Life Insurance tm ortanee . — 
Taxes and More Taxes (G. se 
Tennessee Insurance Departm 
Texas Association of Life 
Texas Moratorium Law V 
Total Figures: Assets a. _ EES 
Vermont Insurance Department 


“ee eeeeeeeeeeeeneeeeeeeeeeeee 


August ..... 


suas eedece 


November ... 
January ...<. 
November 
September .. 
August 


February .... 


November 
November 
June 
August 


January 
November 


November 
November 


October ..... 


January 


September 
May 

April 
August ..... 
September .. 
hLugust ..... 
September 
September 
November 
March e*eeneeeee 
February 


b> 





February 
January 
August 


February gee 
January 


January 
October 
March 
™ tccee 
BEOTER ccccece 
January ..... 
September 
September 
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INSTITUTIONS REPORTED UPON 


Abraham Lincoln Insurance Co., Springfield, 
Ee, CEE. BB. EAGER DGGE) accccconcccesccccccesce 
Tentative Keinsurance Contract Approved) 

(Reinsurance Contract Approved 

(Insurance Department’s Announcement).. 
ag yyy of Reinsurance with Lilinois Bank- 
ers BD) ccccccccseccccccccccceecececeeoosess 
Acacia ~~. y: Life Insurance Company, Wash- 
5 =p C. (Advance 1934 Figures)....... 
(New Special Retirement Income Policy). 
(Announces Plans for New Home Office idg.) 
oe PEOGRCUGR) coccccccccccesccoesceces 
(Home Office Building Contract Awarded). 
(Yort Dies) 
(Increases First 
Changes) ...... 
(Wm. Montgomery Quality Club) 
(Wins Direct Mail Advertising Award 
Acme Life Insurance Company, —. 
(Merged with United — Eeepoccesocce 
Aetna Life Insurance artford, Conn. 
(Stockholders’ Dividend Declared)... .0« 
(Home Office Promotions—1934 ewalts} sccce 
(Stockholders’ Dividend) 
(New Annuity Rates) ......ccccecccsesseees 

~ od ‘apes Period Double Protection 
olicy 
(Balance Sheet as of June 30, 1935) 
(Regular Dividend Declared) 
(3% Reserve for Participating Policies—1936 
Dividend Schedule—Company’s Announce- 
ment BOPTOGGCOd) .cccccccccccessceccgvccoces 

All States Life Insurance Co., Montgomery, 
Ala. (Report of Examination Favorable)... 
Alliance Life Insurance weer 7 Peoria, iil. 
(Michigan Suit—See Peoria Life) 

(Michigan Suit—See Peoria Life)........... 

American Annuity Assurance Company, Omaha, 

(Formerly American Thrift Assur. Co.) 

American Home Life Ins. Co., Jefferson, City, 
Mo. (Receiver Appointed) 
American Insurance Union, 
Ohio. (Title Changed to 
America) 
American Life Insurance Co., 

Indictment Char 
Report Modified) 
(Federal Receiver Appointed) 
(Report of Examination Reviewed) 
(Reinsurance Being Arranged) 

[ee Contract with United Benefit 
ife) 

American Medical Life Company, Spokane, 
Wash. (Purchased by Occidental Life) 
American National Insurance Company, 
veston, Tex. (Report of Examination) 
American Savings Life Insurance Co., Kansas 
City, Mo. (Agreement of Consolidation & 
Merger) 
(Report of Examination Reviewed) ........ 
American Thrift Assurance Co., Omaha, Neb. 
(Change in Title) 
Amicable Life Insurance Company, 
Texas. (New Rates and Values) ............ 
Atlantic Life Ins. Co., Richmond, ve (Non- 
Par Rates Increased) 
(Premium Collections Increase)............. 
(Paid Business Increases) ..........seeeeee% 
Atias Life Insurance Co., yrmannn | City, 
Okla. (Beacon Life Merge er Fy roved) ..... 
Bankers Life Company, sh lowa. 
(Production Increase) 
(Production Figures) 
(1934 Figures) 
(Loan Repayments) 
(Production Up) ° eee 
(April and First Quarter Gains) ........+.+. 

(Production Results) 

(June Best Month) 
(July Business Gains) 
(Business Still Gaining) 
(Gains Reported—Jackman Die 

Bankers Life Insurance Company, 1 
(Dividends Continued 
(Written Record) 
(Business Gains 


~ 





*eeeveneeeeneneeeeee 


“Ine., Columbus, 
Life Ins. Co of 
pinnhkehhedeheseneoke rut eset : es 


eeeeeeeneeeeeneeeeeeeeenee 
*eeeeeeneeeeeeeeeeeeeeeeenee 
eee e@eeveeeeeeneeeeeneeeeneeee 
*eeeeeeeeeeeeeeeeeee 


Bankers yt ife Ins. sae Montclair, N. 4 
December 1934 Figures) .......sesesss 
J. W. Weber “Oe Vice President) 


mcs 





Interest +3 M. A.—Purchases Home 
ffice Bu ild ing) eeerneneeeeeneeeeeneee e*eereeeveeeeee 
(President's Month Production) ......e«««. 
(Group Plan Expanded) .........seceecceees 
(Address Changed to Montclair) ............ 
(August Production Up) ..........sseecseess 
(Million Dollar age m BucceSs) ...cccccese 
Bank vavings Life Insurance Co., Topeka, 
Kan. (Application for Receiver Filed) ...... 
(Receiver Appointed) .......ccsecscesesseses 
Berkshire Life Insurance Co., Pittsfield, Mass. 


(Wm. M. 
(W. A. 
(Production Figures) ......ccccsseccccccsecs 
(Agency Consolidation) 

(New Juvenile Forms) 


Elected to Board) ...++++++s 
ected Treasurer) .. 


Furle 


see eeeeeeeeeeeeneeeeeee 


nuary ..... 500 
Webruary coos OF2 
Mar eeeeeee 741 
April eeeeeeeve 5 
April eeeeeeeve 815 
February .... 672 
March .ccccce 741 
BERT ecccccece - 82 
June .. scoe-. 
SUEY <ccsocccce 155 
August . . 218 
September 300 
October ..... 371 
November . 447 
JUNE ..eeee coe 
January ..... 590 

Mrch .cccce . 741 
April ..cscese 818 
DEED ccccccee . 
August ..... 218 
September 300 
October ..... 371 
November 447 
March .....+- 742 


January ..... 
February .... 


March 


ES aptrany 
October ..... 


November 
January ..... 


January 


January ..... 
May 


March 
November 


February 
June 


January ..... 
February .... 
March 


August . eve pg 
Septem ber 
October 


November 


March eeeeeene 
April 

A ril eseneeeeee 
y eeere 


November 


oomaines 


617 
692 


742 
218 


743 
155 
453 
743 
81 





.—“* Rey Life Insurance Company, Bos- 
ass. (Dividends Continued) ......... 
Brooklyn waey Life Tecurance Company 
Y. (To peed with United 
States Lite) 9 00S S0nNPS beSoccesseooeeecoeoses 
(Delatour new President) 
(Shows Bi SUEEED  conccvccesccocecoooses 
Merger with United States “Life Approved) 
Merger Completed 
Buffalo Mutual Life Insurance Company, Buf- 
falo, N. Y. (E. P. Waggoner Elected Presi- 
dent—New Dist. Mgrs. at Syracuse and 
GCUEEED §= neo enenooccceeensosecesesoosesoce 
(J. C. Kreinheder Supt. of Agents) ......... 
(Not Recommended) 
Business Men’s Assurance Company, Kansas 
City, Mo. (Production Increase) 
(Production Figures) 
California-Western States Life Ins. Co., 
ramento, Cal. (Executive Contracts) 
(December, 1934 Statement) 
Canada Life Assurance Co., 
(Dividend Scale Continued 
(Production Increases—W. 
ee tek en china cue peena sen ceadhbee 
(Ff. H. White’s Service—New Branch Office) 
(A. N. Mitchell Elected Vice President) 
| nee De Peaiee Appointments) ....... 
pees, Ee Half Million Group—5S5 Policies 0 
Dt ah MD pecendansaorncrccoscceocesee 
(Dividend Scher ule Revised) ace sesoeeesesone 
(Holds Joint Club Convention) ............. 
(Employees Pass L.O.M.A. Exams) 
Capital Life Assurance Company, Ottawa, Can. 
(Reinsured by Confederation Life) 
Capitol Life Insurance Company, Denver, Colo. 
(New Business Up) 
Central Life Assurance Society, 


eee eee eeeeeeeeeeeeeeeenee 





Toronto, Can., 


A. P. Wood's 35 


Des Moines, 


Iowa. (Stockholders’ Suit Brought Again). 
Central States Life Insurance Company, St. 
Louis, Mo. (Report of Examination)........ 
Church Life Insurance Corp., New York, N. Y. 
= jew Production Record) .............sss:. 
Colonial Life Insurance Co., Jersey City, N. J. 
(1934 - i. Sipbee then on66060665000860060 
(F. H. — 2 
Colorado Lite Company, Denver, Colo. (1934 


Balance Sheet—Accident & Health Appoint- 
RED | 66600660066606000606060006060606066608 
er ee 
Columbian National Life Ins. Co., 
Mass. (Two New Accident Policies) 
(Increase in November) 
(Reports 1934 Increase) 
TP ROGEEOED BEONORGED ccocccccececccecccoeses 
(First Quarter Results) ............ccceccece 
(Four Months’ Increase) ..............s00: 
New Business Increase—33rd Anniversary 


Cam paign—Important Changes Effective 
i ik Mi « hedgned coe oehbsoobdees bone seses 
tt te Kick elneeknn dubia ckensceovocns 
(Brown Retires—Other Changes) .......... 
(Rate and Other Changes) ..............e6.. 
(Eight Months’ Progress).............sccce0e 
Soh meng 3 DD --.eienboencoséennnse 
Columbus Mut. fe Ins. Co., Columbus, Obio. 
(Official Changes—Advance Figures) pesehac 
(Dividend Scale Continued—Tangeman Be- 
Se | nD nee cuannencehonnse 
Confederation Life Association, acrente, Can, 
(Reinsures Capital Life Assur. Co.) .......... 
Connecticut General Life Ins. Co., Hartford, 
Conn. (Rate Changes, ste) oc eccccesccces . 
(Huntington Campaign Exceeds Quota) ..... 
Holds Regional ectin —1934 Results)..... 
Regular Quarterly Dividend Declared) ..... 
(Anniversary Campaign Gets Good Start).. 
(100% of Premium Quota Made) ............ 
(Regular Dividend Declared).............. 


Connecticut Mut. Life Ins. Co., Hartford, Conn. 
(10% Dividend Increase 


(Policy Gontract C eee eee eee eeeeeneeeeeeeeeeeeeee 
Gains in 1934—-Daily 
ales Up) 


(Report Examination Favorable—Re- 
elects Three Directors—Continues Gains) .. 
2. Sn ..¢nennd on oeoceseéaseenes 
re a Conservation Bulletin—Alton’s 90th 
DT? -«stocnonaneeesenees ences ceeente 
In Force Re Repayments Show In- 
DD  sadududebsesedeansooccescecosoceesese 
(Ahead for First Six Months) ............. 
(Women olay More Insurance—Two Con- 
ventions He 
(Reports Gains) 
(Reports Gains) 
Conservation Life Insurance Co., Kansas City, 
Mo. (Receivership) 


Consolidated Life Insurance Co., Nashville, 
Tenn.) (Receives License) .......ccccccccseee 
Continental American Life Ins. Co., Wilming- 


ton, Adopts om Reserve Basis) 
(Favorably jt beGnvve se eonceseecetees 
(Insurance in Force Reiicai 
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Columbian National Fieldmen are 
not only good shots—They also have 
first class, complete equipment for 
hunting—and bagging—their game. 
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